




























State of the nation’s economy: 


Up 

Sreet.—Production last week was 
scheduled to reach a new high of 
2,069,000 tons, 44,000 tons above pre- 
vious record set in week ended Jan. 
29, 1951. Operations were scheduled 
at 103.5 percent of capacity, up 2.4 
points from preceding week. 


WHOLESALE Prices—Bureau of 
Labor Statistics’ index rose 0.3 
percent in week ended March 20 
to an alltime high. Index stood at 
183.9 percent of 1926 average, 20.7 
percent above a year ago. 

Business Activiry—For week end- 
ed March 17, New York Times’ in- 
dex advanced to 174.1 from 172.5 in 
preceding week. Figure was 155.8 in 
like 1950 week. 


Factory Emp.toyes— Number of 
workers climbed to 45,300,000 in 
February, highest since V-J day. 


U. S. Imports—January imports 
were highest in history. They 
rose to $1,016,000,000 from $159,- 
0000,000 in December. 


ExpaNsions—Spending for new 
plants and equipment this year is 
expected to reach a new high of 
$23,910,000,000, Commerce Depart- 
ment predicts. That would be 29 
percent above last year’s outlay. 

+ * * 


Down 


Raw Freicht—Loadings in week 
ended March 17 totaled 745,365 cars, 
0.6 percent fewer than in preceding 
week. 

House Bumpinc — Work was 
started on 80,000 dwelling units 
in February, a drop of 7,000 units 
from January and 2,900 below 
February, 1950. 

Money IN CircuLaTion—Amount in 
week ended March 21 totaled $27,- 
121,000,000, $46,000,000 below preced- 
ing week, but $149,000,000 more than 
in like 1950 week. 


U. S. Go_tp—Stocks amounted to 
$21,856,000,000 in week ended March 
21. That was $44,000,000 below pre- 
vious week and $2,415,000,000 under 
comparable week last year. 

a * * 


General 


U. S. Bupcetr—Surplus for this 
fiscal year, which is nine months 
old, has risen above $4,000,000,000. 
That contrasts with a deficit of 
$1,709,859,000 in corresponding part 
of last year, which ended $3,122,- 
102,000 in the red. 


Top Cars 


New-car registrations for one 
month, plus 30 states in Feb- 
ruary: 

1951 Pos. 

1—151,914 
2—108,942 
38— 59,078 
4— 53,310 
5— 49,535 
6— 34,351 
I— 32,377 
8— 31,470 
9— 26,445 
10— 17,029 
11— 15,362 
12— 14,086 
18— 13,596 
14— 138,014 
15— 9,624 
16— 7,828 
1j— 6,551 
19— 3,327 
2— 728 
21— 612 
22— 375 
23— 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds, 
Mercury 
Stude. 
Chrys. 
Nash 
Hudson 
DeSoto 
Cadillac 
Packard 
Kaiser 
Henry J 
Lincoln 
Willys 
Crosley 
Austin 
Ang.-Pref. 
Frazer 

Total All Makes 
654,764 552,387 

For further details see page 

18, today’s issue. 


1950 Pos. 
126,427— 1 
105,558— 2 

55,275— 3 
41,866— 4 
40,414— 5 
30,892— 6 
30,825— 7 
25,994— 8 
22,418— 9 
15,553—10 
11,579—12 
13,107—11 
10,996—13 
4,321—15 
6,015—14 
3,458—16 


2,873—17 
2,452—18 
694—19 
583—21 
98—22 
597—20 
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Auto Industry Rolls 


Walter Bulldog 





In the auto news last week were two wide 
ability to build both for war and for peace 
Army officials see the first tank roll from 
schedule. On the right, Plymouth division 


Cadillac Beats 
Tank Schedule 
By 3 Months 


By Mac Gordon 
Associate Editor 


LEVELAND.—The U.S. automo- 
tive industry served notice on 
the nation’s enemies last week that 
it still has the 
know-how which 
won World War 
II. 

Cadillac, shat- 
tering all speed 
records for plant 
reconversion jobs 
of its type, began 
delivery March 27 
of a new light 
tank to the Army 
less than eight 
months after the 





D. E. Ahrens 
division took over a factory-turned- 
warehouse here. 


It was the first major combat 
vehicle produced by a civilian 
industry since the Korean war. 


Plainly awed by Cadillac’s light- 
ning feat with the tank job were 
Army Undersecretary Archibald S. 
Alexander and a score of visiting 
generals from Army General Staff, 
Field Forces and Ordnance. They 
and members of the press toured 
the plant and saw the first Cadil- 
lac-built Walker Bulldog tanks go 
through their paces on a test track 
nearby. 

* * * 

pattAL production had not been 

expected until July 1 on the 
Cadillac tank order, whose value 
has now been enlarged to $500,- | 
000,000, Volume production here | 
had been scheduled for next winter | 
but now should be reached during | 
the summer, it was disclosed by | 
Plant Manager Edward N. Cole, | 
former chief engineer of Cadillac. 

Cadillac General Manager Don E. 
Ahrens reported that the tank pro-| 
duction schedule has been stepped | 
up 300 percent to date. The plant, | 
located alongside Cleveland muni-| 

(Continued on Page 28, Col. 3) 


Dealers Split on Territorial Security 


ASHINGTON. — The nation’s 
new-car dealers are split 50-50 
on whether territory-security or 
infringement pro- 
tection clauses 


should be em- 
bodied in selling 
agreements’ they 


hold with facto- 
ries, according to 
a survey made by 
NADA’s Industry 
Relations commit- 





tee. 
Out of 8,900 re- 
plies, 4,252 fa- George Ziesmer 


vored infringe- 


ly different products, indicating the industry's 
at the same time. On the left, Cadillac and 
the Cleveland plant three months ahead of 
offers its first hardtop coupe model, the 


e 


Spare Tire 


From New Cars 


By Tom Hewitt 
Staff Writer 
UTO MAKERS began shipping 
new cars without spare tires 
last week as the government cut 
their allotment of tires 25 percent 
for this quarter. 


With tires already short in the 
replacement market, this move 
heightened prospects of a spread- 
ing black market. New-car buy- 
ers are expected to start a wild 
scramble in their efforts to obtain 
a fifth tire. 


Meantime, auto dealers faced 
further confusion on the price 
front. Makers have not yet deter- 


mined exactly how much to com- 
pensate dealers and customers for 
eliminated spares. Some allowance 
must be made because of price 


U.S. Tax Picture 
Seen Brighter 


ASHINGTON.—A budget pic- 

ture much brighter than Presi- 
dent Truman painted in his 
message to Congress last January 
loomed this week as a_ possible 
detour for the Administration’s 
demand for a $16 billion tax in- 
crease this year. 

The federal budget, according 
to official calculations, at the 
moment is well in the black in- 
stead of red and, the experts say, 
very likely will end the fiscal 
year with a surplus, 

When Treasury Secretary John 
Snyder appears today (Apr. 2) be- 
fore the House Ways and Means 
committee for a general roundup of 
the situation before the committee 

(Continued on Page 25, Col. 1) 





chairman, said that overall re- 
sults of the survey indicated that 
a “distinct improvement” was 
made in factory-dealer relations 
during 1950. 

Six questions relating to matters 
likely to have a bearing on such 
relations were asked. Last week, 
results were tabulated and made 
public. 

7 * * 
ASKED if they were receiving 
new cars and trucks from the 
factory in a condition requiring 
more than standard delivery prepa- 
ration, 5,431, or 62.9 percent, of the 


ment protection, 4,254 opposed and/| dealers replied “yes.” 


394 did not indicate their view. 


George F. Ziesmer, committee 


Of those who replied “yes”, 
“almost 75 percent said their fac- 


Makers Act to Extend Supply . 


NPA said its action was neces- 








on Joint Operations 


Belvedere. The Army calls the Cadillac W. 


THIS WEEK—NET PAID ABO 


39,375 


alker Bulldog tank the world's best. Plymouth 


says the Belvedere went on display in Detroit Saturday and will soon be shown nationally. 







Dr 


ceilings, according to _ unofficial 
checks with OPS officials. 


* * * 


MAKERS decided to drop the 
- spare tires in an effort to keep 
car production up. By eliminating 
the spare, makers may be able to 
reduce the effect of the 25 percent 
tire cut to a 6.25 percent car - pro- 
duction cut, providing other re- 
strictions do not interfere. 

However, that does not mean 
that a 6.25 percent output reduc- 

tion will follow directly, since 
car makers usually carry at least 

a month’s stock of tires, 

Since the NPA order also limited 
inventories at all distribution levels 
to a 30-day supply, it will become 
increasingly difficult for motorists 
to find tires. 
provide an_ impetus 


market operations. 
* + * 





to black- 


LACK markets are reported to 
be already in operation in vari- 
ous areas. In Detroit, for instance, 
the “grapevine” reports one indi- 
vidual to be selling white-wall tires 
to car buyers at $100 to $150 a tire, 


plus the owner’s new black-wall| 


tires in trade. 


autoists to use DO-97 priority 
ratings to obtain tires. 

Dealers contacted have low tire 
stocks, One Buick dealer, who has 
about 50 tires, said he will sell a 
spare to car buyers until his supply 
|runs out. Then he will attempt to 
|Sell the cars without a spare. 

* * * 
| At PRESSTIME Thursday, all 
but Hudson, Packard and Wil- 
lys-Overland had eliminated spares. 
They were expected to join the 
fold shortly. 








(Continued on Page 26, Col. 1) 


tory was not fully compensating 
them for such extra work. More | 
than 51 percent of all the dealers 
said their present delivery and 
handling charge was too low even 
when no extra work is involved. 

More than 70 percent, or 5,909, 
of the 8,900 dealers who replied to 
the survey said their factories had 
a dealer council. More than 80 per- 
cent of this group expressed satis- 

(See SURVEY, Page 8, Col. 5) 


This is expected to| 


NPA said it would not permit | 


when the windows are down—no post is 
color combinations are available. 


Production 
Automotive News Estimates. 
U. 8. Cars, Trucks 


169,260 171,427 


132,613 


Last Prev, 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 30. 





Output Mark Set; 
2 Millionth Unit 
In 51 Due Today 


By Bernie Thomas 
Associate Editor 
YVRAPPING up the best first- 
quarter volume in history, 
U.S. automotive plants last week 
built an estimated 137,865 cars and 
31,395 trucks for a total of 169,260 


units, according to AUTOMOTIVE 
| News’ compilations, 
Supply troubles at Chrysler 


plants resulted in a slight decline 
from the previous week’s 1951- 
high output rate, when U.S. 
plants produced 140,608 cars and 
30,819 trucks—a total of 171,427 
vehicles, 

The two-millionth vehicle of 1951 

is due to roll off the lines today 
(Apr. 2). 
| Preliminary tabulations for the 
first-quarter of 1951 showed a turn- 
out of 1,605,611 cars and 376,464 
trucks for a total of 1,982,075 vehi- 
cles. It was 338,00 more units than 
were built in the same period of 
| 1950, when Chrysler plants were 
idle during all of February and 
| March. 





+ + * 


(THE auto industry rolled into the 
second quarter of 1951, not too 
| much concerned, from a ‘production 
| Standpoint, about the fact their 
| Supply of tires has been cut 25 per- 
;cent. Dropping of spare tires will 
ease the situation. 
| Further, the industry is a good 
| deal concerned about the possi- 
bility of a controlled materials 
program, for which trial balloons 
have been sent up in Washington. 

Serious steel shortages are begin- 
ning to show up, and a good many 
plants are doubtful of their ability 
to obtain the 80 percent steel allot- 
ments permitted under government 
order effective this week. 

* * - 
HE auto industry as a whole 
has always been traditionally 

opposed to controls, Makers know 
from experience that such controls 





In This 


MORNIN. o veo sce sccesséws 
Used-Car Auctions ........... 
Production by Makes 


usually linger long past any 
“emergency” period, wasting a good 
deal of manpower on the forms, 
reports, etc., involved. 

But right now the industry is 
(See OUTPUT, Page 30, Col. 1) 
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February Hits New Peak in Surprising About-Face .. . 





AUTO. 





Car Exports Set Postwar Record 


of the Automobile Manufacturers 
Assn. In 1950, a year when domes- | 
tic production and sales records | 
were written and rewritten, exports | 
lagged far behind. 

The tipoff to a resurgence in car | 
exports came in January, 1951, when | 
foreign shipment of 19,022 cars sur- 


Chamberlain Set | 
To Begin DTA 
Advisory Job 


DETROIT.—Exports, the “tur- 
key” of the automotive business 
since V-J day, are bouncing back 
with record-breaking vigor. 

In a surprising about-face after 
five years in the numerical dol- 
drums, car exports from this coun- 
try during February established a 
new post-World War II monthly 
record, it was disclosed last week. 

February exports totaled 24,626 
cars, eclipsing the old postwar 
record of 23,117 cars sent abroad 
in May, 1947. 

Probably because exports have 


passed any 1950 month. Then came 
the February achievement of 24,- 
626, which not only hung up a new 
peak but tripled the February, 1950, 
total of 8,176 exported cars. 

The February percentage of 
car exports to domestic produc- 
tion was slightly better than 5 
percent. This compares with a 
level of 2 to 3 percent in 1949 
and 1950, 6 to 7 percent in 1946- 
48 and an alltime high of 11 per- 
cent in 1927-28. 

AMA analysts said the majority 
of February and January car ex- 





been so negligible in recent months, 
the fact that a new record had 
been attained was completely over- 


WASHINGTON.—Ray Chamber- 
lain, widely known through his 


ports went to the Western Hemi- 
sphere, with Mexico, Cuba, Brazil 
and Canada leading the importing 
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"Pigeon Hole’ Parking Plant— 

The world's first installation of "pigeon hole parkin Spokane utilizes General Electric 
motors and controls in its bid to solve the problem ty aes city streets. The two-row, 
four-tier structure accommodates 142 cars, an office and two rest rooms in a narrow Spokane 
lot. A GE open main hoist motor powers the mobile elevator, which picks up the car, rolls 
down the center corridor on rails, lifts the car to the proper level and deposits it in the 
desired pigeon hole. The installation was designed and is operated by Vaughn and Leo 
Sanders of Spokane under the name of Pigeon Hole Parking, Inc. 









looked in the monthly press report 


FRB Clarifies 
Credit Status of 
Radios, Heaters 


WASHINGTON. — Aimed to fa- 
cilitate the operations of automo- 
bile dealers who must comply with 
the ceiling price regulations and 
with Regulation W, the Federal 
Reserve Board, in the current issue 
of its Federal Reserve Bulletin, has 
printed the following official desig- 
nation of issues of appraisal guides 
for the purposes of Part 4 of the 
supplement to Regulation W: 

“During any period in which any 
regulation prescribing any price 
ceiling on automobiles under the 
Defense Production act of 1950 is 
based on a price listed in an issue 
of an appraisal guide specified in 
such regulation, such specified issue 
is hereby designated for the pur- 
pose of Part 4 of the Supplement to 
Regulation W in the areas for 
which the particular issue of the 
appraisal guide is to be used under 
the price regulation. 

“This designation is in addition 
to previous designations by the 
FRB for the purposes of Part 4 
of the Supplement to Regulation 
W, and is subject to all the condi- 
tions that apply to such previous 
designations. Among other condi- 
tions, ‘the average retail value’ to 
be used for purposes of Regulation 
W shall not include any added 
value for a radio or heater. 

“In the event a publisher of an 
appraisal guide reprints an issue of 
an appraisal guide that is covered 
by the above designation and such 
reprint is issued after the period 
for which the original Regulation 
W designation was effective, the 
substance of the above designation 
for the purposes of Regulation W 
shall be prominently stated in the 
reprinted issue.” 


Brooklyn Dealers 
Blast Price Law 


BROOKLYN, N. Y.—A change in 
automobile ceiling price regulations 
was recommended in a resolution 
adopted at the annual dinner of the 
Brooklyn and Long Island Automo- 
bile Dealers Assn. 

Branding the present rule unfair 
since it was adopted without con- 
sultation with dealers, the associa- 
tion asked that the OPS modify the 
law to permit dealers to take into 
consideration appearance, condition 
and mileage in setting prices on 
used cars. 














































many important associations with 
the automotive 
industry, is ex- 
pected to start on 
a new job this 
week, 

Early last 
month, as an- 
nounced in AvTo- 
MOTIVE NEwsS 
March 5, Cham- 
berlain was ap- 
pointed by the} 
government as a 
Defense Trans- 
port Administration consultant. | 
Last week he was sworn in on the 








Ray Chambertain 


| countries. 

| Foreign shipment of all types of 
vehicles from the U. S. during Feb- 
ruary totaled 41,746, including 17,- 
082 trucks and 38 buses. 

The February truck shipment fell 
behind the January total of*18,321 
but exceeded the 9,032 of February 
a year ago. Thirty buses were ex- 


February, 1950. 

There were 37,373 cars, 
buses sent into foreign channels in 
January, 1950, and 17,213 in Feb- 


ruary, 1951. 
—Mac Gorpon. 





job. This week he will be found at 
his new post—but only parttime. 

His work at DTA, it is under- 
stood, will include estimating the 
need for new auto production, 
manufacture of parts to keep exist- 
ing cars and trucks rolling and al- 
location of critical materials. 

That was a preliminary size-up 
of the work planned for him. It 
was said to be general rather than 
specific. ’ 

As a consultant, he will not be 
required: to spend all his time at 
DPA. He will be subject to call 
when conferences are set to decide 
important automotive problems. 

Chamberlain said his work for 
DTA would not interfere with his 
NADA convention chores. 


Ohio Dealers 


COLUMBUS, O.—The action of 
Walter A. Robinson, state superin- 
tendent of insurance, in refusing to 
renew licenses of auto dealers to 
act as insurance agents of Motors 
Insurance Corp., has been upheld 
by Judge Dana Reynolds in Frank- 
lin County common pleas court, 

Robinson contended that the | 
principal use of the licenses was 
to sell insurance on cars sold by | 
those dealers. 

The automobile-insurance dealers | 
have 20 days in which to appeal. | 

Motors Insurance had obtained an 
injunction restraining the depart- 
ment from interfering with the li- 
censes. The decision was rendered 
on a demurrer filed by the insur- 
ance department. 

At the time the action was insti- 
tuted licenses were held by 935 in- 
dividuals and 247 dealerships, op- 
erating in 454 locations in the state. 
When the injunction was issued, 
the insurance department issued | 
limited auto-fire licenses to those) 








Edict Upheld Barring Them from Acting 
As Motors Insurance Agents 


Omaha Ford Dealers Remember Children— 

Childerns Memorial hospital of Omaha recently received a 1951 Ford station wagon as a 
gift from five Omaha Ford dealers. Left to right (back row) are Grace Barber, superin- 
fendent of the hospital; Edwin N. Van Horne, vice-president of its board of trustees: R. J. 
McFayden of McFaydens, Inc.; J. H. McDonald, district sales manager; G. M. Reigle, of the 
district sales office and Loyal Decker of Decker Motor Co. Left to right (front row) are H. P. 
Smith of H. P. Smith Motors; V. J. Burkhard of Burkhard-Gerelick; M. K. Gant, of the 
tegional office, Chicago, and Phil Gerelick of Brukhard-Gerelick. Sample Hart Motor Co. 
did not have « representative present at the time the picture was teken. 








Olds Reports Applause 


For New Super 88 

LANSING.—Oldsmobile’s new 
1951 Super 88 series, featuring 
an entirely new Fisher body and 
introduced to the public at deal- 
erships throughout the nation 
March 21, has been greeted with 
a “tremendous public accept- 
ance,” according to G. R, Jones, 
general sales manager. 

Oldsmobile dealers, according 
to Jones, said that order-taking 
was brisk on the new Super 388s. 
Introduction of the Super 388 
gives Oldsmobile three basic 
body styles in its 1951 line—the 
98, Super 88 and Standard 33, 
each having a distinct body of 
its own. 





| 
| 


Lose Round 





involved in the action, and noted 
on each license that it could be re- | 
called upon a decision favoring the 
insurance department. 

In his opinion, Judge Reynolds 
said in part: 

“The statute under considera- 
tion does not deprive any class, 
group or individual from securing 
an insurance license if he has the 
necessary qualifications and in- 
tends to use his license to con- 
duct a general insurance business, 
qualified only by the provision 
that the license is not to be used 
primarily to effect insurance on 
his own property or that of rela- 
tives, employes or employers, or 
that for which they or the licensee 
are or is agent, custodian, ven- 
dor, trustee or payee.” 

(Automotive dealers have had in- 
troduced in the legislature a bill to 

strike the word “vendor” from the 
law, as quoted above. It is felt by 
some dealers that if this word were 
stricken from the law, it would no 
longer affect them.) 

“It, therefore, cannot be success- 
fully maintained,” Judge Reynolds 
continued, “that the effect of the 
statute is to deprive anyone from 
the right or ability or opportunity 
to secure a license to sell insur- 


” 


OPS Unfreezes | 
Gas Margins | 


WASHINGTON.—Filling stations | 
caught by the January price freeze | 
with their profit margins down be- 
cause of local gasoline price wars 
have been thawed out by OPS. 

The nation’s 400,000 gasoline sta- 
tions were told last week by OPS 
to use the same profit margins they 
had during the base freeze period— | 
Dec. 19 to Jan. 26—but allowed a/| 
minimum profit of four cents a/| 


gallon, 
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ported in January, 1951, and five in 


Trial of Ferguson Case 
Under Way in N.Y. 


By Bernard Brown 


Staff Correspondent 


NEW YORK.—The biggest civil 


trucks and |@ction in history, British inventor 


Harry Ferguson’s $341,600,000 suit 
against Ford Motor Co., got under 
way in federal court here last week. 

Both sides appeared resigned to 
the prospect that it will be 
months before they get their re- 
spective stories on the record in 
complete enough form for Fed- 
eral Judge Gregory F. Noonan to 
give a decision—which won’t nec- 
essarily be final. 

Ferguson is seeking treble dam- 
ages from Ford and Dearborn Mo- 
tors Corp., charging conspiracy in 
violation of antitrust laws and pat- 
ent infringement. Also named de- 
fendents are Henry Ford II, Ern- 
est R, Breech, Frank R. Pierce (de- 
ceased), John R. Davis, Albert J. 
Browning (deceased), Grant Cook, 
all Ford and Dearborn Motors of- 
ficials and the Sherman Tractor & 
Equipment Co. 

Ferguson charges that he and 
the late Henry Ford back in 1939 
entered into an agreement, sealed 
only by a handshake, for the manu- 
facture and sale of tractors em- 
bodying Ferguson’s patents and de- 
signs. 

On the basis of that handshake, 
according to Ferguson, the Ford 
organization manufactured such 
tractors until 1947, and they were 
sold by an organization established 
by Ferguson. 

By 1946, John F. Sonnet, Fer- 
guson counsel, told the court, the 
Ferguson sales organization— 
supplied by Ford manufacturing 
facilities—was selling 27 percent 
of all the tractors in its field. 

But after Mr. Ford’s death, Son- 
net said, Henry Ford II and other 
defendants in the suit sought to ac- 
quire 70 percent of the Ferguson 
sales organization. 

Failing in this, Sonnet charged, 


| the defendants organized Dearborn 

Motors Corp., with Ford executives 
and their relatives as _ principal 
stockholders. 

Ford then allegedly continued to 
make tractors and implements of 
the Ferguson type in association 
with the Dearborn Motors organi- 
zation and in violation of Ferguson 
patents, 

Meanwhile, it was further al- 
leged, Dearborn Motors obtained 
exclusive selling agreements with 
dealers who had formerly han- 
dled distribution for Ferguson. 

“It will be shown,” Sonnet prom- 
ised Judge Noonan, “that this group 
made 10,000 percent on their mod- 
est investment in Dearborn Mo- 
tors, and this in only three years. 
“The defendants thus obtained 

the fruits of the conspiracy. For 
$100 contributed by a member of 
this group in 1946, he received $1,000 
in cash dividends on Dearborn 
stock by 1949, and his stock was 
worth over $10,000.” 

Ford countercharges last week 

(Continued on Page 27, Col. 4) 


McKay Confers 
With DiSalle 


On Discounts 


WASHINGTON. — NADA presi- 
dent Robert D. McKay and OPS 
Director Michael] DiSalle were 
scheduled for a personal confer- 
ence here over the past week-end. 

As AvuTomoTivE News went to 
press Thursday night, McKay was 
taking flight from his Wichita, 
Kans., home to meet with DiSalle 
on Friday morning. 

The meeting was arranged for 
the two men to talk over pricing 
orders on new and used cars gen- 
erally, and the denial of a dealer 
markup on recent factory price in- 
creases specifically. 

It was understood the conference 
was arranged by Economic Stabil- 
izer Eric Johnston, who was said 
to have manifested keen interest in 


e* |lthe situation following a talk with 


a a 


oe oe 


200,000 Cigarets to Korea— 


When Al Wagner, of Wagner Motor Sales 
(DeSoto-Plymouth), Youngstown, O., showed 
the 1951 DeSoto he promised to send two 
packages of cigarets to Korea for every vis- 
itor, Five thousand persons passed through 
his showroom and Wagner shipped off 10,000 
packages to the Korean front. They were 
flown to Washington by a commercial airline 
and the government then flew them to Korea. 








McKay a week ago. 

This was the opportunity that 
NADA officials have sought in sev- 
eral contacts with OPS since the 
manufacturers were granted an in- 
crease in prices effective March 2 
and the retail dealers in a follow- 
ing amendment were denied full 
participation. 

It was believed that McKay 
would arrive at OPS headquarters 
prepared for a showdown with Di- 
Salle. The position to be taken by 
the NADA, it was understood, was 
thoroughly considered and stoutly 
bolstered at the recent Executive 
committee meeting in Washington. 

On the other hand, it was be- 
lieved that DiSalle would point out 
that since the present automotive 
pricing regulations are regarded as 
only temporary, the whole matter 
might better rest until an industry 
advisory committee has been set up. 

It was understood that OPS now 
had a long list of prospects for 
such a group and committee for- 
mation would be announced shortly. 

Should McKay’s presentation be 
given an airy brush-off, it was 
believed that NADA is ready to go 
to congress with the Dealers’ story. 
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By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 





= automobile industry has il- 
ways lacked two important fac- 
tors that would contribute much 
to its stability. 

One of these factorg’is that we 
have never sold the utility value 
of the automobile to the public. We 
have sold the car, rather than the 
use of the car. We haven't dis- 
tinguished between the desire to 
buy and the need for the product. 

Secondly, we have never sold 
the importance of the dealers’ 
contribution to this field. Dealers 
are too frequently taken ag just 
another place to buy cars, which 
has increased the tendency of the 
public to shop. 

These two things must be sold, 
and we must keep on selling them, 
or our product and services will 
continue to be classed as luxuries 
along with such things as night- 
clubs, furs, jewelry and perfume, 
to be taxed out of business. 

An eager public will respond. It 
desires to be better informed on 
the economic and social problems 
affecting their daily lives. It is ob- 
viously the factories’ job to sell 
the public on the importance of 
the use of the car in the lives of 
the people, Likewise, it is the job 
of the dealer to sell the importance 
of his contribution in bestowing on 
humanity the benefits of automo- 
bile ownership. 

* 


* * 
Too Late, Too Little? 
EALERS, for instance, have 


more money invested in build- 

ings, equipment and manpower 
than do the factories, But, from 
the standpoint of the automobile 
owner, that fact is less important 
than that his services are instantly 
accessible; that he is capable, de- 
pendable and responsible. 

Both the manufacturers and 
dealers associations are now pre- 
paring booklets on this subject. 
This is to be commended, but is 
it too late and too little? Never- 
theless, I am happy to see that a 
start has been made in this direc- 
tion following, as it does, the im- 
portant contributions NADA has 
made by sponsoring National Au- 
tomobile Dealers Week for the 
last three years. 

Many of the state associations 
have recently become active in de- 
veloping a better public under- 
standing of our product and the 
services it renders. Just now a 
campaign of four letters by the 
Automobile Dealers’ Assn. of Indi- 
ana has been called to my atten- 
tion. The association is sending 
these letters to its members with 
the suggestion that they be mimeo- 
graphed and sent out on dealers 
stationery to owners. 

* + + 


Must Act Now 
AYWOOD DAVIS, president of 
the association, has this to say 
about this effort: 


“Here is a new threat to your 
future! The proposed 187 percent 
increase in federal excise taxes and 
the proposed 100 percent increase 
in federal gasoline taxes are dis- 
criminatory and will legislate a 
very high percentage of vitally 
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duly constituted official 


necessary motor vehicles off the 


road. 
“Mr. Dealer you must act at once 


Writing or wiring your Washing- 
ton delegates is desirable but that 
is not enough—there are only 43,000 
dealers and a thousand times more 
who 
must have transportation to make 
their living and keep body and soul 


users (43,000,000 motorists), 


together. 

“They are as much interested 
in defeating these discriminatory 
taxes as you are—and they’ll act 
—if you'll call the seriousness of 
this situation to their attention. 


“In order to get the necessary 
help of the motoring public to 
defeat this discriminatory legisla- 
tion, we urge you to send a letter 
to all of your service customers 
over your personal signature, pat- 


terned after the enclosed letter. 


“We remind you that your busi- 
ness future is in jeopardy and that 
your adherence to this suggestion 
provides the only positive means of 
reaching the users and securing 


public opposition to these discrim- 
inatory and devasting proposals.” 
* + a 


Here Are Letters 
POLLOWING are copies of the 
first two letters of a series of 
four, and I don’t suppose that 
either Haywood Davis or Herman 
Schaefer, the secretary of the asso- 
ciation, would have any objection 
whatsoever if dealers in other 
states make the fullest use of 
them, Many local Indiana associa- 
tions have used the text of the 
letters as half-page newspaper ads: 
Letter to Owners 
Are We Going Back 
To the ‘Horse and Buggy Days’? 

The motor car industry and the 
motorist gladly accepted the sac- 
rifice when the national emer- 
gency demanded that the volume 
of automobile production be cut. 

The nation’s defense arm de- 
pends heavily upon the automo- 
bile industry. During World War 
II the industry supplied thirty 
billion dollars worth of products 
for war. 

It is obvious even to Washing- 
ton that motor vehicles are just 
as necessary as airplanes and 
guns, so there can be no com- 
plete cessation of automobile 
manufacture, nothwithstanding 
the fact that automobile manu- 
facturers are now converting to 
defense items on a larger scale. 


But this very necessity for au- 
tomotive transportation has, it 
seems, inspired some of the polit- 
ical appointees now making vital 
decisions to crowd more taxes 
into an already overloaded car. 

Figure it out for yourself. What 
will be the cost of the new car 
you need when a 20 percent ex- 
cise tax is added to the price? 
Can you afford to drive your old 
one as freely as convenience and 
need require when 100 percent 
more taxes are pinned onto gas- 
oline and all other operating and 
service necessities are increased 
due to taxes? 

It has been so easy to load 
more and more taxes on the au- 
tomobile that they are turning 
away from other sources of 
revenue and are planning to 
make the motorist pay because 
he’s got to have a car, They are 
putting one of the first necessi- 
ties of the American way of life 
into the luxury class to justify 
this added tax burden. 

Write to your senators and con- 
gressmen protesting further taxes 
on cars and operating require- 
ments. Tell him why you need 
your car. Why you depend on 
others who must use their cars 





Los Angeles County 


Tops ’50 Car Sales 

LOS ANGELES.—Los Angeles 
county registered more new-car 
sales in 1950 than any other 
county in the U.S. Cook county 


(Chicago) was second and 
Wayne county (Detroit) was 
third. 


Los Angeles registered 229,145 
new passenger cars; Cook, 216,- 
408, and Wayne, 195,458, Los 
Angeles also led in new-truck 
sales with 20,558. Wayne was 
second with 16,933 and Cook 
:| third with 15,948, 
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Ask U. C. Ceiling Clarity . 


Illinois Dealers Hit 
Excise Proposal 


PEORIA, Ill.—Opposition to the 
proposed increase in the federal 
automotive excise tax from the 


present 7 percent to 20 percent was 
expressed by the Illinois Automo- 
tive Trade Assn. at its 31st annual 
convention here last week. 

The _ association 


membership 





Sacramento Honors Dealer Feldstein— 
Dalton G. Feldstein (standing), head of Dalton Motors (DeSoto-Plymouth), Sacramento, 


Calif., was honored at a testimonial dinner in 


that city in recognition of his efforts on civic 


enterprises. Earl Warren, governor’ of California (left), and Mrs. Feldstein (right), were 


among the guests. Les Schwimley, master of 


ceremonies and president of the Sacramento 


community chest, told Feldstein, ‘You have made Sacramento a better place in which to live." 








On Dealer Costs, Aids 


WASHINGTON. — Highlights of 
the several meetings of NADA 
standing and special committees 
that had not been concluded as 
AUTOMOTIVE News went to press last 
week were these: 

The Membership committee’s pro- 
posal for a one-day nationwide | 
Give-a-Day-to-NADA membership | 
campaign, patterned after last | 
year’s successful event, was adopt- | 
ed by the executive committee. 

The Dealer-Business Manage- | 
ment committee voted to mail 
quarterly to each NADA member 
a special bulletin on dealer op- 
erations, with current guide fig- 
ures on average operating costs 
based upon the committee’s mem- 
bership surveys. 

The Public Affairs committee an- 
nounced further expansion of its 
campaign to stimulate more serious 
appreciation of the essentiality of 
the automobile as a basic founda- 
tion for its general activities in be- 
half of dealers. 

The Dealer-Customer Relations | 
committee announced that it will 
meet again Apr. 4 in Chicago to 
plan the development of a broad 
program of activities for the cur- 
rent year. 

A report was also heard on 
plans for the 1952 annual conven- | 
tion. As yet, the exact setup in 
New York City had not been de- 
cided upon. 

Adoption of a budget for 1951 ac-| 
tivities and review of major com- 
mittee plans and programs for the 
coming year comprised the execu- 
tive committee’s agenda, it was 
said. A covering report for the 
membership was being rounded out 
at the week-end. It will be a spe- 
cial report from President McKay 








to serve you and your family. 
Let’s not brake America into a 
skid. 
* ” + 


ERE is the second 
owners: 


letter to 


They Still Think Cars 


Are Built for Fun: 
What would you do if some 
put a 


(See MUNN, Page 28, Col. 3) 


and will be ready shortly. 

Preliminary plans were laid for | 
spring meetings of the regional ad- | 
visory councils to be held by each | 
of NADA’s regional vice-presidents. | 
Also discussed, it was said, were | 
general plans for the association’s | 
mid-year directors’ meetings. 

At the close of the meetings, Mc- 
Kay, Public Affairs Chairman | 
Charles Freed, immediate past 





| Moody of NADA’s Dealer Business 


President Fred Haller and Manag- 
ing Director Robert Deo formed a 
delegation to meet with Gov. R. M. 
Evans of the Federal Reserve Board 
to discuss Regulation W. 

The meeting was pleasant but 
not fruitful. Evans stood on the 
position taken by the FRB in its 
recent letter to McKay. The board 
would not consider relaxing the 
terms of Regulation W at this 
time. “No” was still the answer. 
According to Director Clark 


Management department, 5,600 in- 
dividual dealer reports were re- 
ceived in response to the year-end 
survey conducted by the committee. 

Such a response was “most grati- 
fying,” and could be taken as evi- 
dence of an ever-increasing inter- 
est in the association’s business 





management activities, he said. 

The first of the “Profits or Loss| 
Facts” bulletins, based on the sur-| 
veys and covering 1950 dealer op-| 
erations, will be mailed this week, 
Moody said. 


On the House . 


| adopted a resolution that “we in- 
| dividually will present this oppo- 
sition to all members of Congress 
at the proper time as has already 
been done in the name of the 

association to Rep. William J. 
O’Brien, member of the House 
Ways and Means committee.” 

The resolution commended NADA 
for all its efforts, particularly for 
its work to maintain historic dealer 
discounts. 

Stating that the proposed in- 
creases, aS an average, total a 42 
percent rise in consumer costs, the 
resolution pledged support to 
NADA and other organizations “in 
resistance to this unfair tax upon 
our customers.” 

The association passed several 
other resolutions, including one to 
“support fair and constructive ef- 
forts towards a clarification of 
used-car ceilings to the end that 
the present confusion and uncer- 
tainty as to compliance may be 
ended.” 

A third approved measure 
placed IATA on record as oppos- 
ing the federal gasoline tax in 
principle, “feeling that such tax- 
ing power should be delegated to 
the states only, as it is evident 
that federal funds returned to 
the states for highway purposes 
are far less than the amount of 
federal taxes paid.” 

Another resolution favored enuct- 
ment of a state passenger-car in- 
spection law. 

Approximately 450 delegates at- 
tended the convention, a near-rec- 
ord high attendance. 

Willis Brodhead, of East St. 
Louis, was elected president; Lee 
D. Craig, Rockford, vice-president, 


and Ola J. Thomas, Kewanee, 
treasurer. 
Named directors for two-year 


terms were: Herman Morton, Cen- 


tralia; H. P. Hazelrigg, Decatur; 
Hayden Walker, Jacksonville; 
James Milnes, Kewanee; Frank 
Koob, LaSalle; William Yates, 


Litchfield; Thomas Purvis, Mat- 
toon; William R. Brown, Morris; 
| Howard Hutchins, Mt. Carmel; 
Hugo Carlson, Ottawa; Charles W. 
| Verkler, Peoria; Jerry Dial, Quin- 
cy; W. A. Stutzel, Rockford, Walter 
E. Brown, Salem; Ray A. Weber, 
Sterling; Fred D. Chappeleer, Van- 
dalia; Charles Sornberger, Victoria 
(Knox county), and A. P. Stuart, 
Wood River. 

The task of proving that the 
automobile is essential, and that 

(Continued on Page 26, Col. 3) 


Tenn. Assn. Slates 


Six Dinner Dates 


NASHVILLE.—Dates and _ sites 
for six regional dinner meetings for 
members have been announced by 
the Tennessee Automotive Assn. 

One of the highlights of the 
TAA's annual spring regional meet- 
ings, the dinners will be held as 
follows: Apr. 3, Johnson City coun- 
try club; Apr. 4, Andrew Johnson 
hotel, Knoxville; Apr. 5, Patten ho- 
tel, Chattanooga; Apr. 10, Peabody 
hotel, Memphis; Apr. 11, New Sou- 
thern hotel, Jackson, and Apr. 12, 
Noel hotel, Nashville. 


Dealers aren’t asleep at the switch, reports from the field indicate. 
Some are already making preparations to take on sideline merchan- 
dise, if conditions in the auto industry make it necessary ... In the 

smaller communities, some dealers are eyeing the 
hardware and feed lines... 

NADA points out that the hearings, which the 
House Small Business committee has scheduled in 
April-May throughout the nation, affords dealers 
an excellent opportunity to present their views 
to congressmen .. . 


Philadelphia as 
examining dealer 
demand credentials .. . 


added three new 

ciation . 

was passed, Utah 

Pete Wemhoff 
in the Utah legislature . 


sociation reports OPS agents are 


books and cautions members to 
Kentucky association has 
members; ditto for Florida asso- 


. . Pointing out that no adverse legislation 


association pays tribute to George 


T. Frost, Odgen Hudson dealer, the only auto dealer 
. . Tennessee association is grateful to Sen- 


ators Wyly Lockhart and Jack Saunders, both auto dealers, and to 


Herb Roberts and his legislative 


committee for their cooperation 


during recent state legislative session .. . 





Pets WeMHorr, Editor, 
Automotive News. 
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OUR PLATFORM: |. Fair and equitable contracts between manufacturers 
and dealers in motor vehicles, parts and accessories. § 2. A fair profit to 
™ the dealer on every used vehicle accepted in partial payment for a new 
a car or truck. § 3. Every dollar of gasoline tax collected by state or federal 
governments applied to the building and maintenance of highways. § 4. The 
elimination of governmental and bureaucratic controls over this industry. 
15. A return to the precepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 


Why It's Vital 


oo certainties and uncertainties give added impetus 
to this year’s National Car-Truck Safety Check Month, 
which will be staged in May. 
Among the certainties are these: 

The nation’s traffic toll is increasing alarmingly again, 
following a downtrend of many year’s duration, and... 

The need for saving lives is most vital at this stage in our 
nation’s existence, when evil forces in the world seek our 
destruction. 


AUTOMOTIVE 


zar>ago 


* * * 


The uncertainties include: 

How much will near-war—or total war—affect the pro- 
duction of new cars and trucks? Will it create a shortage of 
replacements for worn-out vehicles which are a traffic 
hazard? 

How much of a strain will our defense program put on the 
nation’s transportation system? s 

* * 

In view of these certainties and uncertainties, it is abso- 
lutely vital that dealers, manufacturers and suppliers exert 
every effort to make this year’s Safety Month a resounding 
success. 

Thus far all the preliminary plans have been laid for | 
the May Safety Month; promotion material is being | 
readied; the factories and state dealer associations are 
lending every aid. 

All that remains is for you, Mr. Dealer, to take an active 
part in the campaign. 


Sounds Odd, Mr. DiSalle 


ip REPLY to a protest by Edwin Cucchi, president of the 
Pittsburgh Automobile Dealers Assn., Michael V. DiSalle, 
director of OPS, wrote in part: 

The dealers are being asked at this time to add to their 
present ceiling price the increase in dollars and cents only... 

“There is no intent to change your present traditional 
dealer discount procedure... 

“Your cooperation in passing this dollar and cents in- 
crease on without adding to the inflationary pressures at 
this time is appreciated .. .” 

Maybe people reason differently in Washington, but it 
seems to us that a REDUCTION in the dealer-discount 
percentage is a CHANGE in the dealer-discount procedure 
—a change that may be extended and become more onerous 
as the dealer’s cost continues to be subjected to the 
“inflationary pressures” which Mr. DiSalle mentions. 


|to have a product that is daily in 


Auto 
Forum 


Eprtor’s Note: Following is one 
of a series of articles written 
especially for Automotive News 
by managers of the various state 
auto dealers associations: 


By Amos T. Crowl 
Manager, N. Calif. Dealers Assn. 

HIS is an excellent opportunity 
for an association manager to 
cite the successes of his associa-| 
tion, sound the warning for dangers | 
that lie ahead and to do a little 
all-around preach- 
ing. For an asso- 
ciation manager 
from California, 
it would also be 
an excellent op- 
portunity to ex- 
toll the great 
virtues of this 
western paradise 
of sunshine, good 
living and vast! 
consumer market 

potential. 
However, I am going to avoid the 
above temptations and take this 
opportunity to discuss an important 
phase of the automobile business 
and, incidentally, one that is too 
little under consideration. If the 
dealers of America by this time are | 
not aware of the vital necessity for | 
associations and are not aware of 
the multitudinous problems and 
threats with which we are faced, 
and are not aware of how through | 
joint effort they can be reduced or | 
eliminated, there is little hope. 


Fortunately, association mem- 
bership is at an alltime high and 
appears to be gaining strength. 
Strong cooperative effort is now 
firmly recognized by the entire 
national dealer body and this is 
the most gratifying and hearten- 
ing condition that can exist for 
the national association man- 
agers. 


I refer to the highly critical and 
valuable subject of good public re-| 
lations. I am not going to talk! 
about the necessity for good public 
relations, for that, too, is a recog- | 
nition that every sound and en-| 
lightened business man must have! 
in today’s complex economy. My | 
hope is that I can suggest to the 
industry an approach that will 
strengthen one of the best tools! 
available to the industry for the} 
establishment of good public rela- 
tions. 





Amos T. Crowl 





& a * 

A§ EVERYONE knows, good 

public relations are built at 
every point of public contact and 
originate with sound management 
policies that take into consideration 
their effect upon the public. So that 
my subsequent remarks don’t ap- 
pear as an oversimplification, it 
should be recognized that the en-| 
suing subject is but one phase of | 
this involved problem. We are par- | 
ticularly fortunate in this industry 


the consciousness of every Ameri- 
can. The automobile is as much a 
part of the American family and 
American business as sex and 
taxes, 

Newspaper reports of the de- 
velopments and activity of the in- 
dustry and of collective and 
individual dealer operation are of 
vital importance to us. In certain 
areas of the country, and notably 
here in the west, the newspapers 
devote a considerable amount of 
space for automotive publicity, In 

(Continued on Page 29, Col. 1) 
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‘2 Queries Answered .... 


9 


This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 


No attention is given to unsigned 


letters but you may sign your name with the assurance that it will not be 


used, if you so request. 


Grant-Six Info 

Here is the information request- 
ed by Vic Johnson in the Letter 
Box of the March 19 issue of 
AUTOMOTIVE News. 

The Grant-Six was built by Grant 
Motor Car Co., which I believe was 
located in Findlay, O. I think its 
six-cylinder engine was rated at 
about 35 horsepower. The engine 
was made by either Lycoming 
Motor Co. or Falls Motor Co. 

The Grant had an electric start- 
electric lights, leather uphol- 
stery and a cone clutch three-speed 
transmission, The firm built a road- 
ster and a touring car, 

I had the Grant-Six agency in 
1916 and 1917 in Newburgh, N. Y. 
The first time I drove a Grant I 
had to plow through 18 miles of 
mud up to the running boards, but 
the car made it—even though I tore 
its running boards half off by hit- 
ting a rock.— WiuuiAM H. Lewis, 
Newburgh, N. Y. 


Buick Output 


Would you please let me have the 
car production estimate for Buick 


The Big Story 


Officials of several large automobile companies were said to be 


negotiating with Continental Motors Corp. for the use of sleeve-valve 
motors. The corporation had recently announced it had acquired the 
basic patents for the Argyll single-sleeve valve engine. 


Word had just been received that Albert Schmidt, of Paris, had 


entered three single-sleeve valve 
Indianapolis on Memorial Day. 


engines in the 500-mile race at 


—From the files of Automotive News. 





Address Editor, Automotive News, Detroit 26, Mich. 





only for the months of January to 
September, 1950, inclusive? — ILLI- 
NOIS DEALER. 


Epriror’s Note: The figures are: 
January, 38,184; February, 36,604; 
March, 48,616; April, 46,533; May, 
46,734; June, 54,164; July, 47,254; 
August, 54,157; September, 44,176; 
October, 45,899. 

These represent actual Buick 
output in U. 8. plants. They are 


not estimates. 
* 7 * 


Old Ford Dealers 


Answering the letter of Robert 
Crabtree, Tucson, Ariz., in March 
19 issue of Automotive News. There 
is a list of “Quarter-Century” Ford 
dealers, the idea originating with 
the writer early in 1944, when I 
asked several of the Ford branches 
to make me lists of their dealers 
who had been with them for 25 
years or more. 

Ford Motor Co. was quick to 
recognize a good idea and gave me 
full assistance in making up a com- 
plete list, which I published in the 
April, 1944, issue of Ford Field Mag- 
azine, and at that time (Dec. 1943), 
there were 772 quarter-century 
Ford dealers. In May, 1944, I also 
published a list of English Ford 
quarter-century dealers and in Oc- 
tober, 1944, a list of Canada’s 
quarter-century Ford dealers. 

By 1947, there had been a con- 
siderable increase in the number 
of Ford Quarter-Century dealers, 
so I published an up-to-date list 
of 969 Quarter-Century Ford 
dealers. 

There are now well over 1,000 
quarter-century Ford dealers. — 
Murray FAHNEsSTOCK, 524 So. Murt- 
land Ave., Pittsburgh 8. 
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2,000 Meet in Cleveland . 


UAW Parley Tackles 
U.S. Labor Policy 


ATIONAL and automotive labor 
+‘ interest is focused this week} 
on Cleveland municipal auditorium, 
where 2,000 representatives of the 
1,000,000 UAW-CIO members are) 
assembled in the union’s 13th inter- 
national convention. 

Of national significance is the 
convention’s attitude toward the 
boycott by organized labor of gov- 
ernment defense agencies. The con- 
vention is the first by a major 
union since the United Labor Pol- 
icy committee walked out of the de- 
fense setup in February. 

Wages is another torrid con- 
vention issue. The UAW may dis- 
cuss possible strike preparation in 
the event Economic Stabilizer 
Eric Johnston cancels escalator 
contract raises due automotive 
workers June 1, Cost-of-living 
and annual productivity raises 
are both involved, 

UAW President Walter P. Reu- 
ther is expected to push through a 
proposed dues increase from the 
current $1.50 monthly rate. He may | 
have more trouble, however, with} 
the drive to reelect Vice-President 
Richard Gosser, Toledo labor boss | 
who vainly tried to foist an area! 
pension plan on that city last year. | 

No reelection difficulty is antici- | 
pated for Reuther himself, Secre- | 
tary-Treasurer Emil Mazey or Vice- | 
President John Livingston. 





The | 
pint-sized anti-Reuther group in| 
the UAW is expected to concentrate 


on attempting to unseat Gosser. | 
* * * 


| ged OTHER developments 
week, Kaiser-Frazer and 


last | 
the | 





CATA Clarifies 
Rules on Keeping 
Of Price Records 


CHICAGO. — The Chicago Auto- 
motive Trade Assn. reports that) 
confusion is widespread on prepa-|! 
ration of price lists on all com- 
modities sold or offered for sale 
during the base period Dec. 19 
through Jan. 25, as prescribed un- 
der amendment three to the gen- 
eral ceiling price regulations, and 
answers some of the questions in 
a recent bulletin. | 

The amendment, reports. the} 
CATA, extends the date for the) 
completion of such records from 
March 1 to March 22. The lists are 
to be prepared and retained by the 
dealer, subject to OPS inspection, | 
for two years. 

The sale of commercial vehicles, 
however, is still subject to the pro- 
visions of the original ceiling price 
regulations. This means that the 
ceiling price is the same as the 
factory quoted price, or the price 
asked by the dealer during the base 
period of Dec. 19 through Jan, 25. 

In regard to the sale of used| 
trucks, the CATA recommends that 
the price of a unit still on hand, | 
but offered for sale during the base | 
period, remain the same. They urge 
that a “fair and equitable” price 
be set on used trucks and chassis 
offered for sale since Jan, 25. 

In answer to the proper prepara- | 
tion of the sale lists, the CATA 
quoted the NADA special release 
headed “Records, General Ceiling 
Price Regulations”: 

“. . . 8 Preserve all new and 
used car and truck invoices, parts | 
sales invoices, job repair orders, | 
and any other sales records for the | 
base period of Dec. 19, 1950, through | 
Jan. 26, 1951, inclusive. 

“9. Preserve all sales records as} 
in number 8 above made on or| 
after Jan. 27, 1951, for a period of 
two years. | 

“10. Preserve all records of pur-| 
chases necessary to establish your| 
costs of commodities or services| 
sold during the base period.” 


Davis Takes OPS Post 


WASHINGTON.—Appointment of | 
Clark Warren Davis, Wilmington, | 
Del., to head the Rubber, Chemicals 
and Drugs division of the Office of 
Price Stabilization was announced 
by OPS this past week. = 








comes to OPS from E. I. du Pont 
de Nemours and Co. of Wilmington, 
where he has been assistant gen- 
eral manager of the Grasselli chem- 
icals department since 1942, 
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UAW announced further improve- 
ment and expansion of the corpo- 
ration’s non-contributory employe 
insurance program, which they de- 
scribed as the auto industry’s “most 
comprehensive.” 

In addition to previously estab- 
lished benefits, the program now 
provides for 1. full payment of all 
surgical expenses, 2. in-hospital 
benefits of $5 a day, 3. paid X-ray 
and electro-cardiographic service 
and 4. free $1,000 life insurance for 
pensioned employes. 


New Dodge Official Visits Coast— 
. 2 eas W. C. Newberg (center), new vice-president and director of Dodge is shown during recent 
These benefits “en ae addition inspection trip a the West Coast. With Newberg are Dan Mooney (left), San Francisco 
Seat hanaline of ae & Guam Ooo regional manager, and George Orphal, in charge of West Coast sales. 
weeks of hospital care and $2,000 A. R. Pearson, first vice-president; 
free life insurance for active em- Curry Heads Up Ellis Longenecker, cae vice- 
ployes. S. Calif. Haulers president; John Lacey, third vice- 
Overall coverage extends to 12,000} MONROVIA, Calif.—The Motor| president; A. D, Paxton, secretary, 
K-F workers and their 18,000 de-| Truck Assn. of Southern California|and A. J. Eyraud, treasurer. 
pendents. Covered are employes|has elected Neil J. Curry of the} Curry succeeds John E. Carroll, 
earning less than $3,750 yearly if| California Cartage Co. president|of Signal Trucking Service, who 
single, and $5,000 if married. for 1951. Other officers elected are: | becomes board chairman. 




















Minn. Legislators 
Table Bill on 
Trade Abuses 


MINNEAPOLIS.—The Minnesota 
bill which would have prohibited 
dealers from selling accessories on 
new- and used-car deals has been 
indefinitely tabled by the house 
commerce, manufacturing and re- 
tail trade committee. 

This action on the bill, H. F, 486, 
followed a meeting between offi- 
cers of the Minnesota Automobile 
Dealers’ Assn. and committee mem- 
bers. 

The association received favor- 
able action only after its officers 
promised to keep the industry 
above suspicion. 

“If dealers will not tolerate un- 
der-the-counter deals, loading of 
accessories not requested by the 
customer, gross underallowances on 
tradeins and other’ well-known 
abuses, the bill will never be 
brought up again,” Leo B. Faricy, 
association manager, told members. 

“But if some very few dealers 
persist in giving the customers the 
works, by so doing they will bring 
back to life, even in this session, a 
bill similar to H. F. 486.” 









Use DULUX Vari-Temp Thinner 


REG. U. S&S. PAT. OFF. 


with enamels to give an even dry 


enamels. . 


valuable properties: 


gloss 
@ UNIFORMITY... 


enamel. 





USE DU PONT PRODUCTS “FROM START TO FINISH” 


Du Pont DULUX T-3812 Thinner. Under 
normal shop conditions, use Du Pont 
DULUX T-3812 when reducing DU- 
LUX enamels and other synthetic prod- 
ucts. It has excellent solvency .. . 
provides good flow and high initial gloss. 


Du Pont DULUX T-3819 Thinner. For brush- 
ing, use Du Pont DULUX T-3819 with 
93 Line DULUX and other synthetic 
products. It’s a slow-dry thinner that 
improves brushing of 93 Line on small 
areas. 


Refinish Sales 





REG. U.S, PAT. OFF 
BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


You can lick the wrinkling problem on enamel jobs 
that can be such a headache in hot, sticky weather. Use 
Du Pont DULUX Vari-Temp Thinner with DULUX 
. and apply in medium coats. 


This thinner combats the uneven drying that causes 
wrinkling . .. makes the finish “‘set’’ in a uniform manner 
even under hot, humid conditions. And what’s more, it 
speeds drying in cold, damp shops. 


Remember, with every DULUX Thinner you get these 


e SOLVENCY...the best mixing and spraying qualities 
e FLOW .... the film levels easily, has higher initial 


careful, scientific manufacturing 
controls assure perfect balance from batch to batch 


So be sure to always use DULUX Thinner with DULUX 


E. I. du Pont de Nemours & Co. (Inc.), 
Wilmington, Delaware. 
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Spring Boom Doubted 


Detroit New-Car Dealers Think Winter Months 
Captured Usual Seasonal Spurt 








OT re Yl et I aes 
Stored Cars Stir Speculation— 


Published photos of these Chrysler-made cars in a field near Harrisburg, Pa 
considerable talk there about the auto market. One Harrisburg dealer said that delivery date 
from his salesroom was not until September on most models. About 150 cars were discovered 


in the above field —(Acme Photo). 


New Michigan Loan Curb 


has inspired 


way 


By D. E. Sampson 


Sta@ Writer 


DETROIT. 


“John Q. Public has heard the 








New-car sales may 
|/not show their usual seasonal in- 
| crease this spring—in Detroit, any- 
according to a survey of De- 
troit dealers. 

It is generally thought by dealers 
here that any spring rise in sales 
was thrown ahead 
and February by a surge of “scare 
buying” brought on by a fear of 
further governmental controls, and 
possible use of substitute materials 
in cars. 


into January 


est figure was quoted by a dealer 
in higher-priced cars who said 
about 85 percent of tradein offer- 
ings were ‘49s and '50s. Dealers in 
the low-priced field averaged about 
60 percent late models, the survey 
showed. 

In the matter of substitute ma- 
terials, opinions were varied, and 
theories ran the gamut of con- 
jecture. 

In the main, however, most deal- 
ers seem to feel that customers 
will take the substitute materials 
in stride, and that there will be 
no noticeable change in the market 








that can be truthfully ascribed to 


them. 
However, a few felt that there| Af NADA Session— . 
would be repercussions later on the! embers of the NADA magazine commit- 





‘wolf-call’ too often now. He isn’t 
going to do anything until the 
wolf brushes his leg,” said one 
dealer. 


Limits Dealer Reserves 






ANSING. — Michigan's contro-| dealers still hoped to get an amend- ; 
eaenes Hittle act haniaine law to-| ment passed within 60 days. More than half the dealers quer- ay ol fot tnctor annewnes- tee met recently in Washington. Foreground 
day (Apr. 2), forecasting sharply| It was learned that a group of|{ied by Automotive News thought} ents ‘that substitute materials |‘ Carl €. Fribley, Norwich, N. Y., chair- 
reduced revenues for new and used-| leading dealers at a luncheon meet-|there would definitely not be any! 14 be used from a certain time | 7"™,.27%, 4arold A. Lanphear, Providence 
car dealers throughout the state|ing on Detroit’s east side had con-| increase over normal sales, deter- on would bring a flood of business Standing (left to right): Dick Price, Dallas, 
from the sale of installment credit |vinced two Michigan senators that|mined by average monthly sales/ino+ they could not handle. | °"4 Charles 0. Henderson, Albany 
deals to sales finance firms and|the Hittle law would cut their re-|for the past year. Others said a| ny, survey indicated that most ae 
banks. serve potentials by 50 percent, with|Slackoff during the last three) (¢ th. dealers. in all price ranges ° 

Besides establishing maximum | M0 resulting benefit to the buying weeks threatened an even darker! are letting factory shipments dic- Aids to Dealers 

public. e. ; L : s 5 
interest rates on automobile Dusters tell the two senators. One dominant factor emerged — Tele eee eee a Provided in 


credit deal, the act prohibits deal- 
ers from participating in finance 
charges by more than $15 annual- 
ly, or $1.25 a month, per deal. 


from the survey, and that was the 
conviction on the part of all but 
one dealer contacted that the day 
has come to “get out and sell cars.” 


wholesales all of his used cars, said 
that wholesalers aren't showing ur 
to make bids. Where he usually 


both members of Michigan’s sen- 
ate judiciary committee, that they 
had no quarrel with the law’s set- 


Indiana Book 
INDIANAPOLIS A collection 


; ting up automobiles into three ’ 

s, unless the law is amended, Pal vs ili _|talked to five or six wholesalers . : 
canoe the ‘15-month limitation of Ruause Mma“ ceaielt tik auton pd ion te the every day, he hadn't seen more|of information useful to dealers 
Regulation W the most any Michi- ed re future are slackening off, and in than three or four during the past/ has been published by the Automo- 
gu Under terms of the Hittle act, 6 S S . Bg week, he said. bile Dealers Assn. of Indiana in its 


some cases, have been completely 
exhausted. 

The survey included car deal- 
ers in all price ranges and also 
covered market trends, dealer 
stocks, current handling of ceil- 
ing prices on tradeins and the 
possible effect of substitute ma- 
terials on the present and future 
market for automobiles. 

Several dealers said that they ex- 
pected a cut in factory quotas. 
Estimates averaged about 20 per- 
cent. However, stocks on hand 
were said to be about par with the 
number held on March 1. 


gan dealer can hope to realize from 
the sale of an automobile install- 


ment contract is $18.75. 
At presstime Thursday, Michigan | 


Another, who retails his own 
used cars, said that ’49s and °50s 
were hard to sell. 

Another dealer forecast that the 
use of substitutes was further away 
than appeared at first glance. 


percent interest may be charged on 
new cars, 9 percent on cars less 
than two years old and as much as 
12 percent on older vehicles. 

The senators were told that major 
'sales finance firms and banks now 
extending automobile credit in 
Michigan, in most cases, offer inter- 
est rates more attractive than the 
maximums called for in the new 
law. 

Sen, Harry F. Hittle, author of 
the legislation, is reported not 
against amendment of his law 
but neither is he inclined to work 


biennial brochure. 


Goal of the brochure is to aid 
development of a greater spirit of 
cooperation and respect within the 
trade and to seek greater under- 
standing and enlightenment of the 
public, 

Included are articles on selling as 
well as a discussion of competition 
and profits versus animosities and 
losses, 

Among the useful information 
are ICC driveaway requirements, 
the uniform used-car warranty, the 


Senate Charge 
Of Adonis Help 
Denied by Ford 


DETROIT.—A Ford spokesman 
last week denied a_ staff report 
made public by the Senate Crime 





Material Scarcity Cuts 


Studebaker Help 20% 


SOUTH BEND. — Studebaker 
announced last week that be- 
cause of material restrictions, it 
would be necessary to reduce 


committee that some officials of the oe ee a itn to| Price ceilings, according to the| fa¢tory employment at South | ADA title service and outstate title 
company “actively supported a 1946 prevent gouging of new-car buyers |SUtvey, are not imposing a hard- Bend by some 20 percent, or |information, an analysis form for 
move by the Joe Adonis-owned New ieseush Guasave interest aon ship on tradein adjustments. Auto about 4,000 persons, today j|the Federal Wage and Hour law 
Jersey haulaway firm to extend its Dealers aay tle con be accom.| dealers report that many potential (Apr. 2). : and infomation on the collection of = 
operations into Delaware and plished wien ‘limiting their re.|customers don’t know the ceiling The company did not say | old, slow or delinquent accounts. 
Rhode Island. serves. price on their cars, and are not oie es — Names and addresses of all deal- 
The report said that pressure ; Seaieal impressed if they find out that n wi e Made in car sched- /|ers in the state are listed, as are 
7 Under the Hittle act, individuals canons offers do not reach ceiling| Ules. However, its schedules have | the officers of the association, com- 


from Ford forced rival firms to 
withdraw a protest that had been 
filed with ICC. The protest was 
filed by Nu-Car Carriers, Inc., 
Chester, Pa., and University Over- 
land Express, Inc., Somerville, 


or companies which deal in auto- 
mobile paper will henceforth op- 
erate under a license in Michigan. 
No such provision in the law cov- 
ers national banks, but last week it 
was reported that some of them 
Mass. planned to get permits anyway for 
The denial of the report pointed| their own protection. 
out that Lou Holloway, traffic man- ae 


mittee members, district officers 
and members of the state legisla- 
ture. 


been on less than a_ full-time 


lists. 
basis in recent weeks. 


One dealer stated that seemingly 
“the public has lost faith in gov- 
ernment regulations on ceilings.” 
Another said it was easy to point 
out that the ceiling prices were not 
in line with the market in this area. 


Although most dealers reported a 














—Coming Events= 











ager of the Edgewater (N. J.) 
plant, did not know that any pro- 
test was ever filed. Holloway was 
charged by L. J. Lishon, head of 
Nu-Car Carriers, with exerting 
pressure to withdraw the protest 


definite easing-off in “scare buy- 
ing,” they reported increases in the 
number of 1949 and '50 models be- 
ing offered as tradeins. The high- 


Hudson Boosts 


R. I. Governor Reappoints 


Westlake to Dealer Board 


PROVIDENCE.—Efforts to make 
a political football of the Rhode | 
Island auto dealers’ license com- 


Dealer Conventions 


Apr. 2-3—Louisiana Automobile Dealers 
Assn., The Roosevelt hotel, New Orleans 

May 13-l6—North Carolina Auto Dealers 
Assn., 16th Annual Convention, Carolina 
hotel, Pinehurst, N. C. 


General 


Apr. | -2— Canadian Automotive Whole 
salers and Manufacturers Assn., conven- 
tion, King Edward hotel, Toronto, Ont. 

Apr. 4-15—33rd International Motor Show, 
Turin, Italy. 


to ICC. P mission have been terminated by May 14-15 — Missouri Automobile Dealers Apr. 9-10—American Petroleum Institute 
“Lishon told us that neither Ford|qoy Dennis J. Roberts with the 50 N t P fit Assn., Hotel Jefferson, St. Louis. Lubrication committee meeting, Book 
Motor Co. nor any of its representa-| reappointment of Sen. George M.| ¢ e ro May 31-June 2— Washington State Auto Cadillac hotel, Detroit. 
tives at any time forced or even Westlake. Narragansett Re ubli- ealers Assn. Winthrop hotel, Tacoma Apr. 17-20— National Packaging Exposi 
requested us to withdraw any pro-/ can to the state Gear ? To $12,002,274 we any en pucemnaee — ewe — a 
P ag sn., inac and, ich, FON eg SHere ° 


test,” the Ford spokesman said. 


The Westlake appointment was DETROIT.—Net income of Hud- 


July 8-10—Summer meeting of Automotive 


Apr. 28-May !4—Paris Fair, Paris, France. 


tal ure Nacne Currier’ petition made, by the Democratic governor |son in 1960 was $12002274, after| —Cadii,\Si,qyenese™ Nel! Wook Ape, May ZU. §, Chambe of Con 
ake up a Nu-Car Carriers p | despite pressure from Washington |taxes, or $6.30 a share, compared Sept. ik. Kadesaiton ee reece D. C. : mie ‘ 


to acquire the Adonis haulaway 





county Democrats to prevent it.| with $10,111,219, or $5.30 a share in 


Dealers' Assns. of Canada, Banff, Alta 


May 7-l!—The Greater New York Indus 


New 


business at Bdgewater. ws Besides reappointing Westlake, 1949, President A. E. Barit an-| Sept. 16-18—28th Annual Convention, New trial show, 7ist Regiment Armory, 
ae Gov. —— also reappointed Leo|nounced Thursday. York State Auto Dealers Assn., Saga York. 

e |R. Carey, est Warwick; Louis E. Comparative sales figures for the more Hotel, Bolton Landing, Lake May 30- Sept. 9— World Transportation 

Barington Name | Baker, Providence, and Harry San-|two years are $267,219,749 last year meeres, Mow Vor. Feir, Sente Anita Perk, Arcedie, Cell. 

| dager Cranston d 7 259,597,307 in th di Sept. 16-18—Annual convention of Ken Sept. 24-26—National Truck Body Manu 

f 7 an $ , 4 n e preceding tucky Automobile Dealers Assn., Ken facturers and Distributors Assn., annual 


In Minneapolis 


MINNEAPOLIS.—Carr Barington | cancies on the seven-man commis-|of $2.50, compared with $1.70, in- gereer ee Pr Hotel Ot. weftene! Satety Seagrass 
(Chevrolet) has been reelected| sion: G. Merlyn O'Keefe, Provi-|cluding 5 percent in stock. Hud-| py" Manic Sily, N. a eee 
president of the Minneapolis Auto-|dence; Alfred J. Ratier, Warren, |son’s tax bill last year was $30,-| “*p'. 32 Oct. | 1-2 — Automobile Dealers 
mobile Dealers Assn. Mal Nichols| and David F. Fitzgerald, Newport. ' 666,363, against $28,541,448 in 1949. tion, Buena Vista Hotel. Biloxi, Miss. Tore : 
(Dodge-Plymouth) was chosen vice- | — ee - a “= aaa =— ——1 Oct. 4-6 — Pennsylvania Automotive Assn * * 
president, and H. E. Warren (Cadil- gonues convention, William Penn Hotel Engineering z 

, : oa aecre »-treas ittsburgh, Apr. 2-5—American Society of Mechanical 
lac) was named secretary-treasurer. Bed. 14:16 — Tennessee Automotive Ascn Engineers (spring meeting), Atlanta 

Directors are E. W. Boyer (Ford), convention, Buena Vista hotel, Biloxi Biltmore hotel, Atlanta. 

L. A. Malkerson (Oldsmobile), F. Miss. Apr. 16-18—American Society of Lubrica- 
W. Mitchell (Lincoln-Mercury) and | Oe. S08 Reride, Automebe Qoaien A scmgge Bhs yg FE ces Bee 

; : . - 7 | Assn., 1951 Annual Convention, Tampa lubrication show), ellevue - Stratford 
W. M. Shirley (Chrysler-Plymouth). | Terrace hotel, Tampa. Florida hotel. Philadelphia. 

Ed Taylor (Studebaker) headed the | | Oct. 29-30—Annual Convention, Ohio Au June 3-8—Society of Automotive Engineers, 
tomobile Dealers Assn., Dayton Biltmore summer meeting, French Lick Springs 


nominating and election committee. 








12 months. 


In addition, the governor named 
In 1950 the firm paid dividends 


the following dealers to fill va- 








tucky Lake, Gilbertsville, Ky. 
Sept. 27-28—33rd Annual Convention, New 


convention, Haddon Hall, Atlantic City 


New Jersey. 


ao aaa so hotel, Dayton, Ohio. hotel, French Lick, Indiana. 

° Nov. 3-6—Texas Automotive Dealers Assn. Aug. 13-15—Society of Automotive Engi 
Canadian Truck Sales Up Shamrock hotel, Houston. neers, West Coast meeting, Olympic 
TT y i ~| Nov. 14-15—Annual meeting of Oklahoma otel, Seattle, ashington. — 

Oo AWA, Canada. The Cans Automobile Dealers Assn., Skirvin hotel, Sept. 10-13—Society of Automotive Engi- 
neers, tractor and production forum, 


dian government has released fig- 
ures showing the increase of new- 
truck sales throughout Canada dur- 
ing 1950. The percentages are con- 
trasted with 1949 figures. 





a ‘ ep 2 ae 
i i RY wal 
Auto Officials in India— 





Oklahoma City. 


Jan. 27-30, 1952—NADA convention, Wal- 
dorf-Astoria hotel, New York City. 


. * 


Aftermarket Shows 


Schroeder hotel, Milwaukee. 

Oct. 29-31—Society of Automotive Engi- 
neers, transportation meeting, Knicker- 
bocker hotel, Chicago. 

Oct. 29-30—Society of Automotive Engi- 


Saskatchewan increased by 32 7 neers, diesel engine meeting, Drake 
percent; Quebec, 27.7; Alberta, 26,5;| General Motors and Ford officials were on hand to greet Mrs. George M. Slocum (second| Apr. 26-29— Southwest Automotive show, hotel, Chicago. : => 
from right), owner of Automotive News, when she arrived in Bombay, India. Left to right, Oklahoma City. Oct. 31-Nov. | — Society of Automotive f 


Ontario, 25.9; British Columbia, 
23,4; Atlantic Provinces, 14.1, and 
Manitoba, 6.6. 


E. A. Oakley, assistant managing director of Ford Motor Co. of India; Mrs. McComb; Mrs. 
Slocum, and Willis M. McComb, technical director of General Motors, India 


May 17-20 — Southeast Automotive show, 
Atlanta. 





Engineers, fuels and lubricants meeting, 
Drake hotel, Chicago. 
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New York Dept Stores 


3 In IQS5O used 
10,700,000 lines 


in The News... one-quarter of all Department 











“ww Ve eo 


store advertising run in New York...and 1,284,000 


lines more than the second paper 


THIRD YEAR in excess of ten million lines in 


this classification 


SIXTEENTH consecutive year (excepting 1944, 
newsprint shortage) of leadership in Department 


Store linage 


OF THE TWENTY-THREE department stores in 
The News, four in Manhattan and one in Brooklyn 


used more than one million lines 


BECAUSE this newspaper sells more for a business 


= 


which keeps the closest check on sales! 


in One 


newspaper [9 










ALABAMA 
THE TRANSPORTATION STATE 


GUESTS WHO TRAVEL WITHIN OUR BORDERS ARE WELCOME 
GUESTS TRANSPORTING THE GOODS OF THIS EARTH TO THE 
PEOPLES OF THIS EARTH ARE ESPECIALLY WELCOME 
YOU WILL FIND NO PORTS OF ENTRY AND FEW RESTRICTIONS 

YOU DO NOT HAVE TO PAY TRIBUTE TO BE A GUEST OF ALABAMA 
OUR JOB IS TO EASE THE FLOW OF THE WORLDS GOODS 
OUR SEAL INDICATES TRANSPORTATION WAS AN EARLY ENDEAVOR 
iF YOU HAVE PROBLEMS CALL OUR HIGHWAY PATROL 


THE GOVERNOR THE HIGHWAY DEPARTMENT 





THE HIGHWAY, PATROL 
a 


, lit eae. - 
Southern Hospitality for Trucks— 


Alabama is not only progressive with respect to its size and weight restrictions for trucks 
but also wants all of its citizens and those who travel through the state to know it. That 
fact is brought home with force by massive road signs placed on main roads leading into 
the state—this one on Highway 90 at the Alabama-Florida line is typical—proclaiming: 
"Alabama—The Transportation State—Guests who travel within our borders are welcome. 
Guests transporting the goods of this earth to the peoples of this earth are especially wel- 
come. You will find no ports of entry and few restrictions. You do not have to pay tribute to 
be a guest of Alabama. Our job is to ease the flow of the world's goods. Our seal indicates 
transportation was an early endeavor. If you have problems, call our highway patrol.— 
The Governor. The Highway Patrol. The Highway Department." 





Glover Joins Stuart Inc, (Studebaker), 1136 N. Meridian 


George Glover has been named |St., Indianapolis, He was formerly 
general manager of Charlie Stuart,| with Associates Investment Co. 


This April [jj Aa 
is working for you! 









. - 4 

*Q0N'T THANK ME, HE SAI 

+ HANK THE GENUINE FORD PARTS 
1 USED IN YOUR aT 

THE REAL TIME SAVER. 


4 THAN 
Le'S TIGHTER 
DAYS.” | TOLD THE 
“and THANKS TO You, 
RIGHT ON TIME. 


*my SCHEOU! 


MECHANIC, 
\‘M KEEPIN 
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_|tute materials unless his competi- 


Heavier Impact Seen... 





WASHINGTON. — Necessity for 
steel conservation through stand- 
ardization of design and uses of 
|substitutes was discussed here last 
|week at a meeting of NPA offi- 
cials and the truck body manufac- | 
turers advisory committee. 


NPA spokesmen told the group 
that the impact of defense mobili- | 
zation will be increasingly heavy 
in the next few months and that 
less steel will be available to 
truck body manufacturers. 


Industry members said past ex- 
perience has demonstrated that) 
wood can satisfactorily be substi- | 
tuted for steel in many places in 
the manufacture of truck bodies. 
Their chief difficulty, they said, is 
that the industry, representing 
about 1,000 individual manufactur- 
ers, is highly competitive and it is 
difficult for one manufacturer to 
undertake extensive use of substi- 


tors do likewise. 


| NPA officials said that although | 
|plywood is in short supply and 
‘there is some difficulty in getting 








° 


Mr. Independent 


properly seasoned lumber, the out- 
look, generally, is favorable and 
there should be sufficient lumber 
available for truck bodies. 

The industry men said they 
are having difficulty in obtaining 
steel from their regular suppliers 
and now are getting less than 40 
percent of the amount available 


Pursley Elected 
At Jefferson City 


JEFFERSON CITY, Mo.—Frank 
J. Pursley was elected president of 
the Jefferson City New Car Dealers 
Assn. at a meeting here, when it 
was decided to hold the group’s 
12th annual convention May 14-15 
in St. Louis. 

Other new officers of the associa- 
tion are: Neil D. McKay, vice- 
president; George C. Vanosdoll, 
secretary-treasurer, and Don F. 
Riley and Russell W. Sexton, di- 
rectors. 





You're smart to feature 


this sign 














that can be yours/ 


@ It’s natural for Ford owners 
plete faith in Genuine Ford Parts, for they 
are identical to the originals made for Fords. 


to have com- 


When you as an independent actually stock 
Genuine Ford Parts for the convenience of 
Ford owners, it will mean extra volume and 


profits for your shop. 


Nationally circulated ads like this one in 
LIFE (April 9 issue) and other consumer 


publications, month after mo 
constant reminders to Ford 
Genuine Ford Parts assure m 
ice and satisfaction. 


Let your Ford Dealer explain 


nth, serve as 
owners that 
aximum serv- 


how you can 


become a Genuine Ford Parts retailer . . 


displaying the Genuine For 


d Parts sign. 





| 








Truck Body Makers Worried 


to them prior to Korean hostili- 
ties. 

If a controlled materials plan is 
put in operation, NPA officials said, 
the industry would be assured a 
definite allotment of steel. 

However, it is not likely that suf- 
ficient steel will be available to pro- 

vide the industry with all it would 
normally require, and it is neces- 
sary to make plans for saving steel 
now in order to keep production at 
the highest possible level, NPA 
declared. 

In addition to using wood as a 
substitute for steel wherever pos- 
sible, NPA recommended that the 
industry take steps to simplify 
and standardize designs, to re- 

view present specifications for 
various types of trucks to deter- 
mine whether they can safely be 
revised to make savings of steel, 
and that all available steel scrap 
be salvaged for shipment to 
smelters. 

The industry adopted a resolution 
recommending to NPA that manu- 

facturers of all types of truck 


|bodies be represented by a single 


committee, and that a controlled 
materials plan be put in operation 
at the earliest possible date. 





Earnings Reports 


Allowed to Omit 


Defense Data 


WASHINGTON. — The Securities 
and Exchange Commission last 


|week amended its rules to permit 


omission of information from cor- 
porate declarations that might be 
of interest to an enemy. 

Included under the new rule is 
information concerning the number, 
size, character and location of 
ships under construction, physical 
set up or technical details of ship- 
yards, specific details about war 
contracts, new or secret military 
designs, or new factory designs for 
war production. 





Health Plan 
Bill Brown’s Offers Aid 


To Smaller Firms 


NEW YORK. — Inauguration of 
an executive health plan, designed 
to aid in the problem of executive 
mortality in the automobile indus- 
try, has been announced by Don 
Vescelius, managing director of 
Bill Brown’s, Garrison, N. Y. 

A panel of physicians has been 
chosen by the company, and firms 
in the program may chose their 
own doctor from the panel. Full 
medical examinations, laboratory 
tests, and X-rays, when indicated, 
will be used. 

The plan will be offered to a 
selected group of organizations im- 
mediately, Vescelius said, 

The plan is intended for small 
and medium-sized organizations 
that do not have their own medi- 
cal departments, and will be slanted 
to executive needs. 





PAA Names Franconi 
Director-at-Large 


HARRISBURG, Pa.—Aldo Fran- 
coni, Kingston, Pa., has been ap- 
pointed a director-at-large to the 
board of directors of the Pennsyl- 
vania Automotive Assn. 

Franconi has been in the auto 
parts business several years. In 
1936, he and his brother opened an 
accessory and parts company, and 
have operated the business success- 
fully since. 

Survey 
(Continued from Page 1) 
faction with their particular coun- 
cil setup. 
* x * 

C* THE dealers not represented 

at the factory by a council, 
2,157, or 91.6 percent, thought their 


relations with the manufacturer 
would be better if they were so 
represented. 


But of all the dealers queried, 
4,590, or 56.2 percent, said they 
believed relationships with their 
factories had improved during 
1950. 

Slightly more than 80 percent of 
the dealers said they believed their 
factory relations were at least as 
good as those of their competitors. 
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Ramblings 


by Jack Weed 
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Yo most of the industry plans to continue the use of 
chrome on decorative strips when the supply of nick- 
eled chrome parts is exhausted, some of the makers will 
switch to painted parts and at least one will continue its use 
of stainless steel as long as its present source can continue 


furnishing. 
The “defense-era” chrome 


will not be the chrome that 
dealers are now used to, and may 
present many problems to the trade 
before it can again use nickel in 
building up the finish. 

The new chrome will be a 
“flash” chrome treatment over a 
copper-plated base. While the 
light chrome plate will be slightly 
more yellow than the present 
chrome work, since the copper 
will give the thin chrome coat a 
slight cast, it will not be readily 
noticeable  un- 
less the old and 
new are com- 
pared directly | 
together. | 
The big prob-| 
lem, say the fac- | 
tory men, will be | 
the danger of the| 
thin coat of} 
chrome chipping, 
due to not having} 
the nickel base} 
under it and oxi- 





id a 
& 
Jack Weed 


dation of the copper starting under | 
the chrome finish, There also is a 


slight worry in some _ places 
that copper oxide may “bleed” | 
through the thin chrome coating in 
time. No factory has had sufficient 
time to really come up with this 
answer as yet—nor have they found 
a substance that could be used to 
prevent it. 


* * * 


Dealers, Beware! 

(uve it will be necessary for car 
owners to protect the decorative 

chrome on their cars much better 

than ever before if they wish to 

preserve the beauty in those deco- 

rative strips. Dealers should en- 





K-F Expanding 
Aircraft Plant 
On West Coast 


OAKLAND, Calif. — A building) 
program which will double the | 
manufacturing space of Oakland | 
Aircraft division of Kaiser-Frazer 
Corp. was announced last week. 

Scheduled for completion in June, 
a one-story plant will be erected to 
provide about 50,000 square feet of 
additional space for production of 
components for the Lockheed P2V | 
Neptune Navy patrol bomber. 

Present plant capacity is approx- 
imately 50,000 square feet, with 5,000 
square feet devoted to office facili- 
ties. 

William A..Cannon, general man- 
ager of the division, said the new 
building will be tooled for produc- | 
tion of fuselage waist sections. 

He reported that K-F started | 
manufacture of center’ section 
flaps for the Navy plane a week| 
ago, and that the present payroll | 
of 200 workers will be increased to | 
more than 500 when the facilities | 
are in operation. 








Cincinnati Board Named 
To Aid Price Director 


CINCINNATI.—Ben Stoner, dis- 
trict price director for OPS in the 
Cincinnati area, has named an ad- 
visory council of auto dealers in 
the area to work with him on mat-| 
ters of price control. The commit-| 
tee includes R. E, Reinhold, Metro- 
politan Motor Co., chairman; E. A. 
Gusweiler, Gusweiler Pontiac, Inc.; 
H. O. Danner, Danner Motors; Ed 
Wissel, used cars, and Jake Swee- 
ney, used cars. | 

Two meetings, one for new-car 
dealers and another for used-car | 
dealers, were held to outline the 
procedure the committee will fol-| 
low in handling violations in the 
future. 





AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 





courage this, since they will be the 
ones who will again inherit these 
cars two and three years from now. 


The latest government edict 
lets the factories use a minimum 
amount of nickel in the plating 
of functional parts which include 
bumpers, hubcaps, outside door 
handles and outside window trim. 


Present indications are that suf- | 
ficient zinc will be allowed to con-| 


tinue making the die cast parts for 
grilles, etc. 
Even the functional chrome parts 


Sell Them Together 





Your custom 
the utility value 0 


keep rain out, le 
bai : ered windows. They are 


through low 


easily painted right 


ield. Quickly ins Be 
ei ainless steel spring clips, 


doors by st 


no drilling ne 


per pair. 


FULTON SIDE SHIELDS 


ers will quickly recognize 


will need more careful mainte-| 
nance, however, since the new for-| 
mulas will not stand up under pit- | 
ting as well as the chrome work | 
that has been used up to this} 
spring. 
* * * 
More Vision in °52 
| PROM our observation post we} 
find that 1952-model designs— 
insofar as they have gone with 
|them to date—will emphasize more 
|vision with a general employment 
|of the “wraparound” rear windows 
that were first introduced by 
Studebaker and then emphasized 
in the current “hardtop” designs. 
One prominent maker is forsak- 
ing the “fast back” design entirely 
jin its 1952 model designing and is 
concentrating on the “notch back.” 
Designers are still undecided as 
to how far the trend toward 
“wraparound” front windows will 
go. There is considerable work 
being done on endeavoring to 
thin the front corner posts or to- 
ward placing them where they 
will obscure driver vision the 
least. 











And no company to date will go 
on record that it definitely will) 
have a 1952-model change. At least | 


f Fulton Side Shields. 
t fresh air in 


along with the Sun 
talled on car 


eded. List, $7.95 


BOTH 





No. 36 DE LUXE TRAFFIC LIGHT FINDER 


Large size, instantly adjustable to suit 
any driver. Mounts securely to inside 


windshield 


No. 34, smaller lens, attached to wind- 


molding. List, $2.95. 


shield by vacuum cup. List, $1.00. 
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L-M Honors 4 Midwest Top Salesmen— 

The four best salesmen of Lincolns and Mercurys in five states of the Upper Midwest wear 
$1,600 dollar smiles at an honor ceremony in Minneapolis. They were winners in the 1950 sales 
contest conducted by the L-M Sales Council who because of the national emergency voted to 
take U. S. savings bonds as grand prizes instead of the Gulf Coast tour originally planned. 
Left to right are J. D. Platt, Twin City district sales manager, making the presentation; Dar- 
rell D. Bandy, Minnesota director for U. S. savings bonds; and winners James P. Dudley, of 


| Young, Inc., St. Paul; A. W. Berg, of the former Northwest Mercury Motors, Minneapolis; 
| Rollin J. Wood and E. W. Haviland, both of Cumming Motor Co., Sioux Falls, $. D. 


three large companies are “shoot-|mit them to come out with the 
ing” toward that end and hope|bodies that have now reached the 
conditions will be such as to per-| prototype stage. 


i 


FULTON SUN SHIELD 


t unlimited . . - because 
a Son Shield is the one accessory -_ 
can provide the greatest impeovers 
in driving ease, comfort and ~ se 
appearance. Owners always enth se, 
“JT wouldn’t drive without one. oe 
Make the most of this ere a 
tance. Keep pushing the -s - 
the Fulton Sun Shield. List, 924-99. 





— contribute to driving safety. 


— provide all-weather protection, 
graceful styling. 
— are POST advertised. 


— bring welcome accessory volume. 


THE FULTON COMPANY 


1912 South 82nd Street, Milwaukee 14, Wisconsin 
In Canada, J. C. Adams Co., Ltd., Toronto, Ontario | 
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bility, NPA was told. And because 
of their inability to get loans to ex- 
pand plant and equipment, they 
lack the productive capacity to ob- 
'tain defense business. Priority rat- 








Senate Slates Probe 
Of Defense Effort 


By William Ullman 

Washington Correspondent 
a tarde investigation of the mobilization effort 
was announced last week along with completion of a 
new government survey showing sizable advances in the 


cost of living. 





The investigation of mobilization was announced by Chair- 


man Maybank of the Senate-? 


House “watchdog” commit- 
tee, which will be recalled by 


the automotive trade as the group 
which held hearings a few months 
ago on Regulation W. Those hear- 
ings since have been enveloped in 
a great silence and apparently were 
fruitless so far as dealer complaints 
against the Federal Reserve Board 
are concerned. However, the testi- 
mony is still in possession of the 
committee and there may come a 
day when it will prove valuable, 


simplifying and improving the 
“V-loan” program, under which 
the government guarantees pri- 
vate loans for defense plant ex- 
pansion. 


ings, therefore, tend to go to bigger 


companies, 
+ * 


|Tax Hearing 


ECRETARY of the Treasury 
John Snyder is expected to ap- 


|pear before the House Ways and 


Means committee today (Apr. 2) to 
outline again the Administration’s 
entire “pay-as-we-go” tax program. 

He probably will try to sell the 
committee on the “two-bite” tax 
plan while Congress generally is 
demanding that the taxation in 
question be completed in one ac- 
tion. 

Rep. Doughton, chairman of the 
House tax group, said that as soon 
as Snyder is finished, the commit- 


Members of the Small Business| tee Will start drafting a tax meas- 


Advisory committee, closing a two- 
day session with NPA leaders, com- 
plained smaller manufacturers are 
caught in a “vicious circle” in the 
present V-loan arrangement. 

The small firms cannot obtain 
loans until they get defense orders 


ure. Doughton himself has been 
critical of the Administration plan 
to divide the legislation into two 
parts. 

* * * 


Cheaper by Trucks 
6 bpm Post Office Department has 
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‘Bones’ Joins Buick— 

Robert A. (Bones) Hamilton (right), under 
the firm name of Hamilton Buick Co., has 
been appointed Buick dealer in Van Nuys, 
Calif. Hamilton has taken over the building 
and facilities of R. L. McDonald (left), who 
had held the franchise for 28 years. An All- 
American halfback at Stanford in the early 
‘30s, Hamilton gained national fame for his 
prowess on the gridiron. 





savings that can be made on short 
hauls of mail by truck: 

By rail it costs $520 for a 60-foot 
storage car to take mail about 1,000 








the haul to 200 miles and the cost 
goes up to 80 cents a mile; reduce 
the haul to 50 miles and the cost 
goes up to $1.85 a mile, and for 25 
miles the cost is $3.25 a mile. 

By highway, in comparison, a 30- 
foot truck, which would carry 
about half as much mail as the 60- 
foot railway car, would cost from 
25 to 30 cents a mile. 





Tight Price Rule Asked 


On Ohio’s Casual Sales 


CLEVELAND. — Most Ohio 
used-car dealers want tighter 
price restrictions put on sales of 
automobiles by individuals, ac- 
cording to Kenneth G. Weinberg, 
regional Office of Price Stabili- 
zation attorney. 

Weinberg said used-car deal- 
ers want casual sales recorded 
with OPS, and ceiling prices low- 
ered. This, he maintained, would 
encourage car owners to sell to 
dealers who could offer them 
higher prices than they could 
legally accept from non-dealers. 
Present ceiling prices are appli- 
cable alike to dealers and indi- 
viduals. 





perhaps when the FRB seeks re- provided this example of the 


newal of its pow- 
ers, which expire 
June 30. 

The Maybank 
group will cen- 
ter its attention 
on price - wage 


to demonstrate their financial sta- 





controls and 
charges of fa- 
voritism. The 


hearings are ex- 
j pected to open 

a Wednesday 
William Uliman (Apr. 4). 

Sen, Maybank said officials of at 
least 50 federal agencies concerned 
with mobilization will be called as 
witnesses. He said that aside from 
controls, officials will be called on 
to explain why tax concessions were 
made to some companies while oth- 
ers in the same industry failed to 
get such benefits. 

The Defense Production act, the 
blueprint of the mobilization pro- 
gram, allows a company to write 
off as much as 20 percent a year, 
for tax purposes, of the cost of 
building a new defense plant. 

+: * + 
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Wage Hikes Due 

HE new advance in living costs 

will bring a wage increase to 
workers in several industries where 
contracts tie wages to living costs. 
The largest group so affected is the 
million non-operating employes of 
railroads. The next wage adjust- 
ment in the automobile industry is 
not scheduled until June. 

Price Director DiSalle, mean- 
while, announced a slight relaxa- 
tion in the freeze of gasoline 
prices. It will permit the nation’s 
400,000 service stations to use the 
same profit margins they had 
during the base period of the 
freeze—Dec, 19 to Jan. 26. But 
the order allows a minimum prof- 
it of four cents a gallon. 

Officials explained the four-cent 
minimum was designed to help 
dealers who, because of price wars, 
were caught with little or no profit 
margins by the freeze. 

DiSalle said the order may re- 
sult in “some limited price increases 
but no general price rise on petro- 
leum products.” 

* cd * 


Wilson to Appear 

N AYBANK said the “watchdog” 
committee hearings on mobili- 

zation “will last for weeks” and 

that Defense Chief Charles Wilson 

will be the first witness. 

First priority, it was indicated by 
Maybank and Sen. Capehart, rank- 
ing Republican member of the 
group, will be given to alleged fa- 
voritism in granting tax conces- 
sions. Particularly, the committee 
wants to find out whether the De- 
fense Production act, including 
wage and price controls, is being 
properly administered and enforced. 
Labor chiefs, farm leaders and in- 
dustry spokesmen have been in- 
vited to testify. 

Another kind of alleged dis- 
crimination in the defense effort 
was highlighted during the week 
when small business spokesmen 
asked NPA to take the lead in 








Mellvaine Incorporated 
McIlvaine Motors, Inc., Creston, 
O., has been chartered. Incorpora- 
tors are D. L, George E. and Ruth 
McIlvaine. 








BRAND-NE 





miles, or 52 cents a mile. Reduce 


PUT THIS 
TAG ON 
“KRYLON-ized” 

IGNITION SYSTEMS 
It outlines advantages of “Krylon-izing” — 
tells customers when to have the job done 
again. 























HELPS YOU LAND THAT 
ALL-IMPORTANT FIRST JOB 


This free display makes customers 
open their mouths and ask about 
“Krylon-izing.” A word from you, 
and they’re sold! 
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Denver U. C. Men | 
Offer Cars for 


Civil Defense 


DENVER.—Members of the Den- 
ver Used Car Dealers Assn, have 
offered cars and drivers to the 
Colorado civil defense program 
“without reservation” in event of 
an emergency or catastrophe. 


Following a discussion of how 
the dealers could be of aid to the 
civil defense program, the member- 
ship wrote a letter to Henry L. 
Larson, state defense director, 
which read in part: 


“. . , the members of the Denver 
Used Car Dealers Assn, offer their 
cars in stock for the use of the 
civil defense program upon call of 
the civil defense director or any of 
his authorized agents, without res- 
ervations as to damage which might 
occur in the use of the vehicles, or 
the recovery of the vehicles after 
the emergency has passed.” 


It was advised that more than 70 













Elected to L-M Service Council 


Charles Williams, service manager of ‘rv Pollock, Inc., 


Toledo, and Walter Rice, service 


manager of Wicks Motors, Inc., Youngstown, O., were elected by the Lincoln-Mercury 


central regional service managers council recently to the national service managers council. | 
|C. L. Baker, 


was elected alternate member. Left to 
Williams, Rice, Baker and Charles 


Walker Motor Sales, Inc., Dayton, O., 
right are: N. E. Crews, central regional sales manager; 
Knudsen, regional service manager. 


ploys an average of three persons | president; O. B, Strong, vice-presi- 
capable of acting as drivers. dent, and Harry Cohen, 

It was suggested that more driv- | Finnigan, 
ers could be assigned to the nearest |Palmer, Dick Runyon, Cy ‘Snyder 
used car establishment, and emer-|and Herman Yanish, directors. R. 


David | 
Glen McDonald, Jack! 
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FOB FACTORY 


Rockier Road Seen 
For Outside Steel 


1 patience of many steel buyers with outside steel 
sources has worn very thin. A survey of steel buyers 
recently shows that the market for such steel is still very 
active in Detroit. Prices being paid for marginal steel are 
probably the highest in the entire postwar period. For 
example, it was reported that? 








evidence that it may be due for 
a fall. 

Fore one reason, costs have al- 
ready been pushed up to a level 
where only a few buyers are inter- 
ested. Only firms desperate for 
steel will pay such a penalty. Sec- 
ondly, there is a growing impres- 
sion that some kind of a controlled 
materials plan may be forced on 
the economy as early as July 1. 
This threat is real enough so that 
some steel buyers have declined to 


($380 per ton) was recently 
j}authorized by one firm for cold 
rolled steel to be used for replace- 
;}ment parts. Some have paid 16 to 
|18 cents per pound for steel of 
questionable quality laid down in 
Belgium and France. 

Such prices are not necessarily 
illegal, since pricing regulations 
permit the steel to be sold for 


members in the Denver area car-|gency insignias be made available |B. McCoy is executive secretary. 
ried an average of at least 30 serv- for the cars. | 

iceable cars. In addition, the asso-| At the same meeting, the organi-| others are profiting from AU TOMOTIVE 
ciation stated that each dealer em- zation elected Charles A. Wheeler, | NEWS WANT ADS. Why not you? 


| SERVICE | 


ON -27 











ADDS EXTRA PROFIT DOLLARS 
TO SPRING TUNE-UPS! 


New Automotive KRYLON seals ignition systems in a waterproof 
blanket; prevents battery-current leakage and spark plug gapping; 


insures quick starts under all atmospheric conditions. 


“Krylon-izing” is a brand-new preventive mainte- 
mance service that makes sense to every motorist. 
Particularly these days, when people are spending 
real money to protect what they have! 


acid, rusting, dirt, oil, and grease. 


New Automotive KRYLON is an acrylic coating 
packaged in 12 oz. aerosol spray cans. Spray it on 
wiring, battery terminals and cables, spark plugs 
and spark plug wells, distributor head, ignition 
coil, starter and generator connections. That’s all 


you do! Krylon dries quickly. And you’ve protected write direct. 


A few dollars 
PUTS YOU IN THE 
ee eae tee BUSINESS! 
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the prices received during the 
basing period. While the outside 
steel market is active, there is 





the whole ignition system against moisture, corrosion, 


Every motorist should have his car “Krylon-ized” at 
least twice a year. Our free wall placard helps you 
sell customers on the first job. A national advertising 
campaign will whip up interest. And free “Krylon- 
ize” ignition tags insure profitable repeat business. 


This deal is just too good to pass up. See your jobber 
today for complete details of the Krylon plan, or 






consider gray market steel except 
for immediate delivery. 
+ * ® 


|Price Break Due? 


NOTHER consideration is a 
f growing resentment against 
|foreign sellers. In recent months, 
foreign steel has been sold to the 
industry and its vendors in sub- 
stantial quantities. 

The quality has not always been 
what was expected. Now, foreign 
|sellers have jacked up the prices 
|\so high they have just about 
| pushed themselves out of the mar- 
ket. 

Another complaint against rep- 
resentatives of foreign firms is 
that steel shipments received in 
this country have been held up 

| until a price greater than the 
| contract figure was forthcoming. 


Steel inventory restrictions are 
|scheduled to become effective Apr. 
|1. Past experience shows that some 
\firms may have to sell some of 
the steel they now have on hand. 

Much of this steel, it is expected, 
|will reach gray market channels, 
tending tempcrarily to increase 
supply and break the existing high 
price level. 





a + * 
Skilled Worker Famine 

TEEL is not, however, the scarc- 

est item in Detroit. The man- 
power shortage is already pressing 
even before production for de- 

fense gets under way. 
| This may explain why several 
prominent Detroit firms are using 
|television to attract skilled work- 
ers. In a program called “Help 
Wanted,” these firms are telling 
video owners of their need for 
skilled help. 

A picture of the plant, experi- 
ence and skill required for the 
job and a plug for excellent 
working conditions are usually 
used. Sometimes a picture of the 
machine is included. 

Among the Detroit firms partici- 
pating in the program are Richard 
Bros., a division of Allied Products 
Corp., a tool and die shop, Micro- 
matic Hone Corp., Continental Mo- 
tors, a GM division and several 
small rene firms, 


Road Departments 


May Use DO-97, 
NPA Official Say s 


WASHINGTON. Hishway de- 
partments may use a defense order 
(DO-97) rating to obtain materials 
for maintenance, repair and opera- 
tion of highways, an official of the 
National Production Authority has 
informed the National Highway 
Users Conference. 

However, the NPA spokesman is 


of the opinion that “the regulation 
does not envisage the use of a DO 
rating for new highway construc- 
tion.” What constitutes “new high- 
way construction” probably will 
have to be defined later, he said. 
The new MRO (maintenance, re- 
pair, operation) program is_ set 


forth in NPA Regulation 4, released 
Feb, 27. It permits use of a DO-97 
rating by all businesses and insti- 
tutions to obtain maintenance, re- 
pair and operating supplies of ap- 
proximately the same value as those 
which they required in 1950. High- 
| ways are not specifically mentioned 
jin the order. 
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Reports from Various Areas... 
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Auto Market Page 


North Adams, Mass. 


After three weeks under the price 
freeze, used-car dealers in North 
Adams, Mass., are against it. 

They don’t object to having to 
sell their cars for a little less 
money. The point, according to 
some dealers, is that they can’t 
allow enough on trade-ins. 


in an automobile as a condition for 
buying a new car,” Owen pointed 
out.—(F. K, Haskell). 


* * * 


Rochester 
New-car sales in Rochester, N. Y., 
during January increased 14 per- 
cent over January, 1950, and were 
up 7 percent over December, 1950, 













Oldsmobile and Hudson, 51 each; 
Mercury, 49; Studebaker, 29; 
Chrysler, 27; DeSoto, 23; Cadillac, 
22; Packard, 16; Nash, 14; Lin- 
coln, 9; Willys and Kaiser, 3 
each; Henry J and Crosley, 2 
each, and Morris, 1, The total of 
1,131 was 53 units less than the 
preceding month. 

Ford again 








led the new-truck 


Of course, it all balances up, they 
said, but try and convince the pros- 
pect. He already has a pretty good 
figure in mind as to the value of 
his present car. He thinks, say the 
dealers, he ought to get the newer 
car at the ceiling price, all right, 
but he wants to trade in his car 
at his own price. 

Consequently, it’s hard for dealer 
and prospect to get together on 
prices and the prospect often de- 
cides his car is worth too much to 
trade in at all. 

The freeze, however, isn’t the 
only headache in the used-car 
business, as seen by local dealers. 
Regulation “W” probably is the 
worst, the law requiring purchas- 
ers to pay one-third of the price 
down, and the rest in 15 months. 

“No matter what the price,” said 
one dealer, “When a prospect finds 
















of commerce.- 
+ * * 


New York 


The price ceiling situation ha 
knocked the props out from unde 


right now at ceiling prices,” ac 


automobile men 
who did not wish to be quoted. 
New-car business is still good, 
maintaining the pattern of the 
past several months, but some 
makes have been hurt by the 
establishment of price ceilings. 


Noll). 


+ * * 


Seattle 

Regional OPS officials here have 
advised that several violations al- 
ready have been reported as they 
asked Pacific Northwest car deal- 
ers to “strictly conform” to price 
ceilin™s on new and used cars. 

Henry B. Owen, acting OPS 
regional director, said the law 
now specifically prohibits” any 
practice which results in obtain- 
ing indirectly a higher price than 
is permitted in the regulation.” 
Owen advised one of the most 
common violations reported is the 
“tiein” agreement in which the pur- 
chaser of a new car is forced to 
trade in his old car to the dealer. 
“There is nothing in the regula- 
tions that forces a person to trade 


so, 


they'll get cars 


equipment.—(Bernard Brown). 
* + * 


Omaha 


by 91, 
rowed 


trations. 

Plymouth returned to third 
place in February with 130 sales. 
Fourth was Buick with 118, then 


the only markets 
that justify 

“one paper buys” 
are places that have 
no more than 


one newspaper— 





and those usually require 


some auxiliary media— 





in the great and growing 






Detroit market 
The Detroit Times 
covers HALF 


the families. 










Yow’re missing something 
if you miss The Detroit Times 








REPRESENTED NATIONALLY BY HEARST ADVERTISING SERVICE 





according to the Rochester chamber 
(George E. Toles). 


the used-car market in New York 
City and “there isn’t a dealer in 
the business who wouldn’t be happy 
to sell his entire stock of used cars 


cording to one of the best-informed 
in the business, 


Whereas formerly consumers ex- 
pected to pay for a lot of extras 
that they didn’t need when they 


Some dealers won’t take orders 
for future deliveries because they 
feel they cannot promise buyers 
equipped with 
radios, heaters and other standard 


In January, Chevrolet was out in 
front on new car sales in Omaha 
leading its traditional rival, Ford, 
but the margin was nar- 
in February. Chevrolet 
scored 224 in February with Ford 
only seven less, listing 217 regis- 


followed Pontiac, 88; Dodge, 52; 



















by: GMC, 34; International, 21; 






Ss 
r 






Reo, Mixermobile, Le Roi 








trasted to January’s total 
sales of 218 units.— (Arthur R. 
Oleson). 






* * * 










Columbus, O. 

Off to the fastest start since last 
August’s “boom,” new-car sales in 
Franklin county (Columbus), O., 
amounted to 1,214 units in the first 
15 days of March, In the similar 
period of February, the total was 
899 units. 

New-truck sales also shared in 
the budding market as 122 were 
titled in the March 1-15 interval. 


















out he’ll have to pay up to $100 a|bought the car of their choice, now] This was the highest first-half 

month or more to buy his dream|they feel they are protected by! of the month total since last 

car, he just naturally wakes up|price ceilings so that they don’t] September. 

and quits dreaming.” — (John A.|have to buy just any make unless} New-car sales by makes in the 
they have a special reason for doing] first half of March were: Austin, 






1; Buick, 96; Cadillac, 21; Chevro- 
let, 246; Chrysler, 54; Crosley, 3; 
DeSoto, 28; Dodge, 90 Ford, 185; 
Henry J, 7; Hudson, 45; Kaiser, 21; 
Lincoln, 4; MG, 1; Mercury, 38; 
Morris, 2; Nash, 19; Oldsmobile, 74; 
Packard, 11; Plymouth, 130; Pon- 
tiac, 91; Studebaker, 40, and 
Willys, 7. 

New-truck sales in the same 
period were: Autocar, 1; Chevrolet, 
43; Dodge, 14; Ford, 26; GMC, 9; 
International, 16; Mack, 1; Reo, 4; 
Studebaker, 2; White, 4, and Willys, 
2.—(Bert Strang). 

* + 





















Pittsburgh 
The highest new-car registrations 
in five weeks highlighted business 
activity in the Pittsburgh district 












the University of Pittsburgh re- 
ports. 

Despite the improved trade in 
motor vehicles, the school’s index 
of business activity for the week 
dropped to 196.1 percent of the 
1935-39 average, against the pre- 
ceding week’s figure of 203.1, 

. + + 
New Orleans 

Owing to a shortage of cars, 
especially in the medium and high- 
priced fields, new-car registrations 
in New Orleans during February 
fell 96 units below the January 
mark as 1,367 cars were titled 
through authorized dealers and 68 
through unauthorized outlets for a 
total of 1,435. Registrations for 
January totaled 1,531, bringing the 
count to 2,966 for the first two 
months of the year against 2,648 
for the like period of last year. 

New-truck sales practically 
doubled last year’s figures as 259 
trucks were registered this Febru- 
ary against 124 last year. January 
new-truck business amounted to 
224 units. 

Registrations by makes through 
authorized dealers in February 
were: Chevrolet, 308; Ford, 233; 
Plymouth, 195; Pontiac, 97; 
Buick, 93; Studebaker, 74; Dodge, 
68; Oldsmobile, 52; DeSoto, 49; 
Mercury, 46; Cadillac, 36; Chrys- 
ler, 31; Kaiser, 27; Packard, 14; 
Hudson, 10; Willys, 8; Lincoln, 5; 
Crosley, 4; Henry J, 1, and Hill- 
man, 1. 

Registrations through 
|ized outlets: Chevrolet, 11; Plym- 
outh, 11; Buick, 11; Cadillac, 6; 
Pontiac, 5; Dodge, 4; Oldsmobile, 4; 
Hudson, 3; Henry J, 3 Willys, 3; 


unauthor- 


Ford, 1; Mercury, 1; DeSoto, 1; 
Kaiser, 1; Studebaker, 1 and Cros- 
ley, 1. 

Truck registrations by makes: 
Chevrolet, 76; Ford, 65; Interna- 
tional, 38; Dodge, 32; GMC, 18; 


Studebaker, 17; White, 6; Willys, 2; 
Diamond T, 2; Frazer, 1, and 
| Mack, 1.—(Gordon Hebert). 

x * * 


Montreal 









A hectic three days was experi- 
enced by Montreal automobile deal- 
| 


field with 49 registrations. Chevro- 
let was second with 44, followed 


Dodge and White, 7 each; Diamond 
T and Mack, 3 each; Studebaker, 
and 
Divco, 1 each. Total was 173 con- 
truck 


during the week ended March 10,/a hardship that they will be obliged 





Ford Division Service Council Meets— 

Ford division's third National Council of Dealers Service Managers met with service depart- 
ment executives. Carl T. Doman, Division service manager, was host. Dealer service repre- 
sentatives were elected to the council at district and regional meetings. They are pictured 
with company service department heads. The service managers group is similar to the Ford 
Dealer Council which is elected to represent the dealer organization. Service conferees (front 
row, left to right) are: G. L. Adams, Southeast regional service manager, Atlanta; B. E. 
McCane, Central regional manager, Detroit; Elmer Baska, St. Paul; Doman; Robert Frey, 
Oakfield, N. Y.; E. V. Berry, Walterboro, S. C.; Gene Bruce, Indianapolis; S. J. Rogers, 
assistant division service manager. 

Second row, left to right: Fred Bauer, service department; William Gimbel, Philadelphia; 
J. B. Nicolls, assistant division service manager; R. G. Bailey, Arlington, Tex.; Mike Rice, 
Whitehall, Wis.; Larry Luce, Wilkinsburg, Pa.; E. R. Wallace, Houston, Tex.; L. R. Pratt, 
Midwest manager, Chicago; H. M. Stratton, Western manager, Richmond, Calif.; |. L. Pierce, 
service department; M. J. Cooper, Louisville; E. W. Hoover, Beverly Hills, Calif.; Fred Frese, 
Hanford, Calif.; J. E. Campbell, Northeast manager, New York, and L. C. Mecklenberg, 
Southwest manager, Kansas City. 











motor vehicles were further re- 
tarded for the week ended March 
23 from the high levels of two or 
three weeks ago. New car sales 
contracted to 1,551, or 7 percent 
below the year’s weekly average. 
New-truck sales declined to 127, 
or 19 percent under the weekly 
average of the year to date. 
Sales of used cars dropped to 
3,542, or about 400 below the previ- 
ous week. Sales of used trucks fell 
to 200, a drop of 55 units. The used- 
vehicle turnover, which customarily 
rises sharply during March, re- 
mained well above the year-to-date 
weekly average.—(Sanford Markey). 


ers following the announcement 
the tighter credit restrictions, ef-| 
fective March 19, would raise the 
amount of the down payment from | 
one-third to one-half the purchase 
price of a car, and cut the time 
|for payment of the balance from 
18 months to 12 months. 

As three days remained during 
which the easier terms could be 
utilized, there was naturally a 
rush of intending purchasers and 
most dealers were inundated with 
orders, only a part of which they 
were able to give assurance they 
could fill on the dates stipulated 
by the customers. 

The trade feels that the higher 
down payment will have an im- 
mediate deterrent effect on intend- 
ing purchasers who do not have a 
used car to be turned in as the first 
| payment, but they do not feel that 
}owners of used cars traded in will 
feel the reduction from 18 months 
{to 12 months on the balance such 


Farrant Elected 
In Grand Rapids 


GRAND RAPIDS, Mich.—Don W. 
Farrant, who founded and was 
first president of the Grand Rapids 
Used Car Dealers Assn., has once 
again been elected to the presi- 
dency. 

He succeeds Gordon G. Hope, 
president since 1948. Farrant pre- 
viously had served in the post for 
12 years. The association was or- 
ganized in 1936. 

Jack Kunegalis was elected vice- 
president and Frank Keenan, sec- 
retary-treasurer. 


to postpone purchase, 

The chief suffered, in the opinion 
of dealers, will be the man of 
limited means who for business 
purposes wishes a new car right 
away and had hoped to buy it on 
terms, 

If he has no trade-in he may be 
forced to wait until he saves suffici- 
ent money to meet the down pay- 
ment, or, alternatively, to buy a 
used car. Used-car dealers expect 
an increased demand for that rea- 
son, and think prices will go up 
accordingly. 

During the three-day “breath- 
ing spell” before enforcement of 
the new terms, local newspapers 
published many advertisements 
of dealers urging immediate plac- 
ing of orders so as to take ad- 
vantage of the old terms, and 
most of these dealers reported 
many sales which otherwise 
might have been postponed until 
later in the spring. 

Dealers in British cars, which, 
though increased in price recently, United Kingdom dealer, provid- 
are still several hundred dollars be-| ; ee 
low the price of popular Canadian ing he pays the necessary taxes. 


makes, are benefiting by the} — LS 


harsher credit terms, and expect 
PLA a Ta ty 





British Are Getting 


Autos ‘Hard Way’ 


MONTREAL. — People in the 
United Kingdom are finding a 
way to lick a two to three year 
wait for delivery of automobiles 
there, says the Montreal Gazette. 

The trick reportedly is to have 
a friend in a hard currency area 
who will order the car for deliv- 
ery in the United Kingdom. It 
is paid for in dollars and deliv- 
ery can be secured in a few 
months, 

There is said to be nothing to 
prevent the car then going to a 





the rush of sales to continue 
throughout the spring and early 
summer months. (Roy Carmi- 


chael). 

* a * 

Akron NAME PLATES 
Sales of new cars in Summit 
county (Akron) continued’ very 


strong in the week ended March 
10 as 584 units were titled, against 
546 in the previous week and 388 
in the comparable 1950 period. 
Used-car sales also got into high 
gear with 723 transactions recorded 
during the week, compared with 
663 in the preceding week and 597 
in the like 1950 week, 
+ * 





DEALERS: 


. The Modern Service Identification 
Emblem—Plus Advertising Value. 


Write TODAY for beautiful full-size 
FREE SAMPLE... Yours to keep and 
compare! 

® NO OBLIGATION @ 


Cleveland 

A sharp drop in “war scare buy- 
ing” is being reflected in decreased 
auto sales, according to a consen- 
sus of dealers in the Greater Cleve- 
land area. 

At the same time, the Federal 
Reserve Bank said sales of all 
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Lawsuits Affecting Dealers ... 


Court D 


By Leo T. Parker 
Attorney at Law 
HE LAW states that automobile 
dealers need not take precau- 
tions to safeguard adult trespassers 
against injuries. However, the legal 
rule is different if a trespasser is a 
child. Under all circumstances own- 
ers of real property having a dan- 
ger “attractive” to children must 
safeguard the children against in- 
juries. 

For example, in Banker v. Mc- 
Laughlin, 208 S. W. (2d) 843, it was 
shown that a child met his death 
by drowning in a pool of water 
near a garage. The’ testimony 
showed that the property owner 
took no precautions whatsoever to 
prevent children from playing 
about the dangerous pool. 


The lower court held the prop- 
erty owner liable in $15,200 dam- 
ages. The higher court approved 
the damage verdict and said: | 


“The jury found not only that| 
the pool was attractive to children, | 
but that it was dangerous. No | 
warning sign or devices were placed 
in or near such pit to warn per- | 
sons.” 

Readers should realize that auto- 
mobile dealers and other owners of | 
real property are liable for injuries 
to trespassing children if: (a) the 
place where the danger is main-| 
tained was where the dealer knew | 
that small children usually played; 
(b) and the child, because of its 
tender years, did not realize the 
danger. 


* * oJ 


Missouri Urged to Test 


Utility Anti-Strike Law 
JEFFERSON CITY, Mo.—Daniel 
Rogers, new chairman of the Mis- 
souri state board of mediation. | 
wants the state’s public utility anti- | 
strike law tested in court. Refer- 





ring to a recent U.S. Supreme 
court decision invalidating a simi- 


Austin Paces 
*50 Sales Race 


In Australia 


SYDNEY, Australia. — British | 
cars, paced by Austin, captured the 
major share of new-car sales in 
Australia during 1950, according to 
the Society of Motor Manufacturers 
and Traders, Ltd. English makes 
accounted for 76.1 percent of the 
148,531 new cars titled during the| 
year. 

Austin led all makes during the 
vear with 27,414 sales. Anglia-Pre- 
fect finished second with 23,956! 
deliveries, followed by General Mo- 
tors’ Australian product, the Hol- 
den, with 18,293 sales. 

Sales by makes during 1950 in 
Australia were: AJS, 1; Alfa-Ro-| 
meo, 2: Allard, 2; Alvis, 11: Arm-| 
strong-Siddeley. 146; Aston Martin, 
1; Austin, 27,414; Beacon, 1: Bent- | 
ley, 48; Bond, 12: Bristol, 31; BSA, | 
1; Buick, 123: Cadillac, 3: Chev- 
rolet, 2,326; Cisitalia, 1; Citroen, 
462: Daimles, 121: Delage. 1: Dela- 
have. 6; DeSoto, 271; Dodge, 1,310; 
DKW, 1. 

Fiat, 1,270; Ford Anglia-Prefect, 
23.956: Ford V-8, 4,204: Frazer, 1; 
Healey. 1: Hillman, 5,797: Holden, 
18,293: HRG. 2; Hudson, 193: Hum- 
ber, 4,098; Jap. Tricar. 1; Jaguar, 
1510; Jowett, 970; Kennedy, 1: 
Lagonda, 4; Lanchester, 1; Lanica, | 
1; Le Spec. 1; Lea Francis, 7: Llovd. 
1: MG. 989; Morgan, 38: Morris, 
15.838: Nash, 39: Oldsmobile. 329. 

Packard, 94: Peugeot. 1,438: Pon- 
tiac, 341: Renault, 2,077: Riley, 
1.146; Rolls Royce, 26: Rover, 690: 
Simca, 27: Singer. 2.674: Skoda. | 
1.028: Standard, 15,390: Sunbeam, | 
262: Studebaker. 27: Tatraplan. 1: 
Triumph, 156: Villiers, 1: Vauxhall, 
8.701: Wolselev. 2,988: miscellane- 
ous British, 103, and miscellaneous 
American, 4. | 





Boards Approve Merger 


Of Burd into Gabriel 

Approval of merger of the Burd 
Piston Ring Co., Rockford, IIl., into 
the Gabriel Co., Cleveland, has been 
announced by the boards of direc- 
tors of both companies. 

Stock adjustments called for 1% 
common shares of $1 par value of 
Gabriel to be issued for each com- 
mon share of $1 par value of Burd. 


ecisions 


lar Wisconsin law, Rogers said: 
“The Wisconsin decision doesn’t 
prevent a test of the Missouri law 
and it should be done.” 

Rogers made his comment after 
an opinion was handed down by 
State Attorney-General J. E. Tay- 
lor that the Missouri law was un- 
constitutional. The attorney-gen- 
eral’s opinion has been sought by 
labor leaders in the Missouri house | 
of representatives. 


“If the U.S. Supreme court deci- | 


sion means that Congress can regu- 
late labor disputes in a national 
emergency,” Rogers said, “it still 
leaves the states in a paralysis on 
strikes that are not of a national 
emergency. And if that is the case, 
Congress should amend the Taft- 
Hartley law.” 

* 


* * 


Ohio’s Highest Court Upholds | 
| State’s Toll Road Authority 


COLUMBUS, O.— Constitutional- 
|ity of the Ohio law authorizing the 
construction of toll superhighways 
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| Trotter Motor Co. in Shelbina, Mo.— 


| past 26 years and has had a Ford franchise for about 3!/, years. He is also a partner in the 
| Hohlen-Trotter Motor Co., 


| preme court, which also ordered the 





13 


Donald of New York, instituted a 
mandamus suit in the high state 
court after the state auditor re- 
fused to honor vouchers for their 





services. Chairman James W. 
Shocknessy of the Ohio turnpike 
commission said a_ preliminary 


study of the court’s decision indi- 
cated all questions of constitution- 
fjality of the toll road act had been 
‘| answered. 

“Now,” he said, “the engineers 
can go forward with the full as- 
surance of approbation by the high- 
est court in the state. It now ap- 
||pears that with this full decision 
of the Supreme Court no other liti- 
gation will be necessary to demon- 
strate the authority of the com- 
mission to issue bonds in the event 
the consulting engineers’ report 
that a toll turnpike is feasible in 
Ohio.” 


oocnmamel 


Seifert ioe Building 

Paul Seifert, who recently pur- 
chased a Pontiac - Cadillac - GMC 
dealership in McPherson, Kans., 
has leased a building at 318 N. 
|Main St., now occupied by Lynn 
making a survey of a cross-state | Lowry Motors. Seifert plans to 
turnpike route. move his business to the new loca- 

The two engineering firms, J. E.|tion after remodeling the building. 
Greiner Co., Baltimore, and Par-|Lynn Lowry said he will open a 
sons, Brinkerhoff, Hall and Mac- used- -car business i in Wichita, Kans. 


These are the new quarters of Trotter Motor Co. (Ford), Shelbina, Mo. The dealership 
recently received its second Four-Letter award. Trotter has been in the auto business for the 


Warrenton, Mo. 








has been upheld by the Ohio su- 


state auditor to pay fees totaling 
$54,000 to two private engineering 
firms for services performed in 
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In the Hopper 


A bill given final passage by the! Pennsylvania under provisions of 
New York legislature and sent to/a bill introduced in the legislature. 
the governor for signature, in-| * * «* 
creases truck license fees by basing . ‘. 
rate on loaded capacity of a vehicle North Carolina Approves 
instead of empty weight. The mea-| Responsibility Measure 
sure is expected to raise $6,000,000 | The North Carolina legislature 
_aeees |gave a wide margin approval to a 
|measure putting teeth into the 
|state’s financial responsibility act. 

Under the bill, motorists unable 
to produce an insurance policy, post 
bond or otherwise show proof of 
ability to meet accident claims 


could lose their operator’s licenses 
on rp hag te by both the sen- | until the question of liability was 
ate an e house, settled. 


Thus Kansas declined to join * * «* 


32 other states in permitting - . 
tractor-trailer lengths of 55 feet Kansas Keeps 5-Cent Tax 


* * * 
Battle to Increase Limits 


For Kansas Trucks Ends 
The battle in Kansas for in- 

creased truck lengths and 

weights has ended, The measure 





and weights of 66,650 pounds, an 
increase of five feet and three 
tons over present limits. 

One senator charged that the 
state highway commission was 
creating war between the com- 
mission and the trucking indus- 
try. The commission issued a 
booklet which said that heavy 
trucks were ruining the state’s 
highways. 

Common carriers paid Kansas 
$17,000,000 in licenses and fees 
last year, it was pointed out, 
while the whole cost of highway 
maintenance and repair amounted 
to only $18,000,000. 


* af * 
Pressed for Money, Texas 
Eyes Cent Gas Tax Hike 


Faced with pressure for addi- 
tional money, the Texas legislature 
currently is busy preparing a tax 
bill that would boost the present 
four-cent tax on gasoline to five 
cents. 

The present four-cent tax netted 
the state over eighty-seven million 
dollars last year. The five-cent tax 
would be divided as _ follows: 
Schools, 25 percent; state highways, 
40 percent; road bond payments, 
20 percent; farm-to-market roads, 
10 percent, and improving high- 
ways through cities, 5 percent. 

+ * * 


Bars Nevada Union Shops 

Gov. Russell has signed into 
Nevada law a bill prohibiting the 
union shop or its modifications 
in the state. 


* * 


Asked for Pa. Buses 


Overhead exhaust outlets would 
be required on motor buses in 





Qliye) 


For Two More Years 
Kansas’ gasoline tax was 
pegged at five cents a gallon for 
two more years by a bill signed 
into law by Gov. Edward F. Arn. 
The measure, extending the 
fifth cent of the tax, which would 
have expired June 30, is designed 
to raise $5,000,000 a year on the 
fifth cent to be used by counties 
| and cities for highway improve- 
ments. 
* * 


N. C. Toll Measure Frees 


Rates for Corporations 

A bill introduced in the North 
Carolina legislature would allow 
corporations organized to build toll 
roads to set their own tolls. The 
measure would also end a require- 
ment that such tolls be approved 
by the state utilities commission. 

The bill would allow toll road 
corporations to build roads “across 
any body of water’ within the 
state, This would make it possible 
for the Virginia-Carolina Coastal 
Highway Corp. to build toll bridges 
across Alligator river and Croatan 
Sound. . 

* * 


Alberta Cuts Registry Fees, 


But Hikes Casoline Taxes 


When Canadian motorists in Al- 
berta start buying 1951-52 license 
plates next month they will find the 
fee lower for most cars, but they 
will have to pay a higher tax on 
gasoline. 

The current session of the pro- 
vincial legislature reduced’ the 
schedule of license fees for cars 
from a range of $10 to $35 to a 
range of $10 to $20, depending on 
| wheelbase. At the same time, how- 


| 
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ever, gasoline taxes were increased 


from nine to 10 cents a gallon, 
* * * 


Texas Ban Sought 


On Cafeteria Gasoline 


Self-service gas stations would 
be eliminated in Texas if a bill 
introduced in the Texas legisla- 
ture is passed. 

The bill would allow only gas 
station owners and their em- 
ployes to put gasoline in ve- 
hicles, Ostensible purpose of the 
bill is to prevent fires. 

. * 7. 


R. I. Proposes Measures 


To Boost Tax Revenues 


A 100 percent increase in the 
present sales tax, and an increase 
in the corporate income levy from 
4 to 5 percent, has been proposed 
to the Rhode Island general assem- 
bly by Gov. Dennis J, Roberts. 

The sales tax increase is expect- 
ed to net an additional $6,750,000 in 
revenue, while the increase in the 
corporate income tax is seen to ac- 
count for another $1,500,000. 

7. 


N. D. Okays Parking Meters 
Gov. Brunsdale signed into North 


|Dakota law a bill legalizing the 


| 


use of parking meters by cities. 
° * * 


W. Va. Lawmakers Pass 


Motor Code Revision 
A bill completely revising West 


| Virginia’s 25-year-old motor ve- 


hicle code was given final pas- 
sage by the state legislature after 


protracted controversy over its 
provisions relating to truck 
weights, 


As finally enacted, the bill pro- 
vides for an 18,000-pound single 
axle weight limit with a 5 percent 
tolerance on West Virginia high- 
ways. 


Pa. Hears Bill to Equip 
Cars with First-Aid Kits 


All vehicles in Pennsylvania 
would have to be equipped with a 
first aid kit approved by the de- 
partment of health, under legisla- 
tion introduced in the house. 

The measure provides that the 
kits be included in the semi-annual 
inspection now given all vehicles. 
Violators would be liable to a fine 
of $10 or five-days in jail. 

* * * 


* 


Wisconsin Assn. Again Asks 


Compulsory Inspection Law 


The Wisconsin Automotive 
Trades Assn. is back in the legisla- 
ture with its favorite proposal for 
a compulsory vehicle inspection 
law, which was defeated two years 
ago by a veto. 

Under the bill, the vehicle de- 
partment would designate inspec- 
tion agencies, which would pay a 
$5 yearly fee as well at 10 cents 
for each inspection form, The ve- 
hicle owner would be charged not 
more than a dollar. The bill would 
provide that cars and trucks be 
safety-inspected at least once a 
year. Otherwise license plates would 
not be issued. 

* * . 


Safety Glass Mandatory 


In British Columbia 


All new cars sold in the Canadian 
province of British Columbia from 
now on must be equipped with 
laminated safety glass. Such a law 
took effect March 1. 

Cars now on the road in the 
province with ordinary glass are 
not affected by the regulation, ex- 
cept that when a replacement is 
necessary laminated glass must be 
used. 

. * * 


Colo. Offers Steady Workers 
Higher Idle Pay 


Gov. Thornton has signed into 
law a bill which makes Colorado 
the first state in the nation to in- 
corporate an incentive provision 
in its unemployment compensa- 
tion program. State Employment 
Security Director Bernard E. 
Teets advocated the new legisla- 
tion as a “bonus” for steady job- 
holders. 

The new law raises and ex- 
tends the maximum benefits for 
workers who have not drawn un- 
employment compensation in the 
last five years. Under the new 
act, a person who has been work- 
ing steadily for the last five years 
is entitled to receive $28 a week 
for a period of 26 weeks, instead 
of the regular maximum of $22.75 
for 20 weeks. 

The measure also changes the 
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Signs New Mexico Gas Tax Cut— 

New Mexico recently became the fifth state in the past year to cut its gasoline tax rate. 
Gov. Edwin L. Mechem signs tax reduction bill while Rep. Homan, House Speaker Horn and 
Rep. Nelson, Carr and Whitney look on. Lowered rate will save New Mexico motorists 
$2,000,000 annually. Georgia and Nebraska previously cut state gas tax rates while voters in 
Missouri and North Dakota repudiated higher rates set by the legislature before they went 


into effect. 


base period on which an em- 
ploye’s eligibility is computed, 
and simplifies the book work for 
employers. Instead of reporting 
quarterly on all employes, an em- 
ployer now is required only to 
report on workers who become 

| eligible for compensation. 

| * * * 


British Columbia Studies Bill 


To Remove Gas Controls 

Gasoline may be sold on the free 
market if a bill, now before the 
British Columbia legislature, passes 
and is signed by the lieutenant- 
governor. 

The bill provides for the aboli- 
tion of the 10-year price control 
on gas, and removes any govern- 
ment supervision of grades of gas- 
oline sold the the public. Controls 
will still be in force to license indi- 


vidual gas stations. 
* ca + 


Mass. Vehicle Bill 

Towing cars operated for hire 
will be subject to a vehicle tax 
even though they are operated on 
dealer’s registration plates under 
a house-approved bill approved 
by the Massachusetts senate. 
| * * * 


Controlled Insurance Rates 
Asked in North Carolina | 





SSS Sls 


Enactment of legislation to put 
an end to insurance charges on 
small loans was urged by State 
Banking Commissioner Gurney P. 
Hood to members of the North 
Carolina legislature. 

Hood called for a law empower- 
ing the state commissioner of 
insurance to regulate the rates on | 
accident and health insurance sold 
in connection with loans. 

x * * 


Mass. Probe Demanded 


On Insurance Battle 

Sponsors of the first flat rate| 
compulsory automobile insurance} 
referendum have demanded a legis- | 
lative probe of the $400,000 cam-'! 





protect new 
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paign by Massachusetts insurance 
companies to defeat the proposal. 
Rep. Harold W. Canavan ac- 
cused the companies of “pure fraud 
and deception on the voters of the 


|}commonwealth who were foolish 


enough te believe them.” 

But Edward C. Connelly of the 
American Mutual Alliance entered 
a defense of the insurance compan- 
ies during the campaign, Declaring 
that every action was entirely in 
conformity with the law, he 
charged the investigation is un- 
necessary. He told the committee 
on insurance that no _ specific 
charge has been made. 

* © ®@ 
Texas Insurance Bill 


Would Favor Truckers 


A bill giving truck fleet owners 
a break was admitted recently by 
the Texas senate. 

The bill would require insurance 
companies to write the same pro- 
portion of truck casualty insurance 
as their business bears to all cas- 
ualty insurance written in Texas. 
The bill would require reasonable 
rates to be provided by the insur- 
ance commission and would permit 


| Pooling of insurance risks. 


x * * 


Rhode Island Bill Seeks 


Clamp on Money Lenders 

A bill introduced in the Rhode 
Island legislature would prohibit 
money lenders from charging inter- 
est under the guise of “service 
charges” or “finance charges.” 

The bill also would forbid the 
collection of interest for a full year 
for example, if installments were 
paid up ahead of the contract time. 

* * a 


Texas House Approves 


Annual Inspection Bill 
The Texas house has passed a 
measure calling for the annual in- 
spection of vehicles before their 
owners can obtain license plates 
or register them. 
An annual fee of $1 would be 
(Continued on Page 15, Col. 1) 
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In the Hopper 


(Continued from Page 14) 


charged by the state department of | 
vehicles for the compulsory 
checkup. It would cover such itéms 
as lights, brakes, horns, steering 
mechanism, etc. 

* - * | 


Gas Tax Hike Recommended 


To New Hampshire House 

A proposed one-cent gasoline tax 
increase in New Hampshire cleared 
its first hurdle in the state’s legis- 
lature when it was reported into 
the house with an “ought to pass” 
recommendation. 

When the bill came up for con- 
sideration it was expected to be 
referred to an appropriations com- 
mittee because it also called for 
approval of a multi-million-dollar 
highway program. The additional 
revenue from the proposed gas tax 
increase would go toward financing 
this 15-year program. | 

- 7 . 





Utah Governor Vetoes 


2 Truck Titling Bills 

Gov. J. Bracken Lee has vetoed 
two Utah bills providing for a 
change in the basis of truck and 
commercial vehicle registration. 
One, the governor said, would con- 
fuse the “clear, definite, and cer- 
tain” fees now prescribed by law, 
and would pose problems in en- 
forcement, 

The second would have provided 
for the apportionment of registra- 
tion fees of fleets engaged in inter- 
state movement. 

. * « 


Oregon Kills Bill Allowing 


Local Option on Weights 

A proposal that highway com- 
missions and county and city au- 
thorities be granted the right to 
permit trucks to haul greater loads 
than are legal now, was killed by 
a vote of four to three in the 
Oregon house highway committee. 

The amendment was opposed by 
representatives of the highway de- 
partment, who said it would nullify 
the purpose of a house bill to 
limit the weight of vehicles to U. S. 
Bureau of Public Roads standards, 
and lessen damages to highways. 

- ° e 


Mass. Bill Would Credit 


Frank Duryea with Co-Role 

A bill to give Frank Duryea 
equal credit with Charles Duryea 
for the invention of America’s first 
automobile has been sent back to 
the committee by the Massachu- 
setts house. 

On the motion of Rep. Hailer, the 
only dissenter to an adverse com- 
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Ga. Votes on Diversion— 
Ben W. Fortson jr., Georgia secretary of 


state, checks over the adopted resolution 
which provides for submission to the voters 
of a_ constitutional amendment allocating 
highway user tax revenues to highway pur- 
poses. Having passed the general assembly 
by the necessary two-thirds majority, this 
proposed amendment is ready for submission 
at the November, 1952, election. If ratified by 
the voters, it would end the practices which 
have led to the diversion of well over $100,- 
000,000 of highway user tax revenues to non- 
highway purposes in Georgia during the past 
25 years. 


report, the Measure was re- 
for reconsideration. 
* * * 


turned 


Driver-Training Law 
Under Study in Pa. 


A uniform standard program 
of motor driver-training would 
be established in Pennsylvania’s 
public high schools under the 
provisions of senate bill 314 in- 
troduced in the general assembly. 

* o > 


Pa. Inspection Measure 

Certificates of vehicle inspection 
in Pennsylvania would be required 
to contain a description of the 
vehicle, including the manufactur- 
er’s serial number, under the pro- 
visions of a measure introduced in 
the house. 

* a * 


Idaho Auto Fee Bill 


Idaho’s house of representatives 
has passed and sent to the state 
senate a bill to increase the pas- 
senger automobile registration fee 
from $5 to $10 a year. 

= 7 * 


Texas House Tables 


Gross Receipts Tax 


A state gross receipts tax on 
large retail businesses in Texas be- 
fore the Texas legislature, has been 
stymied by referral to a subcom- 
mittee of the house “for further 
study.” 

The bill would levy a gross re- 
ceipts tax on retail businesses doing 
more than $1,000,000 worth of vol- 
ume in a quarterly period. 

o . . 


Passed Bill Allows Gotham 
To Hike Sales Tax to 3% 


A bill authorizing New York 
City to increase its sales tax from 
2 to 3 percent has been given 
final approval by the New York 
legislature and sent to the gov- 
ernor for signature. 

o * * 


Kansas Keeps Income Tax 


A bill to abolish the Kansas state 
income tax and replace it with an 
increase in the state sales tax from 
2 to 3 percent has been defeated by 
the state senate. 

* * * 


Ohio Tables Bill to Ban 
Reciprocal Insurance 


The Ohio house on a voice vote, 
tabled a bill which would ban the 
delivery of reciprocal insurance 
contracts unless countersigned by 
a duly. licensed agent. Before the 
bill was tabled, an amendment was 
adopted which would have ex- 
empted insurance carried by man- 


| ufacturing or processing establish- 
|ments, or by wholesale or retail 
| stores, 

| An amendment which would have 
exempted automobile dealers said 
to be operating under the Cleveland 
Insurance Exchange reciprocal was 
defeated. 


* * 


One-Board Control Asked 


For Canadian Transport 


The long-awaited report of the 
commission on transportation, a 
300-page document, has been tabled 
by parliament. It recommends an 
integrated national transportation 
policy for Canada under the ad- 
ministration of one board of com- 
missioners. 

In addition, the report indicates 
that there is little hope for estab- 
lishing a uniform provincial control 
for trucking, but it believes the 
new board may assume control of 


all interprovincial and _ interna- 
tional trucking. 
+ * * 


Del. Bill Would Regulate 
Credit Sales Up to $3,000 


A Delaware bill would empower 
the state bank commissioner to 
regulate retail installment sales 
up to $3,000. 

Similar to a measure unsuc- 
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ous small items securely in place. 
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(deep cherry-brown), 


sessions, the bill provides for ex- 
aminations of the records of 
finance companies in cases where 
installment contracts have a cash 
price of $3,000 or less, licensing of 
such firms and vests the commis- 
sioner with the power to bring 
court action to enforce examina- 
tions. 
* * + 
Tex. House Group Votes 


Ban on Sales, Income Levy 


Favorable action on a constitu- 
tional barrier to a state sales or 
income tax in Texas has been taken 
by the house committee on consti- 
tutional amendments. 

The house and senate have yet 
to act on the resolution before it 
can be submitted to the voters. 

+ * * 


Illinois OK’s Resolution 
Against Federal Gas Tax 


By unanimous vote, the Illinois 
senate passed a resolution asking 
congress to refrain from boosting 
the federal tax on gasoline. The 
action followed by one day a 
recommendation to that effect by 
the Illinois Highway Users Confer- 
ence at its annual meeting in 
Chicago. 

It was pointed out in the resolu- 


}tion that the Illinois highway de- 
cessfully proposed in previous | 


partment needs whatever additional 
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revenue can be collected by higher 
gas tax, and that there are few 
sources of state revenue which 
have not already been tapped by 


the federal government. 
* * * 


Wisconsin Bill Would Affect 


Compulsory Insurance 
A bill now being considered by 
the Wisconsin legislature would 
amend the present law relating to 
compulsory auto insurance. 
+ * * 


N. H. Buses Get Leeway 
New Hampshire’s house has ap- 
proved a bill to allow 40-foot buses 
to operate on the state’s highways. 
In passing the bill, the house ig- 
nored an unfavorable report from 
its transportation committee. 





Delaware Considers Bill 


To Guarantee Used Cars 


Used-car purchasers in Dela- 
ware would receive an uncon- 
ditional one-year guarantee 
against every kind of defect, 
including tires, under a bill in- 
troduced in the legislature by 
Senate Majority Leader John E. 
Reilly. Every violation of the 
proposed law would be punish- 
able by a $1,000 fine. 
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(The opinions expressed herein 


are those of Columnist Jordan 
and not necessarily those of 
AvuTomotive News.) 


GPOSE the mighty pundits of the 
\’ advertising business have been 
reading the papers, . . . Probably 
noticed that the great national sur- 
vey ... the Census . . . conducted 
by the U. S. Government . . . whose 
middle name does not rhyme with 
GALLUP . reports that there 
are more women in America than 
there are MEN. 


Now that the government is 
willing to concede the numerical 
superiority of women, I cannot 
deny that I have been heralding 
their subtle superiority in other 
things, for more than 40 years. 
Fortunately for the smart girls in | 
advertising, I cannot hope to en- 
liven the dilatory brain cells of 
those “bulls of the woods” who 
hydromatically cling to the old 
formulas. 
If they all got an idea of what} 
their most potent patential cus- | 
tomers are thinking, what chance | 
would there be for the bright ad-| 
vertising women to use their heads 
. . . uninhibited by the rules of | 
“what not to do.” I suppose all ad- | 
vertising would be just like all | 
other advertising ... just as all} 
cars look like all other cars today. | 

+ + * 


Best Prospect 
vent good copy writer knows 
that whatever he is trying to 
if it has ANYTHING to do} 
with the fundamental necessities | 
. food .. . clothing . . . shelter 
. transportation or communica- 
tion . . .not to mention beauty... 
his most important prospect is the 
woman. 

He knows that he cannot afford 
to neglect the woman's “slant” .. .| 
but ... between him and the man 
who pays the bills there is likely 
to be some guy with a slightly 
antediluvian mind who knows more 
about differentials, clutches, or 
what have you, than he does about 
women. 

Just the other day one of the 
good salesmen for “Good House- | 
keeping” magazine came in with a| 
photostat of my advertisement, 
“Somewhere West of Laramie”. . . 
wanted me to autograph it. I wrote 
across the border: 

This is no flim flam at all... 

No frivol or sham at all, 

Just plain damn it all 

This cockeyed world is run by 
women, 

Every advertising man and wo- 
man knows that I never go off the 
deep end on this subject just be- 
cause I happened to make a lot of 
money with the idea when nearly 
every other manufacturer was talk- 
ing like a conclave of the Society 
of Automotive Engineers. 

* * * 


She’s There 


“TEP into the front office of any 
\” successful business in America. | 
If you don’t find HER there, you 
may be sure SHE is somewhere in 
the offing. I can picture the Good 
Queen Bess, who would rather live 
in Independence than in Washing- 
ton, trying to give the boy a “shot 
in the arm.” 
Eleanor, active in the hoop 
skirts of the White House .. . 
“Call Me Madam” Perla, collect- 
ing her reward in Luxembourg 
... that very bright girl who ran 
the Ladies Home Journal into the 
largest circulation or Claire | 
Booth Luce, whose knowledge, | 
acquired on “Vogue” and “Van- 
ity Fair’ may be quietly potent in 
| 
| 
| 








the direction of Time, Life and 
Fortune, 

Dorothy Shaver, who sets the| 
style in modern department store 
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management. How well I remember 
Kate Gleason who ran the Gleason 
Gear Planer business that 
husky gal 
Bingham frames for automobiles. 

And, now, I see Helen, the cham- 
pion wrestler, hanging her rivals 
on the ropes and tickling the piano 
for recreation “Babe” 
knocking the boys over on the fair- 
ways ... and look at those girls 
ridin’ cowboy on the water skis . 
taking those spiral twists off the 
springboard. Is there anything left 
that a woman can’t do well? 


To begin with, lets take it for 
granted that the man brings in all 
the money. Who inspires him to 
spend it and for what? We're talk- 
ing about advertising ... every- 
thing from Alka Seltzer to automo- 
biles. Which one has the Toni? .. . 
Someone had a flicker of intelli- 
gence when he 
idea. Suppose he had gone into a 
scientific explanation of what the 
hell makes it “Tony.” Then engi- 
neers would be inspired. 

+ + * 


She Sets the Pace 


QGURELY a lot of things have hap- 
pened in the past generation. 
Find me a “clinging vine” who is 
yearning for protection. Find me 


You can do a better 
job with products by 


who built Parish and | 


thought of that} | 





Radio Station Visits Nat Paterson Motors— 

When WMCA, New York radio station, wanted to find out what preventive maintenance 
autoists fail to practice, the station sent its mobile unit and program staff to this DeSoto 
Plymouth dealership in Ozone Park, Queens, N. Y. Participating in preparation of the radio 
series were (left to right): Nat Paterson and Herbert H. Pensig, co-owners of the dealership, 
and Leon Goldstein and Howard Phillips, of station WMCA. 


stenographers who now could show 
the boss around. 

Now, she even waits until the 
whistle blows, has her “shower” 
(gifts, not Ivory soap and water) 
. . . takes a taxi to the nuptial 
bower and is ready for dictation 
in the morning. Can ah unimag- 
inative man... ever imagine how 


an old-fashioned girl . . . and ask 
her if she’d prefer a Bacardi. 
Time was when the poor fright- 
ened “stenographer” sat in abject 
awe as the Great Mugul roared his 
sentences while she trembled over 
her note book. The files of Amer- 
ican business are ‘“chock-a-bloc” 
with letters written to impress 


women have changed since 
grandma cast off the polonaise 
.+. and set out to “go to town.” 
Why doesn’t someone commission 
George Gallup to find out how 
many women make more money 
than their husbands. I'll betcha 
that when the smart ones have 
babies they could easily afford to 
hire a baby sitter, like Clifton 
Webb, the most modern master 
of discipline, who, contrary to all 
the palaver of the child psycholo- 
gists, could crash a bowl! of mush 
down on junior’s head and forever 
after command the little darling’s 
undying affection. 

Of course, the preponderance of 
women numerically and econom- 
ically is sure to have an impor- 
tant effect upon the birth rate 
. . + That in spite of the tax al- 
lowance for dependents. 


However, suppose we end this 
symposium . .. or monologue .. . 
by an observation made by the man 
who was driving his car past the 
Minnesota farm. He saw a sign on 
the fence post reading: “RABBITS 

. EATING AND BREEDING” 
whereupon he slyly stepped 


from his car and added three 
|words ... “AREN’T WE ALL.” 
O-h-h-h- , . . excuse me... am 


| 


|I keeping you up? 


= Never before has an abrasive paper prod- 
uct been developed with greater adhesion of 


abrasive to backing. 


“Red-I-Cut” waterproof 


paper, with this distinctive advantage, has 


greater resistance to pulping and peeling, far 
greater flexibility and much longer service life. 


Don’t take our word for it. Make the 
simple 4-step test that is convincing proof 
of superiority. Send in the coupon for your 
test kit. See for yourself. 








CARBO 


“Carborundum” and “Red-I-Cut” are trademarks of The Carborundum Company, Niagara Falls, New York. 
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e . 
. Dealers Advised * , M ain 
. erchandising 
“= To Push Spring | . ¥ 
ey ' | " » , 
ha Check of Plugs | ‘¥ Memos to Dealers 
ve 
to TOLEDO. — Dealers should take _ 
on advantage of the spring tuneup and 
er | changeover business to urge cus- . 
all tomers to have spark plugs By Bob Finlay 
oa checked, in the opinion of R. R. 
: Campbell, service official of Elec- 
vd tric Auto-Lite Co. [NTERESTING dealer promotion! dealer isn’t interested in, oat a 
ag ell gg ee A | ne Buith-Chevrolet), Lake Glen, oes ‘=: enivine bs, ade 
c ee ay os " eae Plymouth Is Host to Jaycees ‘Mich. _ '| and the reasons for them. Such 
Ee oe se a | John P. Mansfield, left, vice-president and a director of Plymouth and R. C. Somerville,| Anderson has compiled a book in| an approach should give a dealer 
: driving conditions in winter result | sight, general sales manager; are shown above visiting with George C. Fraser, chairman of | .4mi-finished form of the advertis-| a better idea of a goal to shoot 
e in fouled spark plugs in the | the junior chamber of commerce “international night’ program at the Plymouth plant in/ing he has used since opening his| at, and impact through continu- 
e spring.” | Detroit last week. Plymouth was host to more than 300 members of the junior chamber for a | hyilding at Lake Orion. ity. 
‘ | If the plugs are suitable for | tour of the plant and a dinner. Speakers included Mansfield, Somerville, F. L. DeCavitte, In it he tells the reason why each| _. For instance, Anderson's adver- 
us 5 additional service, Campbell con- | factory manager; Carl Z. Miller, president, Detroit junior board of commerce; Eugene Ander- ad was written. Copies were sent tising repeatedly strives for the 
ce ; h h leanin in | son, of Monroe, president of the Michigan junior chamber of commerce, and Charles St. to the professors of advertising and idea of community friendship. 
an pe ly Agate ae | Johns, of Jackson, national director of the Michigan chamber. George C. Fraser was |; Bic T Uni x A recent Anderson ad was 
abrasive-type cleaner, re-gapping ’ ’ journalism of the Big Ten Univer mented: Sand ie of Friendship.” 
: ! ding to manufacturer's — | sities. This brought a flood of re-| headed: n rows o a p. 
3 can ae a oe ae ~—~|quests for use of the book as a|it showed a picture of = — 
i ae ' at aes | change compound regularly; clean | use new gasket when reinstalling|text. Later the book was sent to - aan on “oy che 
2d Pe ee ee |off deposits until plug has almost | plugs, and start the plug with the |the next largest 100 universities in|! on ‘ee "a i Sees % 
ee For rapid reference, Campbell new appearance, rotating plug] fingers, then tighten with a deep | the U.S. ; friend iene ot tau 
pointed out five spark plug clean-| completely to be sure insulator is | socket or torque wrench until gas- This has resulted in a national “The basis of a true friendship 
m | ing techniques: use abrasive-type/clean all way around; wipe plug | ket “gives,” which means_ that reputation for Anderson, Maybe ls eitem aetite ciemann Meek ate 
cleaner in good adjustment, and!seats to remove all dirt and oil; | gasket is properly compressed. nat fe something the average |. cst. We have made friends with 


our customers because there is a 
common bond of interest for us to 
share—the customer’s automobile, 
“From the moment that your car 
rolls up our entrance ramp and is 


a S turned over to Service Manager 
| Jap Leipprandt, till Shop Foreman 
|John Benetti road-tests it, you are 
treated with every courtesy and 


consideration. 
j “Because we want and value your 
friendship, and because we want 
you to value ours, the ‘Dealership 
of Tomorrow’ strives continuously 
to give you personal attention. 
“Of if you’re buying a new or 
used car from us, Al (The Buyer’s 
Pal) Hanoute will see to it that 
you are thoroughly satisfied. 
“From the boys in the car wash 
department right up through to Lee 
Anderson, there’s that extra little 
courtesy—the smile—that good 
friends reserve for one another. . .” 
Note the personal touch in nam- 
ing the men who will handle the 
customer’s car. Their pictures are 
in the ad, too, so the customer will 
feel he’s on familiar ground when 
he brings his car in. 


* * * 
Standout 


R McMENAMIN, of Midway 
* Ford, Lansing, supports the 
idea of community friendship, 
pointing out: 
“Every dealer advertises specific 
1» comer of services, Each one cancels off the 
atten the Now bend a cort Saree effectiveness of the other. Our plan 
When you flatt the sheet. Crease it. See is to so personalize and humanize 


. » a sheet et of ; institution to the end that th 

rumple a shee 1 sheet © ; our institution to the en at the 

| . | : Cut” paper. Feel cru mplec the amount of abuse it oe car owner will bring his car to us 
ed-1i-\ ‘ r 





“1 tte. “Red-I-Cut™ paper— a ai vithout tear- J > ae ee a gar, to us 
its pliability and flexibility. notice the lack of peel- will take v 


—— - real nice people if we un- 
char offers plenty rns ing apart. selfishly promote local projects, 
A feature that offers plent) ing and cracking. & “Evidence that prestige adver- 
of shop advantages. ; _ works is in our consistently 
ee on excellent parts and service busi- 
— a se “"l 7 ness. We’re sold on it.” 
— FU ANe We go along with McMenamin on 
— a om cme eee — Advertising Department CoMPANY the value of such advertising, al- 
THE CARBORUNDUM o though we wouldn’t brush off ad- 


Sa ik 0 8 | e | vertising of specific services. 
ake a 4-step comparison tes 





a Such advertising has an impor- 

I'd like to * paper with the product we ae tant place as a timely reminder to 

of “Red-I-Cut pa} , free sample. |customers, and it can be handled 

1 my free sé ee in such a way so that it is not can- 

celled out by similar competing ads. 
* * * 


Will the paper you are 
now using pass em 
r i 
test? Compare it wi : 
“Red-I-Cut” paper: ; en 


are now using. Senc 


. for me ~PEAKING of timely reminders, 
Send in coupon : \ Allied Plan of Service Merchan- 

test sample. a dising sends along a timely piece 
your aa it got up on saving tires. The letter 
is illustrated with a tire going into 
a piggy bank. Alongside is the 





|headline: “Save those tires . 
Copy picks up: 
“And give yourself 
|; “. .. @ more comfortable riding 
car, at the same time. 
“Improperly aligned wheels can 
wear out your tires ... fast! 
| (Tires aren’t cheap, these days, 
| either.) And poor alignment 
| doesn’t give you the smooth, even 
handling that you should enjoy in 
your car, 
“You needn't put up with this 
| waste and inconvenience. 
| “Just drive in and let us check 
|}your wheel alignment for you... 
land make any necessary adjust- 
| ment. 


“Then your tires will get an even 
DE 7 








MARK | distribution of weight and wear and 
|tear from your car... and you'll 


| Making ALL Abrasive Products to give you the proper ONE enter 2 mance, exces ee 


DETROIT PUBLIC LIBRARY 





18 AUTOMOTIVE NEWS, APRIL 2, 1951 


state the only one without a driv- 
er’s license law. Driver license laws 
in Georgia, Kansas, Nebraska, Ten- 


Uniformity Progress in Georgia, Kansas, Nebraska, Ten- 


23 State Legislatures Considering Bills closer to conformity with Act II if 


On Title Laws, Driver Permits, Etc. proposals embodying some provi- 
sion of the code are enacted. 


Progress toward adoption of uni-| tional because of defective title. : : - 
form vehicle laws has gained mo-| A Connecticut proposal would en- ey ~ le a (passed New 
mentum in the 1951 legislative ses-|act all of Act I with the exception | ®t), Georgia, New Jersey and New 
sions as evidenced by pending pro-|of definitions and provisions creat-|Mexico would revise the vehicle 
posals in at least 23 states, a survey|ing a departmént of motor vehicles,|Jaws in these states to conform 
reveals. A Georgia introduction, which re-|substantially with Act V of the 

A house approved bill in West | ceived no action before the legisla- code. 

Virginia adopts Acts I, II and V |ture_recessed, would have adopted In Rhode Island a resolution 

of the Uniform Code substantially | Act l-of the code. has been approved extending the 

verbatim, Bills providing for cer- Arizona, Missouri (both passed] life of a special commission 

tificates of — oa in substan- |the lower house) and New Mexico a, motor vehicle law re- 

tial conformit, th Act I have | have proposals bringing their driver| visions, It is reported that a cer- 

been introduced in Iowa and |licensing laws into uniformity with| tificate of title bill and financial | Johnson Nash, Minneapolis— 

Tennessee. The Tennessee mea- | Act II of the code. A South Da-| responsibility legislation will be Grand opening of this new Nash dealership attracted many persons to come in and inspect 
sure replaces a similar act passed | kota proposal, almost identical with| introduced either this session or | the 195! Airflyte models. The building has a floor area of 11,742 square feet. Door prizes 
in 1949 and declared unconstitu- | Act II, was killed, thus leaving this! next year. were given. 


New Passenger Car Registrations, 30 States lor February, 1951-1950 
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e Sal 
Car registrations by states are ie e . 3 3 
released here weekly, as com- a ‘2 2 z > e 
pleted by R. L. Polk representa- ¥ 2 5 E £ 3 z 
tives in state capitals. ¢ 5 : 6 3 2 § 
OF 2 ° a > = 
10 States Previously ‘51| 1503; 1226) 3995; 6979) 13703; 9260; 336; 3050) 12646 5407) 1187} 12387; 3139; 4100; 26220) | 847; 625; 1472 13 19 68; 1955, 1399; 1007; 2503; 299 80; 61384 
Reported for February "50/ a 900; 2655) 4275 9085 | 11088; 353) 3064) 14505; 5057; 595) 14146) 3995) “ 28490 45' 314, | 359 a 49 54, 1606 1420 726| 2905 24! 23; 59467 
Alabama 7 | 83 259 469 904) 938) 23 243 1203 $9 1054; 226) 307| 2010 | 32) 80, 112) 6) 3) 4 64 68 54, «178) 19 | 4626 
i 62 224 317 688) 1480/ 28; 423 1931 ius 1488 | 315| 311 2594) 5 16 2! 2 81 127 53 373 20 | 5891 
Arkansas a l 90, 216\ 508) 901 719/20 197/936) 29845 917/157) 286) 1703 a ae 2 7, 79, 77, 45, 160, 27 4088 
‘50 % 4 130 243| 447 572 14 113} 699) 173) 598 | 122} 174 1085 22 42 64 2 7 32 72 16 142 33 2599 
Colorado ‘SI 118) 221 326 737 517 20 164 701 433 655; 212 221) 1585 | | 35 29 64 | |; tt 136 105 59 115 6 3555 
‘50 79 52 176 274 581 ms 28 237 1125 398 5 790; 267, 292 1803 7 12 19 7 192 190 45 220 27 | 4210 
Connecticut SI) W025) 301) 452) 940 27/255) 932| 478) 119/908) 314) S15) 2130 59, 101) 160 8 12; 7 124, 128 67, 240, 42, 26, 4838 
‘50 85) 55 192 277 ms 31 184 387 56 1046 a 448 2291 2 20 22 | 6 9 105 98 55 203 20 2 448) 
Dist. of Columbia ‘SI) 48 23 122) 292) 36 | 14) 74 ta 152 45 389 36| 143 865 8 20) 28 3 5 2 30 31 28 57 5 5 1968 
‘50! 44 28 101} 243] Pir m0 22 135 527 ie 14 488 190| 152 961 2 4 6 3 4 ! 39 30 23 37 4 12 2063 
Idaho ‘SI| 45 35) 105 223 Sl 14| 103 445 “ 424 79 154 868 54 18) 72 2 2 62 84 32 150 26 | 2152 
‘50! 50 37) 8! 158 326 4] 13) 57 329 146 401 89 99) 74\ 3 8) Hh} i} 38 57 13 92 16 1634 
Maryland "5I) 159 105 402 692 1358 1135 33 313 1481 aa 1489 344 397 2773 68 139 207 5 2 7 138 167 92 250 39 9 6528 
*50} 133 105 249 358} 845 1255 41) 338 1634 412 46 1688 403 43) 2980 6 32 38 4 3 3 99 93 75 281 2! 3 6079 
Massachusetts ‘SI 323 294| 713| +1104 2434) 1816} 66; 523 2405; 984) a 2110) 913) 792) 5039 98 13; 201 | i5 9 263 300 145 444 72 45, 11383 
‘50 228 142 385! 640 1395 | 1683) 58) 356 2097; + 752| 108 aa | 85! 864 4596 6 53 59 9 i 186 253 93 584 44 10 9337 | 
Michigan ‘51 754, 590) 1738 | 3048; 6130; 5952; 142) 1259 7353| 2812 946) 5667| 1690} 2034| 13149 | 359 302 661 | 10 790 451 342 730 57 8 2968! 
‘50 300} 281) 682) IIlt) 2374) 6784) 153) 1493 8430! 2375) 273) 6993) 1583| 2378 | aes 44 144 188 | ) 566 502 227' + 1013 4/ 5! 26969 
Montana ‘51 49 35) 90| 161} 335 345 13) 99 457 149) 31) 424) itt} aa) 18 17 35) | 79 31 33 72 25 | 1918 
‘50! 37 27) 82! 145) 291 | 238 7 73 318 89) 7 332 80 7 2 4 | 6 1] | 59 43 2! 76 19 1406 
New Hampsiire ‘5! 59 22 106 170) 357) 258) 5 80 343 177 22) 446 104) 131 880 35 13 48 a 3 2 4! 65 31 82 28 4 1888 
‘50 20) 12 36). 53) 121 tt! 6 28 145 34) 3 138} 28 54 257 3 4 ¥ | ! 9 16! 7 27 4 3 598 
North Carolina ‘5I| 109; 132) 408) = 756) 1405 | 1302 38 317 1657 605 118 1852; 358 525 3458 83 124 207 15 2 7 106 109 88 218 30 8 7310 
‘50 110} 97; 362) 414 983) 1664 46 337 2047 634) 65) 1732| 408! 503 3342 5 32 37! ! 8! 16 103 108! 88 324 28 6 709! 
North Dakota 51) 52 58 92| 246) 448 424 8 79 511 131 22) 376) 76) 103 708 | 21 8 29 | 30 17 26 73 9 1851 
‘50 51 47) 106! 233] 437! 427 6 60 493 100) 15) 477 92) 125 809! 2) 18! } 20! | } 45 34 15 88 6 I! 1948 | 
Oklahoma ‘SI 123 143| 333 731; = 1330) 1273 36) 342 1651; 554) 102; 1588 276; 442 2962 | | 32 22 54) | 4 77 % 65 253 18 3 6513 
‘50! 143 102 320! 513) 1078! 1391! 44' 438) 1873/ 556! 58! 1777 378; 43! 3200 8! 15! | 23 2 | 5 110 105 59! 278! 10 | 6744 | 
Rhode Island ‘5! 75) 54) 145' 223 497 404) 12) 103 519 210) 54 474) 152 147 1037 31) 26) 57) 1} i | 2 a4 50 26 72 6 8 2320 
___ ‘50! 43} _~— 48} _—*109}'~—s 147} ~~ 347} ~ 463! 2] 59} ~—$34}_—7} 525] 172] 186 1026 1 i 12 40 56 22 97 3 2! 2139 
South Dakota ‘51) 50) 640 108; 262! 484 349) i 122) 482) 165) 32! 472 106) 155 930 | 57) 32 89 | | 63 54 5! 80 17 2250 e 
*50/ 48! 51/ 95/ 268! 462! 384! a 130! 525! 157! 14! 454! 150 874 1! 12! | 13} | | | 55 65 34 101 9 | 2139 { 
Vermont Stl 19! 18) 50! 94) 181) 123) 3) 35) 161) 66 13) 177) 50 63) 369 9 7 16) | 2 15 18 10 23 17 ! 813 
‘50 17) 14} 33) 64) 128) 113) 1! 13} 127} 65! 4) 203 66! 60 398 2! iW! | 13) | 1] 2 17 22 8! 30! 15 3 764 
Virginia ‘5! | 197) 177; 528) 1125 2027 1989) 57' 410! 2456 787 123) 2205) 408) 655 4178 % 149 245 13 10 17 222 125 145 396 4! 25 9900 
50 193) 130! 400! 751! 1474! 1990! 68! 323' 2381! 617! 48! 2303) 605) 565 4138! 3 46 | 49! 3) 16! 10 217 137! 100! 410 19 10! 8964 
Washington ‘SI! 252' #175! 412! 826) 1665! = 1109! 30; = 315! 1454) 542) 82; 1436) 469) 471) 3000 124 55 179 13) 14 15 146! 294 114 437 56 52 7439 
50! 219} 125! 265| 483) 1092] 1187] 32! 180! 1399|  388/ 51| 1490| 419! 414! 2762! 9 30 ! 39! 2! 30' 21 112! 139 57 26! 34 10! 5958 
Wisconsin ‘sl | 239{ 224) 536! 1079/ 2078; 1153) St} 427) 1631! 966! 149; 1945 588! 597 4245 | 158 él 219 | 10 288 465 144 470 37 6 9593 
50! 291| 219| 525! 9011 1936! 1740! 31! 402! 2173! 809) 86! 2450! 717! 790! 4852! 7) 74! | 81} 2! | 4! 237 428 132! 472! 18! 9! 10344 
30 States Reported ‘St 4456| 3705| 10880| 19766 38807; 30380! 958) 8510! 39848/ 15914! 3573! 37391| 9908) 12173 78959 | | 2295! 2001) 4296 84 88 186’ 4752) 4134) 2624 7023! 906 291' 181998 
To Date for February 50! 3463! 2576] 7208] 11868! 25115! 34904) 1005] 8443! 44352! 13828] 1584! 41540! 11233! 13187 81372! 185! 902! | 1087) 25! 139! 175) 3948! 3995! 1869! 8014! 632! 102! 170825 
Year "SI! 17029) 13596| 34351! 59078! 124054/ 108942! 3768! 31470! 144180! 53310| 13014) 151914) 32377) 49535! 300150) 7828, 655! { 14379 375! 512! 728) 14086' 15362' 9624! 26445! 3327! 1542) 654764 


To Date ‘50! 15553! 10996! 30892! 55275! 112716! 105558! 2873! 25994! 134425! 41866! 4321! 126427! 30825! 40414! 243853) 597! 3458! 4055! 98! 583! 694) 13107! 11579! 6015! 22418! 2452! 392! 552387 


New Commercial Car Registrations, 31 States for February, 1951-1950 
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By George Deery 
Associate Editor 
Newspaper ad totals are still ris- 
ing over last year, with the latest 
figures by Media Records showing 
that all classifications were up ex- 
cept two, automotive, off 2.4 per- 
cent and general, down .1 percent. 
Financial climbed 15.4 percent, 
classified, 14.1, department store, 


Judd Joins Thermoid 

Thomas G. Judd has been ap- 
pointed advertising manager of the 
Thermoid Co., 


pect 
‘izes 
Trenton, N. J., ac- 
cording to Fred 
Schluter, presi- 
dent. Judd is a 
graduate of the 
University of 
Oregon, where he 
majored in jour- 
nalism and adver- 
tising. Prior to 
World War II in 
which he served 
as a captain in 
Air Force Intelli- 
Thomas G. Judd gence, Judd 
worked as a reporter and corres- 
pondent for Salt Lake City news- 
papers. Since the war he has been 
editor and publisher of The Pyra- 
mid at Mt. Pleasant, Utah. 


Dont Walk... 
— TAIK! 








THE 


EXECUTONE 


INTERCOM 
Saves steps, increases 
output, cuts costs! 


Compute the cost of time wasted by 
executives and employees running 
back and forth. That’s how much the 





NEW Executone Intercom can save 
you! Your voice—with lightning 
speed — gets information, gives in- 
structions. Your employees accom- 
: plish more, too, with inter-depart- 
mental communication. “Inside 
: calls” no longer tie up telephone 


lines. Office and plant operate at a 
new peak of efficiency! 


; Years ahead of its time 
in operation and design! 


“CHIME-MATIC” Signalling an- 
nounces calls with a soft chime and 
signal light, saves time on every call. 
New switching circuits for every 
need make new savings possible. 
Voices are clearer, distinct, instantly 
recognizable. Inexpensive 2-station 
| system easily expanded. Get the 
whole story—no obligation. 


Lreci/one 


COMMUNICATION & SOUND SYSTEMS 


Pewee eee wee 1 
| ExecuTong, 1Nc., Dept. D-10 | 
| 415 Lexington Ave., | 
| New York 17, N. Y. | 
| Without obligation, please | 
me have: | 
(]The name of your local | 
Distributor 
Complete descriptive literature ! 


NAME 


| 
| 
| 
| 
bes 
| 
| 
L 


eee ee ne ee ee mee me ee en ee 


Affecting Factories and Dealers... 
Auto Advertising 
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types of retail registered | 


5.4. All 
an increase of 1.1 and total display 
.8 percent. 





* + * 


Charles J. Leonard has been 
named advertising manager of 
Kaiser-Frazer. He has been as- 
sistant merchandising manager 
since 1949 and joined the Kaiser 
enterprises on the West Coast in 
1942 after seven years in the ad 
business in Chicago, 


Leonard’s first connection with 
Kaiser-Frazer was with the Long 
Beach plant in 1946. 


* * 


New TV Show for Ford 


James Melton, of the metropoli- 
tan opera and concert stage, will 
start in a new weekly television 
show to be pre- 
sented by the 
Ford Dealers of 
America, accord- 
ing to Gordon C. 
Eldredge, mana- 
ger of advertising 
and sales promo- 
tion, Ford divi- 
sion, The one- 
hour show will 
originate in New 
York at 9 p.m. 
(est) on Apr. 5 


K-F Promotes Leonard | 


* 


Gordon Eldredge 
over the NBC-TV network. It re- 


places the Ford Star Review. 
Melton will act as master of cere- 
monies and the show will include 
popular types of entertainment. 

Ed * a 


Hudson Dealers on TV 


Through Brooke, Smith, French 
& Dorrance, ad agency, the Hud- 
son Dealers of Metropolitan De- 
troit have purchased the Bob 
Murphy TV show for 13 weeks 
Monday through Friday at 6:45 
p. m. on WXYZ. It features De- 
troit Times Sports Editor Bob 
Murphy with news and commen- 
tary in the world of sports. 

* * + 


For Men Only 


A new show, titled Stag Party, 
and starring Don Wattrick, Merri 
Leone and Leonard Stanley and 
his trio, is being sponsored by the 
Chevrolet Dealers of Greater De- 
troit on Tuesday at 10:30 p.m, The 
show will present features such as 
Styles for Stags, songs by Merri 
Leone, news from the _ sporting 
world by WXYZ-TV Sports Direc- 
tor Don Wattrick, Leonard Stanley | 
at the piano, accompanied by his | 
trio. Campbell Ewald is the ad 
agency. 

* * | 
Sun Launches Drive 


Road test certification by the 
American Automobile Assn. was 
featured by Sun Oil last week in 
announcements of its new prem- 
ium, heavy-duty motor oil. No 
other oil has at this time such 
certification, the company pointed 
out. The Triple-A insignia appears 
on the new package, in the ads, 
and on display material for the 
product, New Sunoco Dynalube 
motor oil. 

To introduce the product, 


* 


Sun 


has launched a campaign which its| # 


marketing executives describe as 
the largest motor-oil advertising 
program in company history. 

Heavy use of newspaper space 
will be featured in the campaign, 
with large-size advertisements 
scheduled in over 400 leading 
dailies to bring the sales mes- 
sage to more than 21 million 
readers in Sunoco marketing ter- 
ritory (18 states and the District 
of Columbia). 

This will mark the first use of 
full color ads in Sunday magazine 
supplements. These will appear in 
18 newspapers having a circulation 
of over eight million. 

In addition to newspaper adver- 
tising, Sun is using 24-sheet posters, 
network radio, spot radio and tele- 


vision and service station tie-ins. 
* * * 


Joins Collier’s 

Appointment of Thomas J. Litle 
to the Detroit advertising staff of 
Collier’s is announced by Robert N. 
Woodruff, Detroit manager of 
Crowell-Collier Publishing Co. Litle, 
former president of Proof Products 
Co. and the T. J. Litle Co. of that 
city, is well known in the automo- 


3 


Pd 





A ‘Honey’ of a Poster— 


Shown is one of a series of Hudson's local area advertising program posters. 


tive and drug fields. He served on 
the War Production Board during 
World War II. 


AA Promotes Ryle 


Joseph D. Ryle has been ap- 
pointed director of public relations 
of American Airlines, it was an- 
nounced last week by Rex Smith, 
vice-president of public relations. 
The appointment fills the vacancy 


* + 


left at the first of the year by the|* 


resignation of Ben Wright to be- 
come an executive of Field & 
Stream magazine. Ryle was form- 
erly European director of public 
relations for American Overseas 
Airlines with headquarters in Lon- 
don. 

Homer E. Strickler, formerly of 
the New York Sun and for the 
past year editor of the airline’s 
publication, Flagship News, has 
been named manager of news serv- 
ices. He will continue the editor- 
ship. 

Richard E. Fisher, formerly as- 
sistant Eastern regional director of 
public relations, has been trans- 
ferred to the general office in New 
York to handle special projects, 
succeeding Gerald Tierney who re- 
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Deserve Thorough Care” is being 
conducted by the service depart- 
ment of Lincoln-Mercury, accord- 
ing to E. D. Longenecker, na- 
tional service manager. 

Consisting of 12 direct mail 
pieces, the factory designed pro- 
gram is being made available to 
all Lincoln and Mercury dealers 
for monthly mailings. In addition, 
a@ special four-piece campaign di- 
rected to Lincoln owners is in- 
cluded as an optional feature. 
Regular preventive maintenance 
is stressed and the advantages of 
periodic inspections and adjust- 
_| ments outlined, Longenecker said. 
. 7 * 


To Commuters 

A localized poster and car-card 
campaign by the New York Herald 
Tribune is in progress in New York 
and the suburbs. Theme of the 
campaign is that “More Commut- 
ers Read the Herald Tribune than 
any other newspaper.” 

The poster which faces waiting 


/ 


Whee 


HUDSON 
HORNET | 


signed to join a public relations 


firm in New York. 
> . 7 


Heads Mich. Group 

Frank W. Townshend, vice-presi- 
dent of Campbell-Ewald Co., has 
been elected chairman of the Mich- 
igan Council of 
the American 
Assn, of Advertis- 
ing Agencies. 


Other new offi-|commuters in the Stamford rail- 
cers are Carlliroad station reads “In Stamford 
Georgi jr., vice-|more commuters read the Herald 


president of D. P. 
Brother & Co, 
vice - chairman; 
Elliot W. Potter, 
vice-president of 
Young & Rubi- 
cam, secretary- 
treasurer. 

Blount Slade, vice-president of 
Brooke, Smith, French & Dorrance, 
and George Richardson, vice-presi- 
dent of J. Walter Thompson Co., 
were elected to the board of direc- 
tors. 


Tribune than any other paper.” The 
posters are displayed in 516 sub- 


urban locations. 
s 


Re: Rambler Record 

Nash is taking space in 1,100 
daily newspapers and several 
hundred weeklies to tell the story 
of the winning Rambler in the 
Mobilgas Grand Canyon Econ- 
omy Run, N. F. Lawler, director 
of advertising, announced Thurs- 
day. The Rambler chalked up a 
record of 31.053 miles per gallon. 
Geyer, Newell & Ganger is the 
agency. 





F. W. Townshend 


* 


- 

L-M Plugs Service 
A service mailing program fea- 
turing the theme “Thoroughbreds 


AUTO TRUNK RATTLES 
WITH THE NEW SENSATIONAL 
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HOLDS BUMPER JACK, 
TIRE PUMP AND ALL 
OTHER TOOLS! 


95 


List 
Price 


DEALER'S PRICE ............$2.95 





Here's an ‘‘extra’’ you'll have no 
trouble selling. Car owners, tired of 
tools rattling around loosely, immedi- 
ately see the advantage of keeping 
them neatly stowed and easy to locate. 
Pack a pouch with a set of tools and 
see how it gives its own sales talk .. . 
how its large capacity and sturdy con- 
struction impress prospects . . . how it 
actually sells itself! 


Measures — 37 in. x 9 in. 
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Dealer 


Richter Motor Sales (Buick-Olds- 
mobile-GMC), Peru, Ind., held a 
grand opening to celebrate comple- 
tion of its new quarters at 26-28 E. 
Third St. and the introduction of 
the 1951 Buick. 

,s ¢ ® 


Hosiery and Autos 


Hosiery and automobiles form an 
unusual business combination, but 
Harold E. Constant, of Milwaukee, 
is now engaged in both lines. Con- 
stant, president of a Milwaukee 
hosiery mill, has opened a Hudson 
dealership at 7228 W. North Ave. 


* * * 


Hughes Elected to Head 


Boston DeSoto Dealers 

Joseph Hughes, general manager 
of the Hughes Motor Mart, Inc., 
Cambridge (Mass.), was elected 
president of the DeSoto Dealers 
Assn., Inc., at their annual meeting 
held at Hammondswood. Hughes is 
also the first vice-president of the 
Massachusetts State Automobile 
Dealers Assn. 

Other officers elected were: vice- 
president, Charles H, Johnston jr., 
Carriker Motor Co., Quincy; treas- 
urer, George Kramer, Brookline 
Motor Sales, Inc.; secretary, Ed- 
ward L. Wolfe, Allston Motor Co. 


Bartell Opens After Fire 


Ralph Kippes, manager of Bartell 
Motor Co. (Ford), Ellis, Kans., an- 
nounces that his company is open 
for business following the recent 
fire. 

He said that repairing and re- 
building of the damaged part of 
the building will start as soon as 
weather permits. 

. 





Balliett Named President 


Of Marysville (O.) ADA 

The Marysville (O.) Automobile 
Dealers Assn. has elected Herbert 
Balliett, Matthews Motor Sales, 
president, and Joseph Dutton, Ev- 











H. ARNOLT, 


15 EAST ERIE STREET 


"CARS IN EVERY PRICE CLASS” 


Doings 


secretary-treas- 





ans Motor Sales, 
urer. 
* * * 


|Belmont County (O.) ADA 


Elects Rice President 


The Belmont County (O.) 
Dealers Assn. has elected R. F. 
Rice, Bridgeport, president; Ches- 
| ter C. Adams, Cadiz, vice-president; 
J. H. McGraw, Clairsville, treasur- 
er, and W. R. Butcher, St. Clairs- 
ville, secretary. Directors are John 
|Maffe, J. F. Copeland and A, H. 
| Hall. 


* * * 


Fike’s 25th Year 
B. W. Fike is preparing to ob- 


| serve the silver anniversary of 


the Chevrolet dealership at Ma- 
sontown, Pa., in April. 
* * * 


70th Birthday 


Gregory Mazzocco sr., Chevrolet 
dealer at Gallitzen, Pa., observed 
his seventieth birthday last month. 
He has been in the automobile busi- 
ness for thirty years, 

J + + 


Sure and It’s O’Keefe’s 


Birthday (Say with Brogue) 

It was a great day for the Irish 
when G. Merlyn O’Keefe celebrated 
the fifth anniversary of O’Keefe 
Motors (Dodge-Plymouth), Provi- 
dence, on St. Patrick’s day. 


The showroom was decorated in 
—you guessed it, green. All the cars 
on display were—of course, green. 
A green carnation was presented 
to each arriving guest. 

Guest of honor was John Hearn, 
Ireland’s first fully accredited am- 
bassador to the U. S. A _ green 
Dodge convertible was presented to 
Hearn. 

J. Howard McGrath, U. S. at- 
torney-general and a partner in 
the dealership, was on hand. So 
was Gov. Dennis Roberts of Rhode 
Island, registrar of motor vehicles 
Laurie Lussier, Chief of Providence 


TT TR 
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Are Your 


SERVICE MANAGERS, 
PARTS MANAGERS, 


SERVICE SALESMEN and PARTS COUNTERMEN 


handling people and GETTING SALES 
as effectively as you would like? 


Are they 


ANT PROFIT 


organization 


repared to be the IMPORT- 
AKING COGS in your 
that the future demands? 


Enroll them now for our 4-Day Train- 
ing course which is especially designed 
to make your PARTS and SERVICE PER- 


DANIEL L. BECK 
Director 






BETTER PUBLIC RELATIONS, 


SONNEL BETTER MERCHANDISERS who 
SELL more PARTS & SERVICE, are more 
effective in HANDLING COMPLAINTS and BUILDING 


who really understand and 


can handle the "PEOPLE" part of their jobs. 










The freight saving on one drive-out will easily pay all expenses. 


Executives Selection & Training Institute 
956 Maccabees Bidg., DETROIT 2, MICH., TEmple 11-55-1 


Auto| j 


chosen 
Holland, Carnegie, Pa., was elected 
secretary-treasurer. 

* * 


Of Catawba (N.C.) Dealers 





~ in, ed 


Dealer Hope Supplies Cars for Contest Winners— 


Shown in front of Star Motor Co. (Ford), 





Logansport, Ind., Mrs. Templeton, winner of a 


contest sponsored by Procter & Gamble, receives the keys to a Ford from William C. Hope 


of the dealership. 


Police Charles Higgins and Frank 
Cole, president of the Rhode Island 
Auto Dealers Assn. 

Corned beef and cabbage with 
green ice cream for dessert were 
served. 

* 7 * 

Army on TV 
Training Film Sponsored 
By Pittsburgh Dealers 
A movie of the 28th Division in 
training at Camp Atterbury, Ind., 
was recently televised by the Chev- 
rolet dealers of the Pittsburgh zone. 
The film ran daily over a two- 
week period, and concluded with a 


full dress review paraded in front 
of the camera. Gen. Mark Clark, 


president; Mack Lackey, Hickory, | 


vice-president, and Talley Bowman, 
Hickory, secretary-treasurer. 

New directors chosen were Pink 
Huggins, Ernest Crouch and R, E. 
Mozeley. 

+ * * 


|Mich. Dealer Group Elects 


|New Roster of Officers 

A Michigan group, the Isabella- 
Clare County Automobile Dealers 
Assn. has elected a new slate of 
officers as follows: 

Leo Brown (Dodge - Plymouth), 
president; Bud Hubbell (Chrysler- 
Plymouth), vice-president; Gene 


Bowlen (Chevrolet), secretary, and | 


Russ Tompkins (DeSoto-Plym- 


outh), treasurer. 
* * * 


chief of the Army Ground Forces, | 


and Frank Pace jr., were shown on 
an inspection tour of the camp. 

Maj. Gen. Daniel Strickler, com- 
mander of the division, was inter- 
viewed by Edgar Wood, Chevrolet 
broadcaster, before the cameras of 
station WDTV, Pittsburgh. 

+ ca + 


Evett Takes MADA Post 


Roy Evett, Winona Motor Co. 
(Chevrolet), Winona, Minn., has 
been elected chairman of the dealer 
planning committee of the Minne- 
sota Auto Dealers Assn. 

* a Bd 


Four Reo Outlets Named 


Four new Reo truck distributors 
in the upper midwest have been 
announced by Ed Kelly, Reo dis- 
trict manager, They include North- 
west Reo Sales, Minneapolis; Myers 
Motors, Inc., Duluth; Ulberg and 
Vandiver, Sioux Falls, N. D.; and 
Wilcox and Malm, Grand Forks, 
N. D. 

+ + * 


Harrisburg Chevrolet Assn. 


Elects Sutliff President 


Ellis Sutliff (Chevrolet), Har- 
risburg, Pa., has been elected 
president of the Harrisburg Zone 
Chevrolet Dealers’ Assn, for his 
second term. Sutliff served as 
president in 1949, and as secre- 
tary-treasurer in 1950. 

D. Grey Switzer, Mifflintown, 
was elected vice-president and 
Ervin O. Miller, Campbelltown, 
secretary-treasurer. 

Members of the board of direc- 
tors are: Sutliff and B. J. Rob- 


| will be graduated in June. 


$80,000 Fire 


A Lincoln-Mercury dealership on 
W. High St., Pottstown, Pa., was 
swept by fire destroying a number 
of automobiles and causing damage 
estimated by the owners at $80,000. 


* * * 


Smith Baling Firm Out 

L. B. Smith, owner of L, B. Smith 
Ford, Buffalo, has offered to buy 
the claims of creditors against New 
York Car Wheel Co. of Buffalo, 
railroad wheel producer, and con- 
tinue operation of the company. 
New York Car Wheel has been in 
the process of reorganization under 
the Federal Bankruptcy act and 
has been under court supervision 
since October. 
+ + * 


Sullivan, Pittsburgh, Named 
Better Business Director 


of Midtown Motors, Inc. 
Pittsburgh, has been elected a di- 
rector of the Pittsburgh better 
business bureau. James A, Frank, 
vice-president of the company, said 
that the appointment was made in 
January. 
* + 


Buffalo Dealers Offered 


!90 Graduate Mechanics 
Ninety youths, who will have | 


| completed four years of training 


in auto mechanics at Burgard 
vocational high school, Buffalo, | 


Martin Doebert, instructor for 





erts, Waynesboro; Switzer and 
Frank A, Moltz, Williamsport; 
J. Richard Bonner, Kingston, and 
George A, Hornbeck, Carbondale. 
Sam H. Shoemaker, Ashland, and 
Frank M. Palermo, Shenandoah 
and Miller and Fred Morgan- 
stern, Reading. 
* 


Allegheny Chevrolet Club 


Elects Yobp President 
Lou Yobp, Verona, Pa., has been 
elected president of the Allegheny 
county Chevrolet dealers club. 
Carroll F. Coyne, Etna, Pa., was 
vice-president, and Wes 


* 


Hafer Named President 





The Catawaba County (N. C.) 


New Car Dealers Assn. has elected 
its officers for the coming year. 
B. L. Hafer, Newton, was named 


the program, informed the Buf- 
falo Automobile Dealers Assn. 
he is ready to receive requests 


| for placing these youths, Some of 


the students could go to work on 
a part-time basis now, changing 
to full time after gradution, he 
said. 

+ + * 


Hough Defeated 

Robert A. Hough, owner of an| 
automobile sales in the Lakeport 
section of Laconia, N. H., was de- 


feated for reelection to the city 
council in the recent municipal 
election. 

* + * 


Williams Names Swanson 
Bob Swanson has been appointed 
used car manager for R. K. Wil- 
liams Nash Co., Austin, Tex. 
* + 7” 


Sanner to OPS Post 
Edwin W. Sanner has been ap- 
pointed head of the automotive 
division of the district Office of 





Price Stabilization in Columbus, 
O. Sanner has been general sales 
manager for Arlington Motors, 
Inc., and district sales manager 
for DeSoto. 


* * * 
Mitchell Buys Building 
Oo. R. Mitchell, San Antonio 


dealer, has purchased the building 
lof the defunct Texas Baking Co., 
Fredericksburg Road, The building 
is suited for industrial use, and was 
jacquired for $80,000. 


* x * 


Robertson to OPS 


William H. Robertson jr., former 
San Antonio dealer, has been ap- 
| pointed commodity specialist for 
jthe local Office of Price Stabiliza- 
tion. Formerly with OPA, he will 
specialize in the automobile division 
and allied services. 

+ * e 


L-M Gives Sales Awards 





»| Awards of $400 in U. S. savings 


bonds to four St. Louis salesmen 
have been made by the Lincoln- 
Mercury sales council, Detroit. 
They are Walter Forss, Bender- 
Shultz Motor Co.; Richard R. 
Kroll jr., and Rex Wherman, E. M. 
Stivers, Inc., and Walter Kastman, 
| Mallory Motor Co. 


* * * 


Buffalo Firm to Build 


Montana Motors has been 
granted a building permit to erect 
a building at 352 Niagara St., Buf- 
falo, at a cost of $4,000. 

* * * 


MacKay Gets K-F Deal 
MacKay Motor Co., a division of 





(Ford) | Anthony, Inc. 
* 


the R. G. MacKay, Co., has been 
named Kaiser-Frazer dealer for the 
Ocala (Fla.) territory, Reginald 
MacKay, president of the company, 
announced. Ernest C. Blair will be 


sales manager. 
* > * 


Wile Motor Sales Sold 


Wile Motor Sales, Inc. (Hudson), 
380 E. Broad St., Columbus, O., has 
been sold to Columbus Hudson, 
Inc.. a new company backed by 
Malcolm G. Powrie of Milwaukee 
and George W. Bowness of Chi- 
cago. Powrie, the principal owner, 
will serve as president. Bowness 
will be vice-president, treasurer and 
general manager. 

* 





* * 


Corsicana Motor 
Corsicana Motor Co, (Kaiser- 
Frazer), Corsicana, Tex., has 
opened its second used-car lot at 
the corner of Beaton St. and 
Seventh Ave. 


* * . 


Anthony Buys L-M Deal 


Carroll G. Anthony has purchased 
Vernon Sales and Service, Ince. 
(Lincoln-Mercury), Framingham 
Center, Mass. Anthony has had a 
comprehensive experience in the 
business as a dealer and as gen- 


jeral manager of one of the largest 
ee |dealerships in New England. The 
E. C. Sullivan, general manager |firm wil] 


be renamed Carrol] G. 


* * 


Ford Awards Bartell 


Bartell Motor Co., Ellis, Kans., 
has been awarded Ford’s Four- 
Letter award. 










better buy 
Bemis Burlap 





This versatile 
packaging ma- 
terial saves labor, 
time and mate- 
rial. Ask about 
Bemis Tite-Fit 
Tubing. 


Bemis 
ie tetas 
and Burlap Importer 
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Chicago « Boston 
Indianapolis 

New Orleans 
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Highways & Safety... 





Deteriorating Roads 
Pose Defense Thorn 


By Tom Hewitt 
Staff Writer 
— growing deterioration of 
roads and highways—with no 
immediate improvement in sight- 
is causing worry 
to truckers, mo- 
torists’ groups, 
state highway 
officials and oth- 
ers. 
Road experts 
have consistently 


MATIONAL SAFETY 
COUNCIL'S 


ey hotel 





yA 





le 


c maintained that 
AUTOMOTIVE critical deficien- 
NEWS cies exist on the 


national highway 
network, especially on the vital In- 
terstate System. As the defense 
effort picks up, highways will have 
to give exhaustive service and they 


Color Blindness 
Can Be Harmful, 
Psychologist Says 


It can be dangerous, even fatal, 
to be color blind and not know it, 
according to Dr. Alphonse Chapa- 
nis, associate professor of psychol- 
ogy at Johns Hopkins university, 
Baltimore. 

The common belief that color 
blindness is a harmless defect, Dr. 
Chapanis says, is pure fiction. In 
1875 10 people were killed because 
the captain of a tug was color 
blind and mistook the green light 
on an approaching steamship for 
a red light. The resulting collision 
was blamed on the skipper, who 
for four years was believed to have 
been drunk and negligent until a 
physician finally discovered his 
trouble. 


A Baltimore painter once had to 
repaint half a house because the 
two sides didn’t match in color. 


Dr. Chapanis describes this ail- 
ment as “a defect that makes it 
impossible to distinguish between 
two or more colors which most peo- 
ple can differentiate readily. It is 
not, as is commonly supposed, a 
single type of deficiency. There are 
several different types, and for each 
the defect may occur in varying 
degrees.” 

Although types of color blindness 
are numerous, the most common 
is red-yellow-green confusion. 
These people have learned to use 
the correct color names for many 
common objects, but they some- 
times have serious difficulty with 
traffic lights and other everyday 
problems. 

* + + 
Missouri Men, Beware 

Three times more men_ than 
women were killed in vehicle acci- 
dents in Missouri during 1950, ac- 
cording to Missouri state highway 
patrol. 


LICENSE PLATE 
FASTENERS 
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On or Off With a Quarter Turn 


Heavy ‘%-inch bolt (with T-head 
and square shoulder) fastens li- 
cense plate securely in place. Will 
not lose off. 
PLATED TO PREVENT RUST 
No. 51—Dealer Cost, each 2 
Packed 12 to Box- 


Money-Back Guarantee 


IMMEDIATE DELIVERY 
If Your Jobber Cannot Furnish 
Order Direct from ... 


HOUSER ENGINEERING & 
MFG., INC., Bluffton, Ind. 


Over 100 Service Items 





\therefore must be maintained, it is 


pointed out. 

The government is aware that | 
it made a mistake during World | 
War II in deciding that high- 
ways were expendable, road ex- 
perts state. Nevertheless, it now 
appears that roads will again 
receive that rating. 

Defense Mobilizer Charles E. Wil- 
son two months ago said that “very 
little steel” will be available for| 
new highway work, other than ac- | 
cess roads to new defense projects. 


“Thus, Wilson said, “thruways 
and parkways, though helpful to 
civil defense, must wait.” 

* * * | 
interested in high-| 


5 groups 
ways are not taking these de- 
cisions lying down, | 

If highway improvements are not | 
speeded up, trucking concerns will 
not be able to handle the demands | 
pushed upon them by the defense | 
effort, said Leland James, president | 
of the American Trucking Assns. | 
He delivered this message at the} 
annual convention of the Colorado | 
Motor Carriers Assn. 

At a meeting of highway offici- | 
ials of the North Atlantic states 
in March, Ray F. Smock, Penn- 
sylvania secretary of highways, 
said the nation’s roads are vital 
to defense and a policy of en- 
forced neglect can only lead to 
ruin, 

“Not to build roads while we're 
increasing (defense) output would | 
be an invitation to eventual break- 
down of our highway system and 
disruption of our production pro- | 
cesses,” Smock said. 

The Pennsylvania official termed | 
the wartime neglect of road build- | 
ing an “insufferably stupid policy | 
of highway expendability.” 

* * * 


Stay Awake 


Evils of Drowsy Driving 
Told by Expert 

Drowsiness and a “cat nap” in 
an easy chair at home can be most | 
relaxing, but it’s a dangerous mat- 
ter when behind the wheel of a 
car, warns Edward P. Curran, 
safety director of the Keystone Au- 
tomobile club. 

“Many highway accidents happen 
annually because drivers dozed for 
“just a second,” he said. “Whether 
caused by loss of sleep, fatigue, 
physical defect or long periods of 
monotonous’ driving, drowsiness 
always is a very real danger on the | 
road and must be combatted re- 
lentlessly. 

“Those taking lengthy trips 
should eat lightly, break up the 
journey often with short stops for 
refreshment or merely to Jook at 
the scenery, and keep the mind 
and eye trained on the road and 
the task at hand — getting some- 
where safely and comfortably—in- 
of letting the thoughts 
wander, caution slacken and the 
eyelids drop.” 


| 





New York Safety Council | 
Holds Parley Apr. 3-6 


Traffic experts, automotive indus- 
try leaders and operators of motor 
vehicle fleets from several parts of 
the nation will exchange informa- 
tion and ideas on accident prob- 
lems and safety developments at 
the 21st annual safety convention 
and exposition of the Greater New 
York Safety council, to be held 
Apr. 3-6 in New York. 

Sessions on driver training, law 
enforcement, traffic engineering 
and accident “repeaters” are among 
the 53 conferences to be held dur- 
ing the convention at the Statler 
and Governor Clinton hotels. 

* * oJ 





Motorists’ Auto Taxes 


Equal Income Levy 

The average Ohio motorist 
pays nearly as much in automo- 
tive and gasoline taxes as he 
pays in income taxes, according 
to the Petroleum Industry Com- 
mittee for Ohio. 

The average car owner each | 
year pays an income levy of $30 | 
and $78 in state and federal au- 
tomotive and gasoline taxes, the 
committee said, 
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It's easy to figure this trend. Whenever the automotive 

industry wants news most, it turns to the publication that gives 
the most news. That's why new AUTOMOTIVE NEWS sub- 
scribers are laying down $8 for a year's subscription (highest 
subscription rate in the industry). It's why old subscribers are 
renewing at the highest renewal rate in the industry: 84.2%. 


. . . and STILL CLIMBING! 


In these times of decision the industry's only weekly news- 

paper is MUST reading for the decision men in the car 

dealerships and in the factories—the men who specify your 
products and services. 


1951 circulation is already showing gains over last year's high 
and as for circulation in the car factories .. . 


MANUFACTURER CIRCULATION 
UP, TOO! 

Topping all former subscription marks, 

AUTOMOTIVE NEWS gets in to 4,900 of 

the hard-to-get-to automotive factory execu- 

tives. 
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LAST CALL FOR 


"51 ALMANAC SPACE 
Issued April 30. 
Last Forms Close April 2. 
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PICTURE OF 
A TREND 
ON THE 
MOVE! 


Highest Car Dealer Circulation Ever! 


THE WEEKLY NEWSPAPER OF AMERICA'S NO. 1 INDUSTRY 





DETROIT 26, MICHIGAN 


PENOBSCOT BUILDING e 


REPRESENTATIVES 


New York — Edward Kruspak, Advertising Manager, 51 E. 42nd St., Murray Hill 7-6871 
Chicago — J. Goldstein, Western Manager, 360 N. Michigan Ave., State 2-6273 
Los Angeles——R. H. Deibler, 2506 West Eighth Street, Dunkirk 3-0303 
Detroit — Dick Webber, 2666 Penobscot Bidg., Woodward 3-0495 
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Used-Car Auction Prices 





Market Trend 


The wholesale used-car market dropped again last week but it was 
@ very small fall, amounting to only $2 as the overall average leveled 
off at $1,010. In the preceding week, the average fell $4. 


Declines by model years were generally modest. The largest loss 
among the postwars was the $7 drop in the price of ’50s. In the two 
weeks the market has been in reverse, 50s have been hit hardest, 
suffering an overall loss of $15. 

Other declines and averages include: ’51s, down $1 to $2,086; '49s, 
down $3 to $1,278; 48s, up $4 to $981; ’47s, even at $800; '46s, down $1 
to $690; ’42s, off $9 to $333, and ’41s, even at $315. 

There was a slight improvement in the percentage of sales at the 
various auctions last week. In addition, there was a considerable 
increase in the number of units offered for sais, 

At 10 sales last week, 1,072 units, or 64 percent, of the 1,678 offer- 
ings were sold. In the preceding week at the same marts, 939, or 63 
percent, of the 1,488 offerings were sold. 

Prices marked with an * indicate a unit equipped with 
automatic transmission or overdrive. 


¥ 4-dr., $1,430; FL Deluxe 2-dr., $1,470, 
OAKLAND, CALIF. $1, 435; 4-dr., $1,500, $1,460; SL Deluxe 
(A, L. Pollock Auto Dealers Wholesale 2-dr., ‘$1, 635°, $1,460, $1,415; 4-dr., $1,- 


Auction. Sale every Wednesday. Prices 700°,” $1,475; "Bel-Air, $1,680. '49 SL De- 


are for sale of March 21.) luxe club coupe, $1,200; 2-dr., $1,245; 
(Prices lower on all models.) 4-dr., $1,285; conv., $1,380. '48 FL aero- 
BUICK—'5U0 Super 4-dr., $1,885, ‘49 RM sedan, $1,000, $970; 4-dr., $900; FM 
4-dr., $1,480, $1,510, $1,410; Super 4-dr., conv., $1,025, $930; 4-dr., $910; SM 
$1,455. ‘47 4-dr., $910. '46 Special 4-dr., (taxi), $755. '47 FL aerosedan, $810; 
$570; RM 4-dr., $780. ‘42 4-dr., $285. SM 4-dr., $770; conv., $800. '46 FL aero- 
"40 4-dr., $260. sedan, $760; SM 4-dr., $670. ‘42 SM 
CADILLAC—'50 (62) 4-dr., $4,125", 49] SouPe o me 8D 4-dr., $300. °40 
y -dr., $2,825°, $2,760%, $2,700, §2,- @GF., . 
Se “as (es) 'a-ar’, Sloe. * $2,- | nesoTO—'46 Deluxe 2-dr., $740. 
CHEVROLET — '50 2-dr., $1,555, $1,570, | DODGE—'49 Coronet 4-dr., $1,275, $1, ate, 


$1,550, $1,545, $1,565. ‘49 4-dr., $1,210, $1,400*, $1,490*; club coupe, $1,46 
$1,300. ‘48 FL 4-dr., $1,005. °47 busi- A. 4 custom 4-dr., $740; business penn 
ness coupe, $735. ‘46 SM 4-dr., $750; $62 
KM 4-dr., $785. ‘42 club coupe, $495. FORD—'50 CD (8) 4-dr., $1,260, $1,335; 
‘41 4-dr., $315, $335, $285; conv., $340. 2-dr., $1,400; (8) %- ton pickup, $825, 
CHRYSLER — '51 Windsor 4-dr., $2,805. $1,400. ‘49 conv., $1,335, $1,250, $1,200°, 
"49 4-dr., $1,605. ‘48 4-dr., $1,005. $1,180; Custom (6) 4-dr., $960; 2-dr., 
DeSOTO—'50 Deluxe 4-dr., $1,720; Custom $1,050; Custom (8) 2-dr., $1, 090°; 4-dr., 
4-dr., $1,855. ‘49 Custom 4-dr., $1,575, $1,060, $1,100; club coupe, $1, 010, '48 
$1,450. station wagon, $860; SD (8) 2-dr., $770. 
DODGE — '49 Waytarer roadster, $1,160; ‘47 (6) %-ton express, 2 at $450. "46 
club coupe, $1,395. ‘48 ‘%-ton panel, SD (8) 2-dr., $650. ‘41 %-ton panel, 
$800, $740. °46 %-ton pickup, $605. ‘41 $370, 


4-dr., $250. KAISER—’51 Henry J 2-dr., $1,015. '47 
FORD — '50 station wagon, $1,110. ‘49 4-dr., $610. 

Custom (8) 2-dr., $1,055, 2 at $1,070, LINCOLN—'49 Cosmopolitan 4-dr., $1,700*; 

$1,190, $1,155, $1,050; 4-dr., $1,050, $1,- Standard club coupe, $1,420*, $1,300°. 


025, $1,145, $1,200 $1,150; station '38 Custom 4-dr., $195. 
wagon, $1,110; clu coupe, $1,110; | MERCURY—’50 club coupe, 2 at $1,500; 
Standard (8) 4-dr., $1,065; Custom (6) conv., $1,600. °49 club coupe, $1,300*; 
-dr., $1,055. ‘47 (6) club coupe, $710; 4-dr., $1,650. '47 club coupe, $725. °46 
(8) 2-dr., $800. ‘46 (8) 4-dr., $730; club coupe, $760; 2-dr., $650, $780. 
(6) 4-dr., $585. ® NASH—'47 (600) 4-dr., $630. 

HUDSON —'51 Super (6) 4-dr., $2,200; | OLDSMOBILE—’51 (88) 4- dr., $2,300°, 
Pacemaker 4-dr., $2,050, $2,100, $2,000. 2 at $2,460*. '50 (88) sedanet, $1,710*; 
he @) 2-dr., $1,750. ‘49 Super (6) 4-dr:, $1,750%, $1,900*. '49 (98) 4-dr.. 


, $1,105; ‘Commodore (6) 4-dr., $1,- 2 at $1,500*; (88) 4-dr., $1,600*. ‘48 

on "148 Commodore (8) 4-dr., $310. (66) sedanet, $1,080*; conv., $975*. °46 

KAISER—’'48 4-dr., $690. (78) 2-dr., $720*%; 4-dr., $680. "41 (78) 
LINCOLN—'49 4-dr., $1,335. sedanet, $220; (66) 4-dr., $200°*, 


MERCURY—’50 4-dr., $1,785. ‘49 conv., | PACKARD—’'48 4-dr., $925"; conv., $970. 
$1,440, $1,380. ‘47 4-dr., $820, ‘46 | PLYMOUTH—’51 conv., $2,325. '49 SD 4- 
-dr., $740; conv., $835. dr., $1,250. '48 SD club coupe, $950; 

OLDSMOBILE — '50 (76) 2-dr., $1,800*; 2-dr., $950. '47 SD 4-dr., $800. 

(88) club coupe, $2,050*. °49 (76) 4-dr., | PONTIAC—’51 (8) Catalina, $2,500*. '50 
$1,475; (88) club coupe, §1,655*. ‘47 Chieftain (8) 2-dr., $1,860. '49 Chieftain 
(78) 4-dr., $895, $890, ‘41 2-dr., $285; (8) 4-dr., $1,320. °48 (8) conv., $1,250; 
4-dr., $265, $345. ‘40 (6) 4-dr., $200, SL (6) 4-dr., $1,080; sedanet, $1,055. 

$175. STUDEBAKER—’51 Commander 4-dr., $2,- 

PACKARD—’'50 4-dr., $1,540. 050°. ‘50 Champion RD 4-dr., $1,390; 

PLYMOUTH—’'50 Deluxe 2-dr., $1,480. ‘49 Deluxe ey $1,290. '49 Champion RD 
coupe, $1,025; 4-dr., $1,135. ‘48 Deluxe 4-dr., $1,2 
4-dr., $1,040; club coupe, $860. ‘41 4-dr., WILLYS* 49. ’ Jeepster, $860*. °48 Jeep, 
$220. '40 2-dr., $200. $500; station wagon, $820*; Jeepster, 

PONTIAC —'49 (8) conv., $1,665*. ’'48 $800*. 

-dr., $920, ‘47 4-dr., $920*. ‘46 2-dr., | MISCELLANEOUS—’49 GMC %-ton pick- 


00. up, $770. 
a a Land Cruiser 4-dr., 
$1, ; Champion RD club coupe, $1,610. 
48 conv., $975. '42 4-dr., $340. DENVER 
WILLYS—'50 Jeep, $1,175. (Denver Auto Auction, Inc. Sale every 
MISCELLANEOUS—'41 International half- | Tuesday at Littleton, Colo. Prices are for 
ton pickup, $350. sale of March 20.) 
a market more sctive. Retail hae plcked 
an t more active. pic 
DANVILLE, VA. up. Sold 206 units out of 325 offerings.) 


(Danville Auto Auction. Sale every Wed- BUICK—’50 RM sedan, $1,870*, $2,150*; 
nesday. Prices are for sale of March 21.) Super sedan, $1,835", $1,960"; Special 

(Sold 54 units out of 75 offerings.) sedan, $1,495, $1,500, $1,510*, $1,590. '49 
BUICK—'47 Super 4-dr., $700, Super sedan, $1,385*. °48 Super sedan, 
CHEVROLET—'50 FL Deluxe 2-dr., $1,- $1,025, $1,105, $1,125, $1,155, $1,175. '46 

540°; 4-dr., $1,350; SL Deluxe 2-dr., Super sedan, $775. 

$1,425; conv., $1,520; SL Special 4-dr., CADILLAC—’50 (ei) sedan, $3,500*. ‘49 

$1,220. '49 SL Deluxe 2-dr., $1,125; FL (61) sedan, $2,510*, $2, 610*. "48 (61) 

Special 4-dr., $1,070, $1,050; FL Deluxe —, $1,795". '46 (61) sedan, $1,235", 

4-dr., $1,200; 2-dr., $1,160, $1,110. ‘48 $1,2 

FM 4-dr., $700. ‘42 FL aerosedan, $325. CHEVBOLET—'50 Bel-Air, $1,895"; SL De- 


-dr., $380. luxe sedan, $1,505, $1,525, $1, 585, $1,- 
CHRYSLER—'49 NY 4-dr., $1,510. ‘48 650°, $1,685*; FL ‘Special sedan, $1,155, 
Windsor 4-dr., $910. '47 Windsor 4-dr., $1,430, $1,465, $1,475, $1,480; %-ton 
$890. pickup, $1,055. °'49 FL Deluxe sedan, 
DeSOTO—'49 Custom 4-dr., $1,450. $1,225, $1,235, $1,275, $1,285, $1,300, 
DODGE—’48 Deluxe 4-dr., $1,000. '46 2-dr., $1,355, $1,375; SL Special sedan, $1,155, 
$595. $1,185, $1,190, $1,195, $1,200, $1,205; 


FORD—'51 (6) %-ton pickup, $1,150. '50 %-ton panel, $795. ‘48 FL aerosedan, 
Deluxe (6) club coupe, $1,005; CD (6) $1,015, $1,025, $1,035, $1,050. ‘47 FM 
2-dr., $1,215, $1,375. '49 Custom (8) sedan, $595, $660, $710, $720, $725, 
4-dr., $1,050, $1,000; 2-dr., $1,070; Cus- $875. ‘46 FM sedan, $670, $705, $725, 
tom (6) 2-dr., $1,050. '48 SD (8) 4-dr., $775, $780. '41 sedan, $330. 
$660; 2-dr., $900. °47 SD (8) 4-dr., | CHRYSLER—’51 Windsor sedan, $2,445*, 
$840; 2-dr., $790. '46 SD (8) 2-dr., $670. $2,550°. '50 Windsor sedan, $1,610*, $1,- 
‘40 (8) 2-dr., $265, $470. '39 (8) coupe, 815*, $2,005*. '49 Windsor sedan, $1,455* 


$120. $1,460". '48 NY sedan, $960*, $1,035*. 
MERCURY—'51 2-dr., $2,050*. ‘47 Windsor sedan, $900", $905*, ‘46 
NASH—’49 Ambassador 4-dr., $910. Windsor sedan, $785*. 
OLDSMOBILE—’50 (88) club coupe, $1,- | DODGE—’49 sedan, $1,390*. ‘48 sedan, 
625. '48 (76) 4-dr., $875. $805, $880, $885, $960. ‘46 sedan, $680. 


PLYMOUTH—'47 4-dr., $640. ‘46 4-dr., | FORD—’51 conv., $2,295*; Crestliner, $1,- 
$570. 995*. ’50 CD (8) sedan, $1,490; Deluxe 
PONTIAC—’'49 Chieftain (8) Deluxe 2-dr., (6) sedan, $1,195. ‘49 Custom (8) sedan, 
$1,580; SL (8) Deluxe 4-dr., $1,330; $1,000, $1,015, $1,055, $1,090, $1,125*, 
4-dr., $1,290. '48 (8) 2-dr., $920. '47] $1,140*, $1,210, $1,275*; %-ton pickup, 


(8) 2-dr., $760. $820, $835, $935, $995. '48 (8) sedan, 
STUDEBAKER—'50 Champion 4-dr., $1,- $750, $755, $785, $820, $865; %-ton 
250. '46 Champion 4-dr., $470. pickup, $595. '47 (8) sedan, $520, $580, 
MISCELLANEOUS—'47 International %- $620, $650, $705, $710. °'46 (8) sedan, 
ton pickup, $400. $535, $550, $575, $605, $675. %-ton pick- 
up, $440. 
ALBANY, N. Y. FRAZER—'47 sedan, $450, $495. 


HUDSON—'51 Hornet sedan, $2,375*, Su- 
(Tim Anspach’s Dealers Auto Auction. per (6) sedan, $2,065*; PM sedan, §$1,- 

Sale every Monday. Prices are for sale of 810*, $1,990. ’50 Commodore (8) sedan, 

March 19.) $1,450. '49 Commodore (6) conv., $1,180. 
(Prices off 5 to 10 percent on all models | KAISER—’50 sedan, $1,075*. '49 sedan, 

because of bad weather, slow retail and $800, $810. ’°48 sedan, $470, 

large inventories. Sold 137 units out of 169 | LINCOLN—’49 sedan, $1,175*, $1,320*, 

offerings. ) $1,425*, $1,430*. 

BUICK—’50 RM 4-dr., $2,000*, $1,840*%, | MERCURY—’51 sedan, $2,345*, $1,365°*. 
$1,900*; Special 4-dr., $1,535. °49 Super ‘50 sedan, $1,685*, $1,715*, $1,725*, 
sedanet, $1,560*°, $1,525*; conv., $1,640; $1,735*. '49 sedan, $1,255, $1,270*, $1,- 
-dr., $1,550*, $1,565*. '48 RM sedanet, 275, $1,295*, $1,360, $1,370*, $1,400*. 
$990; Super 2-dr., $1,110. '47 Super 4-dr., | NASH—’'49 (600) sedan, $975, $1,005, 
$825. '46 4-dr., $820; RM conv., $860. OLDSMOBILE—'51 (88) sedan, $2,450°*. 

CADILLAC—'49 (62) 4-dr., $2,600*; club ’50 (88) conv., $2,475*; sedan, $2,005*, 
coupe, $2,750°. '48 (62) 2-dr., $2,050*. $1,895*; (98) Holiday, $2,275*; sedan, 

CHEVROLET—'51 %-ton pickup, $1,370; $2,140*, $2,170*. '49 (98) sedan, $1,460*, 
FL Deluxe 4-dr., $1,900; 2-dr. $1,800; $1,465*. '48 (78) sedan, $760*. '47 (98) 
SL Deluxe 2-dr.,’ $1,725. ''50 FL Special| sedan, $755°. 


PACKARD—’51 sedan, $? 265°. 

PLYMOUTH—’50 SD sedan, $1,530. '49 SD 
sedan, $1,105, $1,225; Deluxe sedan, $875, 
$880, $975. '48 SD sedan, $750. 

PONTIAC—'50 Chieftain (6) sedan, $1,560. 
'49 Chieftain (8) sedan, $1,400°, $1,465°, 
$1,470°, $1,475*, $1,480°; SL (8) sedan, 
$1,275, $1,345, $1,355, $1,380, $1,395°. 
‘48 (8) sedan, $980*, $1,055*, $1,110*, 
$1,120°. '46 sedan, $495, $535. 

STUDEBAKER—’50 Land Cruiser, $1,500*, 
$1,550°. '48 Champion conv., $795°. '47 
Land Cruiser sedan, $840°*. 

WILLYS—’51 station wagon, $1,480*; Jeep, 
$1,360. °50 Jeepster, $1,050°; %-ton 
pickup, $735. "49 Jeep, $730. °'48 Jeep, 
$480, $560. '47 station wagon, $615. 

MISCELLANEOUS—’51 GMC %-ton pick- 
up, $1,415, $1,420. '47 GMC 1-ton pick- 
up, $775. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 
Friday. Prices are for sale of March 16.) 
(Sold 147 units out of 214 offerings.) 


BUICK—’50 Special 4-dr., $1,460. '49 Super 
4-dr., $1,150. '48 RM 2-dr., $1,000; 4- 
dr., $975. 

CADILLAC—’49 (61) 4-dr., $2,650*. 

CHEVROLET—’50 Bel-Air, $1,700, $1,800*; 
conv., $1,625; SL Deluxe 4-dr., $1,590°*, 
$1,510; club coupe, $1,565*; FL Deluxe 
2-dr., $1,350, $1,410, $1,420, $1,525, $1,- 
455. '49 %-ton pickup, $825, $890; Stand- 
ard SL Special 4-dr., $1,125; 2-dr., $1,- 
200, $1,160; FL Deluxe 2-dr., $1,160, 
$1,200; 4-dr., $1,290. '48 FL aerosedan, 
$985. °47 FM 2-dr., $840. '46 SM 4-dr., 
$700. '39 4-dr., $220. 


CHRYSLER—’50 Windsor conv., $1,505. 
"49 NY 4-dr., $1,000. 

DeSOTO—’50 Custom 4-dr., $1,725*. '49 
Coronet 4-dr., $1,275*, $1,100, $1,350*; 
club coupe, $1,150; Wayfarer 2-dr., $875. 

FORD—’'51 Custom (8) 2-dr., $1,875, °50 
CD (8) club coupe, $1,500; 4-dr., $1,495, 
$1,400, $1,437, $1,480; 2-dr., $1,425, 
$1,410, $1,400; Deluxe (8) 2-dr., $1,350. 
"49 Custom (8) 4-dr., $1,050, $975; 2-dr., 
$9959, $1,050. "48 SD (6) 2-dr., $800. 
"47 Deluxe (8) 2-dr., $800; SD (8) club 
coupe, $750; 2-dr., $700. '46 conv., $700. 
gin Deluxe (8) 2-dr., $165; SD (8) 2-dr., 

5. 

HUDSON—’51 Hornet 4-dr., $2,410. 

LINCOLN—'49 4-dr., $1,400. 

MERCURY—’51 4-dr., $2,450. '49 4-dr., 
$1,200, $1, a $1,170. "47 conv., $900. 
"46 2- ar., $65: 

NASH—'49 } ~ 4-dr., $1,000. 

OLDSMOBILE—’'50 (98) 4-dr., $2,100°, 
$2,000*; 2-dr., $1,700; (88) 4-dr., $2,- 
050°, $1,825. °49 (98) 2-dr., $1,525, $1,- 
480, ,400. 

PLYMOUTH—'50 SD 4- dr., $1,630. '49 De- 
luxe suburban, $1,300; SD 4-dr., $1,275. 
41 SD 4-dr., $210. 

PONTIAC—’50 Chieftain (8) 4-dr., $1,600. 
‘49 Chieftain (S) 2-dr., $1,430, '40 (8) 
2-dr., $290. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every 
ae Prices are for sale of March 
1.) 


(Prices off $50 or more on all but real 
sharp cars. Retail very slow. Sold 102 
units out of 141 offerings.) 


BUICK—’50 Special sedan, $1,685*, $1,- 
610*, $1,535. °49 Super sedan, $1,580*, 
$1,560, 2 at $1,550*, $1,530, $1,515, $1,- 
460. ‘48 Super sedan, $1,200, $1,135, 
$1,075. ‘47 RM sedan, $980. 

CHEVROLET — '50 Bel-Air, $1,900*, $1,- 
870*; SL Deluxe sedan, 2 at $1,500. '49 
SL Deluxe sedan, $1,380, $1,325, $1,315; 
SL Special sedan, $1,210, $1,195, $1,140, 
$1,125. °48 FM conv., $1,025; sedan, 
$1,000, $980. ‘47 FL sedan, $840; SM 
sedan, $910, $785. '41 SD sedan, $340. 


CHRYSLER—’49 Windsor sedan, $1,700*, 
$1,560*. '48 Windsor sedan, $1,125*. '47 
NY sedan, $910*%; T. &C. conv., $750*. 
a” sedan, $725*, °41 Windsor sedan, 
$315. 

DeSOTO—’48 Custom sedan, $1,220*; sub- 
para $1,005*. °46 Custom sedan, $825*, 

DODGE—’50 Meadowbrook sedan, $1,760, 
$1,685. °49 Meadowbrook sedan, $1,385, 
$1,375. °48 Custom sedan, $1,125, $1,- 
120, $1,100; Deluxe sedan, $975, $950. 
'47 Custom sedan, $975. 

FORD—’50 CD (8) conv., $1,730*; sedan, 
$1,375; Deluxe (8) sedan, $1,315, °49 
Custom (8) conv., $1,125; Custom (8) 
sedan, $1,120, $1,100, $1,090. ‘48 SD 
(8) sedan, $810. 

HUDSON—’48 Commodore (8) sedan, §$1,- 
025. '47 Commodore (8) sedan, $600. 

KAISER—’51 Henry J (6) 2-dr., $1,170. 

MERCURY—’50 sedan, $1,615. °49 sedan, 
$1,350, $1,330, 2 at $1,325. °'48 club 
coupe, $925. '47 conv., $725. 

OLDSMOBILE—'50 (98) sedan, $2,125*; 





Reunion After 40 Years— 


Average Used-Car Prices 


(Compiled by Automotive News) 








March Feb Jan. 
Model 1951 1951 1951 
OO $2,086 $2,051 $2,001 
ae 1,600 1,607 1,624 
BP rersscveseceee 1,278 1,227 1,230 
— 981 956 944 
a 800 779 770 
1946. : 690 685 682 
SE Prcetevaseiviese 333 326 321 
en 315 326 325 

Overall — 


Average... $1,010 $ 994 $ 987 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 





(88) sedan, $1,960*; (76) sedan, $1,725*. ) HUDSON—’47 2-dr., $600. / 

49 (98) sedan, $1,585%; (76) sedan, | KAISER —’51 4-dr., $1,885. 49 4-dr., 
$1,475*. °'48 (66) sedan, $1,100*, ‘'46| $960. ‘47 4-dr., $575. sa 
(98) sedan, $775°. ater as coun — 4-dr., $1,225. 
PACKARD—'49 sedan, $1,100. '47 club coupe, \ ; 
PLYMOUTH —- '49 Buns sedan, $1,140, | MERCURY—’50 club coupe, $1,680. 49 
$1,100. °'48 SD sedan, $1,020, $1,010, 4-dr., $1,185. '47 4-dr., $600. — 
$950. °47 SD club coupe, $905; sedan, | OLDSMOBILE—’50 (88) 4-dr., $1,710*. '49 
$815. (98) he ee ae” $995; 
PONTIAC—’50 Chieftain (8) Deluxe sedan, conv., ° As -dr., . 

$1,850*; SL (8) Deluxe sedan, $1,685. | PLYMOUTH—'48 4-dr., $830. ‘47 4-dr., 
"49 Chieftain (8) sedan, $1,510*, $1,- $760. °41 club coupe, $285. 

500*. °48 SL (8) sedan, $1,130*, $1,095, | PONTIAC—’50 Catalina, $1,930; 2-dr., $1,- 
$1,060*, $1,050. °'46 SL Deluxe sedan,| 645, $1,610. ‘49 2-dr., $1,355, $1,25v, 


$800. $1,240. ‘47 4-dr., $855, ‘46 2-dr., $695. 
'41 2-dr., $290. 
EBENSBURG, PA WILLYS—'47 station wagon, $675. 
(Ebensburg Auto Auction Co, Sale every . 
Thursday. Prices are for sale of March 22.) MANHEIM, PA. 


(Prices better than previous week and (Manheim Auto Sales & Auction, Inc. 
more action. Sold 52 units out of 76 of- | Sale every Friday. Prices are for sale of 
ferings.) March 16.) 

BUICK—’50 Special sedanet, $1,580*; Super (Sold 77 units out of 179 offerings.) 
4-dr., $1,705". '48 RM 4-dr., $1,060*; BUICK—’49 RM 4-dr., $1,490; Super 4-dr., 


conv., $1,210*, °40 Special 2-dr., $210. $1,425. '48 RM 4-dr., $1,140; Special 
CADILLAC—’49 (61) 4-dr., $2,400*. sedanet, $860, ‘47 Special sedanet, $870. 
CHEVROLET—'50 SL Deluxe conv., $1,-| (46 Super conv., $925. ‘42 Super 4-dr., 


wa ae a er $380. 
poe: Aone eds: iL Deluxe 2-ar, |CHEVROLET—'50 SL Deluxe conv., §1,- 
$1,876, $1,275, $1,270, $1,210; Carryall] 7°08; 2-dr., $1,040"; FL Deluxe 2-dr., 
suburban $855. '48 conv., $1,025; FM $1,595*; SL Special 2-dr., $1,450. 49 
4-dr., $960, $940. 47 SM 2-dr., $780; FM| FL Deluxe 2-dr., $1,300; FL Special 


4-dr., $760. '46 FL aerosedan, $720." Wan dear anno 48 FM 2-dr., $900. ‘46 
Ee Can pes ee SISO. 89) CHR YELE—'50 NY 4-cr., $1,900°, *49 
DeSOTO—'49 Custom 4-dr., $1,375; club a ay ee $1,570*. °48 Wind- 

coupe, $1,305. '39 Custom 4-dr., $85. SOP S°GF., 94,580 
DODGE—'48 Custom 4-dr., $1,055. DeSOTO—'46 Custom 4-dr., $895. 


- ’ , c—'5 Wayfarer roadster, $1,560*; 
FORD—'51 Custom (8) 2-dr.,' $1,960, '50 | DODGE—'S0 are ' ; 
CD (8) 4-dr., $1,445, $1,425. "49 Custom $030" $1,400. °46 Custom 4-dr., $800*, 
: -dr. 5 2-dr., $1,-],. -_ . os 
3). "Scans 's6) onan $1.030°. ar 8) FORD—'51 Victoria, $2,310; Custom (8) 
sedan delivery, $375. °42 (8) 4-dr., $225] 2-4r., $2,070, $2,000. '50 Crestliner, 


’ 7 , $1,570; conv., $1,565. °49 Custom (8) 
om. a0. wagon, $270. °30 Model club coupe, $1,250. ‘46 2-dr., $620. 


a i 2 HUDSON—'49 Super (6) 2-dr., $1,210. '48 
RAIDEN "48 4-de 90t0.. > Super (6) 4-dr., $940; Commodore (8) 
MERCURY—'49 4-dr., $1,250, "48 4-dr.,| \ 4-dr., $750, $740. 47 (6) 2-dr., $530. 

$910. MERCURY—'50 2-dr., $1,440. "49 4-dr., 
OLDSMOBILE—’49 (88) Deluxe club coupe, | $1,240; 2-dr., $1,190; club coupe, $1,100. 
$1,400*. '48 (76) 4-dr., $1,050*. 47 conv., $820. s 
PLYMOUTH—'50 SD 4-dr., $1,410. "49 SD | OLDSMOBILE—'51_ (98) 4-dr., — $2,900*. 
club coupe, $1,225; business coupe, $925. (88) Holiday, $1,700. '48 (98) 4-dr., $1,- 


’ -dr. 55. '40 2-dr. 175. 185, $1,170; (78) 4-dr., $1,100. 
PONTING nb’ SL 18) nedanet, $1535, | PLYMOUTH—'50 Deluxe 2-dr., $1,440. °49 
WILLYS—’50 (6) Jeepster, $1,050. conv., $1,370; Deluxe 4-dr., $1,025. '46 
MISCELLANEOUS—'40 International 1%-]| Deluxe club coupe, $680; SD 4-dr., $670. 

ton stake, $110. PONTIAC—'50 (8) Catalina, $2,330*. ‘48 

F (8) station wagon, $1,000; sedanet, $1,000. 
‘47 (8) 4-dr., $970; sedanet, $900; (6) 
DETROIT 4-dr., $870. P 

(Aptco Auto Auction. Sale every Wednes- ts a 

day, Prices are for sale of March 21.) CONCORD, MASS. 


ae ae ee ae (Concord Auto Auction, Inc, Sales every 
BUICK—'49 Special 4-dr., $1,310, $1,285. See ee ee ped 4 
‘47 Super 4-dr., $760. ‘46 Special 4-dr., aa cone SE) Say Sew ae 


CADIELAC—'50 (61) 4-dr., $3,050, °47| _ (Seld 165 units out of 301 offerings.) 


(62) 4-dr., $1,275. BUICK—’50 Special sedan, $1,550*, $1,450*. 
CHEVROLET—’50 Bel-Air, $1,750; FL De- ‘49 Super sedanet, $1,275*, $1,500*, §$1,- 
luxe 4-dr., $1,460, $1,445. ‘49 conv., 510*; sedan, $1,450"; RM sedan, $1,400*. 
$1,310. °48 FM 4-dr., $960, $950, ‘47 Super sedanet, $1,235; sedan, $975; RM 
2-dr., $775. °’41 club coupe, $330. sedan, $1,050. '47 RM conv., $1,000. '46 
CHRYSLER—’46 Windsor 4-dr., $705. Super sedanet, $840; sedan, $860. ‘41 
DeSOTO—'47 Deluxe 2-dr., $770. ‘46 Cus- Super sedan, $310. '40 Super sedan, $360, 
tom 2-dr., $670. '41 2-dr., $210. $255; Super conv., $280. '37 sedan, $105. 
DODGE—’49 Wayfarer 2-dr., $1,095, $1,- '32 sedan, $90. 
080; Coronet 2-dr., $1,360, '48 Deluxe | CHEVROLET—’50 SL Special sedan, $1,475; 
2- dr., $885. FL Deluxe sedan, $1,495; SL Deluxe se- 
FORD—'50 CD (8) 2-dr., $1,405, $1,400; dan, $1,475. '49 SL Deluxe club coupe, 
Deluxe (6) 2-dr., $1,195. °49 %-ton $1,310, $1,300; sedan, $1,355, $1,315, $1,- 
pickup, $825, $775; Custom (8) 2-dr., 275; FL Special sedan, $1,190, $1,210, 
$1,025. °'47 station wagon, $600. °46 $1,285, $1,225; SL Special sedan, $1,145, 
SD (8) club coupe, $605; Deluxe (8) $1,150; club coupe, $1,100; %2-ton pickup, 
4-dr., $530. $535; FL Deluxe sedan, $1,275. '48 SM 


FRAZER—’48 4-dr., $600. °47 4-dr., $675. sedan, $900; FM sedan, $1,000, $990; 

_ ——— conv., $1,145. '47 SM sedan, $850, $790, 

$775, $790; FM club coupe, $580; sedan, 

$800. '46 SM club coupe, 2 at $725; sedan, 

$725. '41 SD sedan, $390. '40 SD business 
coupe, $220. 

CHRYSLER—’49 NY sedan, $1,600. 

| DeSOTO—'47 Deluxe sedan, $985. 

DODGE—’49 Wayfarer sedan, $1,325, §$1,- 

| 225; Coronet conv., $1,550, °40 sedan, 

$300. '39 4%-ton pickup, $100. 

| FORD—’'50 42-ton pickup, $835; CD (8) 

sedan, $1,475, $1,500, $1,480; club coupe, 

$1,500; Deluxe (8) sedan, $1,390. '49 De- 

luxe sedan, $1,030, $1,100; Custom (8) se- 

dan, $1,100; club coupe, $1,035; Deluxe 

| (6) sedan, $975. '47 Deluxe (8) sedan, 
$625; SD (8) station wagon, $725; club 
coupe, $730. '46 SD (8) sedan, $655, $625. 
‘41 station wagon, $390; sedan, $250, 
$375. '40 sedan, $110, $170. ’37 sedan, 
$100. '36 14%-ton dump, $180. ’35 sedan, 
$120, $110. 

MERCURY—’51 sedan, $2,300; club coupe, 
$2,160. '49 sedan, $1,310, $1,310*. ’48 
sedan, $750; club coupe, $830. '47 club 
coupe, $675; conv., $700. 

NASH—'49 Ambassador sedan, $1,075*. '47 
see sedan, $665, $735. '41 (600) sedan, 
240. 

OLDSMOBILE—'50 (76) sedan, $1,610*, ’49 
(88) sedan, $1,500*, $1,475*. '48 (98) 
conv., $1,235*. '47 (78) sedanet, $950*. 
"46 (76) sedanet, $800*; (66) conv., $755*; 
(78) sedanet, $695. ’36 sedan, $90. 

PLYMOUTH—’50 Deluxe sedan, $1,400, '49 
SD sedan, $1,237.50, $1,285, $1,225. '48 
SD sedan, $910, $975. '46 SD sedan, $535; 
club coupe, $700. '42 SD sedan, $360. ’41 
SD sedan, $380, $185; business coupe, 
$310. '40 sedan, $225. 

PONTIAC—’50 Chieftain (8) sedan, $1,615; 
Streamliner (8) Deluxe sedan, $1,800*. 
’49 Chieftain (8) sedan, $1,550*; Chief- 








More than 40 years ago in Butler, Ind., a small boy frequently visited a bicycle repair shop tain (8) conv., $1,625*. °48 Stream- 
where the owner permitted him to climb to the high front seat of a 1905 Buick and wistfully liner (8) Deluxe sedanet, $1,250*, $1,- 
sit behind the steering wheel. The car, in virtually as good condition as when it left the} 325°; Streamliner (6) sedanet,  §$1,- 


250*. ‘47 Streamliner (6) sedan, $975, 


Buick plant August 31, 1905, recently was purchased by William Gregor, an old car enthusi-| $850: streamliner (8) sedan, $1,000. '46 
ast, and returned to Flint. It was recognized immediately by the boy who used to sit behind Torpedo (8) sedanet, $750; Torpedo (6) 
the wheel and dream—Robert E. Rudd, now assistant general sales manager of Buick in Flint. sedan, $755. '41 (8) sedan, $125; (6) 


Rudd is shown behind the wheel and Gregor at the right. 


coaen, $205, $360, $300. ’40 (6) sedan, 


=—_ 


_— 
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sales to car and truck manufac- 
turers. 





Lloyd Heads Up Purchasing 


For Chrysler Defense Work 
Joseph Pfeiffer, director of pur- 


Auto Personnel 


gineering, and since 1947 has been 





Raymond H. Schaefer was elected 





951 a vice-president of American Brake} in Chevrolet Central office, most 
01 Shoe Co., New York, according to! recently as staff engineer in chases of Chrysler Corp., has an- 
524 William B. Given jr., board chair-| charge of all chassis design. nounced the appointment of Emlyn 
30 man. * * «* Lloyd as general ie 
Schaefer joined Brak hoe in| ys purchasing agent. 
a4 1940 as seliaten joonaer metal- Little Named to Manage He said Lloyd 
170 lurgist of the company’s manganese Eaton Manufacturing Sales will be respons- 
582 steel division. He was successively| R. B. Little has been appointed ible for the co- 
321 foundry metallurgist and general/general sales manager of Eaton ordination and 
325 foundry superintendent. _ Mfg. Co, Mas- direction of pro- 
=~ = curement in con- 


sillon, O. 

In 1939 Little 
Was appointed 
sales manager in 
charge of the 


nection with 
Chrysler’s defense 
activities in addi- 
tion to his regu- 
lar purchasing 


187 Fram Lists Promotions 


In Jobber Sales Division 
Fram Corp., manufacturer of 





= SE tee ae has eee New York district duti Emlyn Lloyd 
seve promotions and transfers territ for the es. 

-dr., in its jobber sales division. Mol t -. p Steel Austin Marks 25th Year with Perfect Circle— Lloyd has been with Chrysler and 

225. Arthur A, Sherman has been Products Co. of For completing 25 years of service with Perfect Circle, President Ralph R. Teetor pins a |/its predecessor, Maxwell Motor 
made assistant zone sales man- Beaver Falls diamond 25-year service pin on Rufus P. Austin, left. Austin joined Perfect Circle as a pro- Corp., for more than 27 years. He 

"49 ager in the New York, Pennsyl- Penn., where he duction office clerk after having graduated from the University of Illinois. He rose to be joined Maxwell in September, 1923. 

49 vania, New Jersey, Maryland and : i] he | assistant plant manager of the Hagerstown (Ind.) plant, then became production control 

995 ; Delaware territory, which is R. B. Little Sinead Maton, ” manager of all plants. He is now assistant sales manager of the manufacturers’ sales wcaan o pty ae Gremlin 
headed up by Michael Shapiro. oe & 6 , department, with offices in Detroit. ; 

“dr., ment of all machinery, tools, dies, 

Vincent L. Benton has been connie edna a cesccaaeanaassianiatinesman ti : 

. promoted to assistant zone sales DeLuxe Names Cotner jigs, fixtures and construction ma- 

250, manager of H, J. Rowe’s zone, DeLuxe Products Corp. has ap-|line of oil filters and replacement |Kentucky and West Virginia. Cot-|terials for Chrysler and during the 

695. comprising Indiana, Illinois, Wis- | pointed Robert F. Cotner as dis-| cartridges for the automotive after- |ner replaces T, J. McNaughten, who] War also handled all non-production 


consin, Michigan, Minnesota, |trict manager for the company’s| market in Michigan, Indiana, Ohio,|will handle original equipment] buying. 
Iowa, South Dakota and North 
















Dakota. 
Inc. Charles Benton, formerly a 
e of field engineer, succeeds Arthur 
) Sherman as district manager. 
ar., ° Frank W. Lescher was pro- 
ecial moted to assistant sales manager 
= in the Jobber division at Ohio 
wea and Michigan, headed up by Roy 
$1,- C. Noll. 
es William Stocking has _ been 
cial made assistant sales manager in 
46 the Jobber division in C. T. 
49 Woods’ Pacific Coast zone. 
ind- cae oe 
Morrison, Johnson Named € 
50% To Aro Equipment Board 
R. W. Morrison and J. P. John- 
= son have been elected to the board 
(8) of directors at Aro Equipment 
, * 
‘| @ suggestions to every dealer 
(8) 
), 
dr., 
00. 
‘a Ws 
1,- _* 
46 
zu. =f 
"48 4 
00. ee 
(6) / is sg 
R. W. Morrison J. P. Johnson 
Corp., Bryan, O. The action in- 
ery creases the membership of the 
of firm’s board from seven to nine 
members, 
3 Morrison joined Aro in 1940 as 
: . assistant sales manager of a newly 
o*, created Industrial division. In 1940 
tM he was made general sales man- 
a ager of all the company’s divisions, 
50, and the following year was named 
15. a vice-president. 
5: Johnson previously served on 
e- Aro’s board of directors from 1939 
e, to 1947, when he was also general 
x manager of the company’s Cleve- FOR ONLY $75.00 
5, land division. He recently re- 
P et - *. ' — in Subscribe Today to the Following: 
oO coutanr month. a Seeeee 1. Executive Binder for DEALER. 
n, . . 2 2 2. Tax Control Binder for 
a Kaiser-Frazer Elects ACCOUNTANT. 
Hollis Vice-President 3. DEALER TAX BULLETINS—24 Issues. 


% Election of Charles M. Hollis,| 4 Monthly Tax Calendar—12 Issues. 
? Kaiser-Frazer Corp. controller, as a 


vice-president has been announced.| 5. ALL SPECIAL BULLETINS— Lj | S y 
3) Hollis joined K-F in April, 1947, 12 Months. A ty Y Yj 
es as assistant controller and became t/ Gj, . Y 
: ssanaier me faa ee. 6. Complete Instructions for U. S. YIP U QO Yy 








e 

e- 

ce Also eaueusees was the appoint- Vex Returns. sie 

, ment o . J. Jespersen as assist- 3 2 oar ‘ 

i oak comets Sena ens tate And Receive in Addition the Following Important Bulletins: SENO 7TOOA 

, erly K-F budget director. 1. New Income Tax Law. 9. Social Security Law. 

: J 2. 150 Tax Saving Suggestions for 

, Chevrolet Names Frederick Automobile Dealers. - psa a, eucia Fame ee eee eee 

8 Chie Aviation Engineer 3. Estate and Gift Taxes for Auto- new ue apes Lee wep 

. C & Frederick rs did prod- mobile Dealers. 12. Wage and Hour Rules. g MY CHECK FOR $75.00 IS ENCLOSED g 

. W. ; A = oe 

7 uct engineering on jet engines 4. parenen Dealer Building Prob- 13. Must a Dealer Pay Dividends? E Enter My Order for a Year's Subscription 

' for Chevrolet in World War II, _— 14. Inventory Valuation to the é 
has been appointed chief aviation 5. Debunking Tax Evasion and Fa- . : 

9 

) engineer of Chevrolet Aviation mous Tax Fraud Cases. > Se eeene and Profit Shar- STOKES TAX CONTROLS * 

: Engine division, E. H. Kelley, 6. Tax on Unreasonable Accumula- 9 - é 

; a —s — - tions. 1 Dee You Dissolve? If So, a é 

8 oa Pg o.oo a 7. How Much Salary and Bonus Can hen ® To STOKES TAX CONTROLS 

: ; Engine plant No. 1, at Tona- a Dealer Take? 17. Proprietorship or Partnership vs. 1101 Connecticut Avenue, N.W. 

: wanda, N. Y. Gs 8. Whee the Tax Examiner Comes to Corporation For Dealers. a Washington 6, D. C. & 

A 25-year employe of General ee ou. 18. Excess Profits Tax Law. , 

Motors, Frederick has been with é SEND EVERYTHING TO é 

- | Chevrolet since 1982. In 1941 he nae WMA in svg cakwesnaveasaseancaeel 

was made a resident engineer, . INFORMATION RETURNS DUE 2-15 a ne 3 
responsible for production engi- PEATIVES. STOCKMOLDARS. Ee, lq ms ee DE ci daa cae aawk peba sae no eaees . 

; neering at Saginaw, Mich.; Mun- . 1951 DECLARATION DUE 3-15 _—_— 

; cie, Ind., and Toledo. In 1945 he ; - MAXIMUM PRICE REGULATION DEALER TAX BULLETIN £ City, Zone and State........... cece ceeerereneees 

) transferred to Chevrolet-Cleve- TAX _ON PARTNERS RS 

; land Car division as staff engi- National Tax 

| bam eee eee 





neer in charge of production en- 











CURB 
MAILING 
BOX 


On 
MOTORISTS 


OELISERY 
JOSE STEMS 


Drive-Up Mailbox— 

John R. Crossley, vice-president of the 
Automobile Club of New York, initiated 
drive-up postal service in front of the general 
post office in New York. Because it is not 
necessary to leave the car to deposit mail, 
the action is hailed as a step toward reliev- 
ing traffic congestion in the vicinity of postal 
stations. (Acme photo). 


Willys Reports 
Operations Now 
At Postwar Peak 


TOLEDO.—Employment and pay- 
rolls at Willys- Overland have 
reached the highest level since 
World War II, Ward M, Canaday, 
chairman and president, reported 
last week. 

As of March 1, he said, employ- 
ment exceeded 12,100 with 9,834 em- 
ployes at the company’s home 
offices and factory at Toledo. Wil- 
son Foundry and Machine Co., 
Willys’ subsidiary at Pontiac, Mich., 
provides employment for 2,000 and 
300 are employed in an assembly 
plant at Maywood, Calif. 

Willys plans to employ an esti- 
mated 1,200 additional workers at 
its Anderson, Ind., plant, recently 
purchased for the production of 
General Electric J-47 jet engine 
parts, it was stated. 

Canaday said his copany’s payroll 
for March was at the annual rate 
of nearly $41,500,000. He said total 
payroll for the calendar year of 
1950 was $32,377,734, during which 
time the company had an average 
monthly employment of 8,700. 

Order backlogs for Willys ve- 
hicles continue to mount, Canaday 
said. 


AUTOMOTIVE NEWS, APRIL 2, 1951 


On the Financial Front. . 





we Short Holdings in GM 


Total 84,758 Shares 


By George Deery 
Associate Editor 

ENERAL MOTORS had the 

largest short position total 
among the motor stocks for the 
month ended March 15, according 
to a compilation by the New York 
stock exchange. GM’s 84,758 shares 
on that date compares with 74,946 
a month earlier. 

The next highest sum on the 


Profit H its H igh 
At Federal Mogul 


Federal Mogul has reported 1950 
earnings of $3,133,920, equal to $5.60 


| per share, the highest in the history | 
of the company. | 


Net sales were 
$25,694,852, a 21 
percent increase 
over 1949. In 1949, 


$3.58 per share, 
on sales of $21,- 
229,057. The previ- 
ous high in earn- 
A ings was realized 

: in 1946 when $2,- 

G. 8. Peppiatt 666,840, or $4.77 
per share, was reported. 

Guy S. Peppiatt, president, point- 
ed out that earnings in 1950 were 
subject to federal income and ex- 
cess profits tax at an effective rate 
of 50.1 percent on a consolidated 
basis, while in the preceding year 
on the same basis they totaled 35.4 
percent. 








Auto Stocks 


Mar. 26 Mar. 19 
oO i 17% 78% 
RE denen ace ei 8% 4% 
General Motors .. 51% 52 
IN oxi atiaiceaic acs 18% 18% 
Kaiser-Frazer a 1% 
Nash-Kelvinator .. 20% 20% 
Packard ieeeneas 5% 6% 
Studebaker ...... 32% 82% 
0 Ee -10 -10 
Willys-Overland .. 9% 10 
Average for — 
10 Stocks ........ 22.67 23.01 








MAKE CHEVROLET OWNERS HAPPY... 
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HYDRAULIC VALVE LIFTERS 


G. & T. Hydraulic Valve Lifters stop noisy tappets by increasing 
oil pressure through the new lifter into the top of the push rod cup. 
This forms cushion of oil and keeps rocker arm in contact with valve. 

More and more dealers are creating new business and satisfied 
customers by selling and installing the new G. & T. Hydraulic Valve 


Lifter Kit. 


Complete kit and instructions for simple and easy installation 


are available through your automotive parts jobbers. 
If not available through your jobber, write direct giving job- 


ber’s name and address. 


Watch for announcement of self-contained, full hydraulic valve lifters for 
Ford, Mercury and Lincoln 





SN DOGS 


1428 BARWISE 


JOBBERS: WRITE FOR INFORMATION AND PRICES 
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WICHITA, KANSAS 


earnings were| 
$2,004,835, equal to 


list was 57,321 shares for Chrys- 
ler shortside aggregate, In the 
preceding report, Studebaker was 
credited with 50,063 shares. 

Hudson stood at 26,766, which 


|while Nash dropped to 10,515 from 
11,590. The bears had earmarked 
10,370 shares of Packard. In Feb- 
ruary its total was 6,905. 
| + + * 
| "F.\HE only other auto manufactur- 
er to show a reduction was 
Willys-Overland, declining to 6,610 | 
in March from 10,265 at the middle | 
of February. The shorts in Budd} 
had 7,428 shares, compared with an | 
earlier total of 8,150. 
Goodrich declined to 11,425 
from 12,505, but Goodyear experi- 
enced an increase to 6,040 from 
5,870. Gar Wood had 18,300 | 
against 13,400. Pure Oil was the | 
only petroleum issue to lower its 
total—7,308 from 10,158. 
Sinclair’s 6,370 stacked up against | 
|6,135; Phillips was 4,724 versus 2,- 
703, and Standard Oil of New Jer- | 
|sey showed 7,362, A month ago it| 
|had 6,229 shares in the hands of 
those anticipating a lower market. 


Wh ite’s Profit 
Tops $4.2 Million 


For Near-Record 


| The annual report of White Mo- 
tor for the year ending Dec. 31, | 
lreleased by President Robert F. 
Black, discloses a 
near-record net 
income of $4,222,- 
414, equal to ap- 
proximately $6.14 
per share. 

Net income in| 
1949 was $970,653, | 
equal to approxi- 
mately $1.41 per 
share. Net sales 
in 1950 amounted 
to $102,652,328, the 
second-highest to- | 
tal in peacetime history. This com- 
|pared with net sales of $77,398,860 
lin 1949. Cash dividends paid in 
1950 aggregate $1.60 per share. This 
compares with $1.15 per share paid | 
jin 1949. 

Black stated that unfilled orders 
for commercial vehicles as of | 
|March 1 were the largest in the | 
|company’s history and that the de-| 





1 
| 


| 
| 








Robert F. Black 


mand for its products continues | 
strong. 
Production in the company’s | 


truck and bus plants continued at 
a high level through January and 
February. March production is ex- 
pected to be equally as good. Avail- 
|ability of materials, however, will | 
|be one of the factors determining | 
| the future production, he said. 
* 


Good Progress 
Cleveland Graphite Sets 
Profit at $3,914,288 


Cleveland Graphite Bronze is be-| 
ginning a long-range program to! 
expand production capacity by at | 
least 50 percent and possibly more, 





Chairman Ben F. Hopkins and 
President James L. Myers an- 
| nounced, 


Arrangements are being made to 
secure from $15,000,000 to $25,000,- 
/000 in new capital to finance the 
|} program, which includes establish- 
jing five new branch plants. The 
|program is necessary, they added, 
\for Cleveland Graphite to produce 
jits proper share for the national | 
|defense effort while also meeting 


Packard Plans to Add 


Broker to Board 


Packard stockholders will vote 
on the directorate, including one 
new candidate, and two pension 
| plans at the annual meeting 
Apr. 16. The new candidate is 
Homer A. Vilas, New York in- 
vestment broker. A member of 
Cyrus J. Lawrence & Sons, Vilas | 
also is a governor of the New | 
York Stock Exchange and a | 
director of Union Bag and Paper | 
Corp. He is a past president of | 
the Assn. of Stock Exchange | 





Firms. 





compares with 25,562 a month ago, | 





Allen Celebrates 35 Years with Ford— 

Members of the Ford district office in Cleveland honored Ray Allen, district sales man- 
ager, on his 35th anniversary with the company. Attending the surprise luncheon for Allen 
were (left to right): D. O. Wiggins, truck and fleet manager; E. A. Kroll, distribution 
manager; E. E. Olson, assistant district sales manager; M. W. Zelina, parts and accessories 
division manager; Allen; George F. Walters, new and used-car sales division; Carl D. White- 
horn, administrative manager; C. S. Leestma, manager; business management; and E. A. 
| Stewart, assistant district sales manager. 





| its civilian production requirements; B. Brewster Jennings, president, 





| 000,000 more if required by the ex-| 


| profit was 


|comparing wtih $29,588,058 the year 


now and in the future. | 

Stockholders are being asked to | 
approve at the annual meeting} 
today (Apr. 2) a new issue of $10,-| 
000,000 of preferred stock, of which | 
the company intends to sell $5,000,- | 
000 to institutional investors in the | 
near future, reserving the second | 


$5,000,000 for issuance later if| 
needed. 
Plans are also being made to| 


obtain a 20-year loan of $10,000,000 | 
from an insurance company, with | 
provision for borrowing up to $5,-| 


pansion. 

Net profit in 1950 was $3,914,228, 
the highest in history, equal to 
$5.75 a share. In the preceding year 
$2,635,248, or $3.82 a 
share. Sales of $42,187,243 were a 
new high for any peacetime year, 


before. 
* * * 


Socony-Vacuum 


Nets $128,216,683 


Socony-Vacuum Oil has reported | 
1950 net income of $128,216,683, or | 
$4.03 a share, compared with $98,- 
329,305, or $3.09 a share in 1949. 
Capital expenditures this year may 
total about $200,000,000, approxi- 
mately a third more than last year, 





A. J. Stephens’ 
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Furnish 12 times the light at 1/3 


cost. Ideal for service stations, used car lots, 
parking lots, building and department en- 
trances, driving lanes, illuminating build- 


ing fronts, etc. 
Kansas City 
Motors . . 


users include PA 


ler dealer. 


PILLARS OF LIGHT come in half-round 
with four 40 watt tubes for wails. . 
round. with six 40 watt tubes... 


round with eight 40 watt tubes. 


with plastic lens and letters resulting in 
highly attractive day and night advertising 


Fully guaranteed. Easily 
Write, phone or 


signs. 
Weatherproof. 
details. 


| share, 


Light the Way to Increased Sales! 


. Allied CHRYSLER and Down- 
town BUICK. Above picture shows Chrys- 


said. 

Last year the firm’s capital out- 
lay included $88,000,000 for the pro- 
duction of crude oil, $28,000,000 for 
research and refining, $14,600,000 in 
marketing and $5,100,000 on trans- 
portation. 

* * s 


Earnings 
Brockway Motor—For 1950: Net 
income $907,409, equal to $4.18 a 
compared with $451,474 or 
$2.08 a share in 1949. 


Allen Industries—For 1950: 
Record sales and earnings, with 
sales 37 percent over the previous 
year and net income 44 percent 
higher despite higher taxes. Net in- 
come amounted to $1,488,547, equal 
to $2.66 a common share, compared 
with $1,003,082, or $1.79 a share in 


1949. Net sales were $33,973,817 
against $24,794,899. 
Dana Corp. and Subsidiaries— 


Six months to Feb. 28: Net profit 
$5,306,776, equal to $2.06 a common 
share on net sales of $83,639,732, 
compared with $4,414,824 or $1.70, 
on sales of $48,707,206 a year earlier. 


General Motors Acceptance Corp. 
—For 1950: Net income $22,751,027 


}on a financing volume of $4,093,393,- 
| 982, compared with $11,673,163 on a 


volume of $3,028,812,541, in 1949. 





Can be seen 
a Mile away 
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. full- 
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Available 


installed. 
wire for 
Phone Chestnut 6850 


A. J. STEPHENS & CO., 2802 E. 14th St., Kansas City, Mo. 
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PERFECT ARM RESTS 





No. 200 
FOR ALL CARS 
Maroon — Tan — Blue 


Green or Gray 


ASK YOUR JOBBER 


MORTON SPECIALTIES CO. 


NORWALK, OHIO 
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Tax Picture Brighter 


Improved Budget Outlook May Delay 
U. S. Push for Higher Levies 


(Continued from Page 1) 


begins writing the new tax bill, the 


brighter - hued budget outlook! cast by the President. 


higher than the $44.5 billion fore- 


doubtless will give a new look to 
the discussion. 

ok + * 
| igs HIS budget message in Jan- 

uary, the President forecast a 
1951 fiscal-year deficit of $2.7 bil- 
lion. 

Heavy March 15 income tax col- 
lections, reflecting much _ higher 
yields from the 1950 revenue act 
than had been expected, have con- 





CED Backs 20% Excise; 


Curtice, Yntema Dissent 


WASHINGTON. — Despite 
strong opposition from auto in- 
dustry members the Committee 
for Economic Development last 
Thursday came out in favor of 
the Administration’s proposal 
for a 20 percent excise tax on 
cars. 

The CED vote supporting a 
down-the-line program of tax 
increases was 32 to 4. Dissent- 
ing were Harlow H. Curtice, ex- 
ecutive vice-president of General 
Motors; Theodore O. Yntema, 
finance vice-president of Ford; 
Beardsley Ruml, tax expert, and 
John M. Hancock, investment 
counsellor who conducted auto 
industry price-relief hearings in 
February. 








vinced many members of Congress | 


that the Administration overshot 
the mark in demanding still higher 
taxes for 1952. 

When hearings on the measure 
concluded March 19 committee 
members requested that Secre- 
tary Snyder return immediately 
after the Easter vacation to go 
over developments since the hear- 
ing started early in February. 
The latest official figures on the 
federal budget indicate that spend- 
ing for the fiscal year will run 
some $2 billion below the $47.2 bil- 
lion forecast in the January mes- 


sage. 
8 + * * 


At THE same time, it is now 
being confidently forecast, reve- 


nues promise to run substantially | 





Automotive Books 


That Should Be in Every 
Dealer's Library 


These books should be in the library of every 
franchised dealer—available to his mechanics 
and salesmen—the knowledge they contain will 
be valuable when the "chips are down" and 
real competition arrives. 


MODERN AUTOMATIC TRANSMISSIONS. 
Concerning the design, construction and op- 
eration of automatic transmissions and torque 
converters, published by Floyd Clymer. $2.00 
postpaid. 

TREASURY OF EARLY AMERICAN AUTOS. 
Just out! Clymer's McGraw-Hill book of his- 
torical cars, sonas, cartoons, slogans, data 
Vanderbilt Cup, Indianapolis, N. Y. to Paris 
Races. 22,000 words of text, 500 illustrations. 
Beautiful 224 page large gift album . . . $5.00 
JOHN O. MUNN'S "A Guide to Automobile 
Selling."” Handy-size _clothbound book for 
salesmen—64 pages. $3.50, postpaid. 


KNUDSEN, A BIOGRAPHY. By Norman Beas 
ley. 397 pages, a clothbound. $3.75 postpaid. 


AUTOMOTIVE MECHANICS. Wm. E. Crouse. 
A comprehensive and basic course on the sub 
ject of foundamental automotive mechanics 
Cloth binding. $4.50 postpaid. 

DEALER BUSINESS COUNSEL. Financial and 
operatina facts for the guidance of automo 
bile dealers. By J. B. Van Tassel, Dealer Busi 
ness Consultant. $2.00 postpaid. 


FASTEST ON EARTH. By Capt. George Eyston. 
Complete history of every land speed record 
from 1898 to the present. Paperbound, $2.00; 
clothbound, $3.00 


FLOYD CLYMER'S MOTOR SCRAPBOOKS. 
Order Edition No. !, 2, 3 or 4 in paper cover 
$1.50 each. Deluxe clothbound, $2.50. Scrap 
book No. 5 in paper cover, $2.00 each or 
deluxe clothbound, $3.00 each. Steam-car edi 
tion, $2.00 or clothbound, $3.00, postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, HIS 
GENIUS. By Wm. A. Simonds. Reprinted by 
Floyd Clymer. Deluxe edition, $4.00, postpaid. 


1950 INDIANAPOLIS RACE YEARBOOK. Arti 
cles by famous race authorities with technical 
data feature stories, driver histories, cartoons 
newsy comments, highlights. Price—$1I.50 post 
paid or $3.00 for Deluxe Edition Fabrikoid 
bound with gold leaf lettering. 

INDIANAPOLIS RACE HISTORY — 190? TO 


1946. 852 pages, 1,000 illustrations. Deluxe 
edition, $5.00 postpaid. Paperbound, $3.50. 


FLOYD CLYMER'S INDEPENDENT TEST RE- 
PORT OF KAISER-FRAZER CARS. Deluxe edi- 
tion, $2.50 each. Paperbound, $1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


DETROIT 26, MICH. 








Several members of the Ways 
and Means group have stated 
within the last week that they 
feel confident it will not be nec- 
essary to boost taxes any more 
than the $10.15 billion requested 
by the Treasury on its first ap- 
pearance before the committee. 
Originally, Snyder planned to re- 
turn later this year with additional 
proposals for raising $6 billion more 
on top of the $10 billion. 

Most of the 
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Studebaker Cites Boston Dealers— 





Five Studebaker dealers of the Boston metropolitan area were presented plaques in a mass 
ceremony recently to commemorate their years of service with the Studebaker organization. 


Republicans and/|A. J. Chanter, assistant sales manager, right, presented the awards to (left to right): Albert 


some of the Democrats now feel! J. White, president of White & Coughlin Motor Sales, Inc., Watertown; William Coughlin, 
that the $10 billion request is quite | president of Coughlin Motors, Arlington; Ardash Comijean, president of Harvard Motors, 
enough to meet the probable fiscal | Somerville; J. Harvey Thirkell, treasurer of Harvey Motor Sales, Everett, and Joseph A. Levin, 


situation next year. 


president and treasurer of Homestead Motor Car Co., Boston. 


‘Miscellaneous’ Makes Ride Crest .. . 
onan oes eaeeeteie eee ees ees 2 


Foreign Car Sales Up in ’50 


HE new-car sales boom of 1950| 
brought a rash of records which | 
have been well detailed heretofore. | 
Among those which have not been | 
discussed, however, were the selling | 
performances of miscellaneous and 








biles—Michigan—wound 
147 miscellaneous 


ish Jaguar finished fifth in sales 
with 912 units. This was far 
ahead of the Jaguar’s 1949 total 
of 158 sales. 

In addition to the foregoing, only 


race. 
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registrations, 
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z Scholarship Plan 


Offered to Ford 
Employe Children 


DEARBORN. — Ford Motor Co. 
Fund will award approximately 70 
four-year college or university 
scholarships to sons and daughters 
of company employes in the first of 
its annual scholarship competitions, 
Henry Ford II, president, an- 
nounced last week. 


The awards will cover tuition fees 
and a portion of the student’s liv- 
ing costs, Scholars are free to select 
any approved college or university. 

Nine college and university presi- 
dents are members of the scholar- 
ship board which will advise and 
make final selections of students to 
receive the awards. ~ 

If a Ford scholar lives at home 
while attending school, he will re- 
ceive up to 40 percent of the pre- 
vailing local rate for room and 
board up to a maximum of $300 
for the normal academic year, If 
he lives in residence at his college 
or university, he will receive 80 per- 
cent of the prevailing local rate for 
room and board up to a maximum 
of $750 for the academic year. 

Any high school senior who is the 
son or daughter of a full-time Ford 
employe in the U. S. in the upper 
third of the class may apply for the 
scholarship providing the parent 
has a base pay of less than $675 


a month. 
s = 2 


Industrial Arts Contest 


Also Sponsored by Ford 

DEARBORN.—Cash prizes total- 
ing $35,000 and nine all-expense 
trips to Detroit and Dearborn are 
being offered to junior and senior 
high school students in Ford’s ’51 
industrial arts awards program, 

Nine divisions are listed for the 
competition: plastics, wrought 
metals, architectural drawing, 
wood, electrical, machine shop, pat- 
ternmaking and moulding, and 
printing. Entries must be regular 
class projects carried on in the 
industrial arts and _ vocational 
classes in any school in the U. S. 

The program is being conducted 
on a regional basis this year, ac- 
cording to the company, Sectional 
eliminations will be held in Kansas 
City, Philadelphia and Los Angeles. 
National finals will be held in Chi- 
cago, and the winning entries will 
be on exhibition at the Chicago 
Museum of Science and Industry 
during the industrial arts fair be- 
ginning in August. 


Wilson Heads Up 


St. Louis Dealers 


ST. LOUIS.—Waldo W. Wilson, of 
Castles, Wilson Buick Co., has been 
named president of the Greater St. 
Louis Automotive Assn. 

Other officers elected were J. 
Rush James sr., James Chevrolet, 
vice-president; George M. Berry, 
Berry Motor Car Co., treasurer; Jo- 
seph A. Schlecht, secretary-man- 
ager, and Fay Hahn, assistant sec- 
retary. 

Directors named for two years 
were Chris Christen (Pontiac), M. 
Ray Crocker (Ford), James Muel- 
ler (Dodge), Byron H. Roberts 
(DeSoto) and Wilson. 


Circuits Output Book 


LONG ISLAND CITY, N. Y.—A 
16-page booklet explaining mass 
production of electronic and elec- 
trical circuits has been published 
by Franklin Airloop Corp., 43-20 
34th St. 
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her home here. Burial was held March 24. 


U. S. Rubber Officials 


Ponder Future Output 


DETROIT.—Projected tire pro-| 
duction schedules for the balance | 
of 1951 was the main topic of dis- | 
cussion here last week at a special | 
three-day meeting of the factory) 
managers of U. S. Rubber Co.’s five 
tire plants. 

The meeting was under the di-| 
rection of C. L. Wanamaker, Tire 
division production manager. 
Wanamaker called special attention 
to the effect of current government 
regulations on the use of rubber. 


* * * 


George Tunstall 
ATCHISON, Kans.—George Tunstall, 60, 
former Ford dealer and wholesale manager 
at Kansas City, Mo., for Ford Motor Co., 
died March 18 at his home here. 
* * * 


Albert Liljergen 
ST. LOUIS.—Albert Liljergen, 64, secre- 
tary of Clark Motor Co. (Dodge-Plymouth), 
Clayton, Ma., died March 24 at St. An- 
thony’s hospital here. 
* * * 


William Byron Mahon 


ST. LOUIS.—William Byron Mahon, 56, 
a used-car dealer at 4660 Natural Bridge 
Ave., died March 23 of heart disease. 





io, 


|McMillan (K-F) in Vancouver, Wash.— 

One of the northwest's most modern and complete sales and service facilities is operated 
by McMillan Kaiser-Frazer which occupies nearly a full block on U. S. 99 at Vancouver, Wash. 
The firm is headed by John R. McMillan. 











26 


+ 


Makers Act to Extend Supply 6-2 


Spare Tire 
From New 


Dropped 
Cars 


(Continued from Page 1) 


sary because of an unexpected 
jump in military demands for 
rubber and a drop in synthetic 
production. 

Manly Fleischmann, head of 
NPA, said that makers of tires for 
trucks and farm equipment will 
receive more rubber. 

Only 82,000 tons of rubber will 
be available for civilian use in 
April, compared with a monthly 





Senate Unit Eyes 
Allocation to 


Rubber Firms 


WASHINGTON.—A Senate Small 
Business committee last week de- 
manded “some common sense” in 
the government’s program of allo- 
cating rubber and other essential 
materials. 

NPA officials were told they 
should work out a system “fair to 
all” so that small business won't 
“depend on 5 percenters” to get 
their share. 

NPA _ Administrator Manly 
Fleischmann told the subcommittee 
“it is not possible to set up a com- 
pletely fair system” but that his 
agency is doing the best job it can. 

Charles Shaver, subcommittee 
counsel, and committee members 
threw questions at Fleischmann 
about complaints that the Big Four 
rubber companies get bigger pro- 
portionate shares of available rub- 
ber than smaller competitors. 

George J. Berger, vice-president 
of the National Federation of Inde- 
pendent Business, claimed that big 
rubber firms are following a pro- 
gram of “rule or ruin” in the indus- 
try, “and it is too bad if anyone 
stands in their way.” 


Buick Briefing 


Service Heads 


FLINT.—More than 200 dealer 
service managers from all over the 
country have enrolled for Buick’s 
advanced service - management 
training program, according to E. 
J. Krause, Buick service manager. 

More than 1,000 dealer service 
managers are expected to take the 
five-day course offered at General 
Motors Institute, he said. The 
course, designed by Krause in con- 
junction with GMI, teaches service 
managers how to train staff mem- 
bers to handle customers properly 
and improve service in general. 


Reynolds Offers Book 


On Fastening Methods 


LOUISVILLE.—Latest addition to 
a group of technical books pub- 
lished by Reynolds Metals Co. is 
“Mechanical Fastening Methods for 
Aluminum.” It contains 136 pages 
of data on mechanically joining 
aluminum parts. 

Unlike welding, brazing and sol- 
dering, says the company, mechan- 
ical fastening methods are suitable 
not only for joining aluminum to 
aluminum, but aluminum to wood, 
plastics, fabrics and other non- 
metallics. 


average of 89,500 tons in the first 
three months of 1951. 
* a *€ 
NFPA had expected to be able to 
keep civilian supply of rubber 
at around 90,000 tons a month in 
April, May and June, but it said 
military needs in April will amount 
to 14,000 tons. This compares with 
an average of 8,500 tons in Janu- 
ary, February and March. 

About 4,000 tons of synthetic 
rubber that would have been 
available for civilian use in April 
have been lost because of fires 
and operational difficulties, NPA 
said. 

Officials for the federal agency 
indicated a possibility that addi- 
tional natural rubber will be made 
available later for civilian use, but 
no details were given. 

* * 


HORTLY after the order was 
announced, William O’Neil, 
president of General Tire & Rub- 
ber, testified in Washington that 
he had a low-cost process that 
would solve the synthetic rubber 
shortage. But, he said, the govern- 
ment will not agree to use it. 
O'Neil told a Senate Small 
Business committee that his proc- 
ess could provide an almost im- 
mediate 22 percent increase in 
synthetic supplies “at a saving in 
scarce materials.” He said, “I 
think within four months the 
increase would be 40 percent.” 
He said his company is now pro- 
ducing the rubber in Canada be- 
cause it found “the government 
there more reasonable.” He said 
General has been importing 50,000 
tons of the new product a month. 
* * * 


j= said “fuddy-duddy law- 
yers” in the Reconstruction 
Finance Corp., which administers 
the synthetic program, have re- 
fused to come to terms on the 
process. 

He suggested that one explana- 
tion might be that “they (RFC) 
spent hundreds of millions in 
research and are a little bit 
ashamed” at what he termed a 
lack of progress in synthetic 
rubber. 

Of the total supply of rubber for 
civilian use in April, 5,000 tons will 
be set aside for filling DO-97 or- 
ders for essential rubber products, 
NPA said. 





Nash Dealer Gears Wages 


To U. S. Price Index 


TROY, N. Y.—A Troy Nash 
dealer, Westover-Wolfe Motors, 
Inc., has announced adoption of 
the U. S. consumer price index 
as the basis for adjustments in 
wages and salaries. 

Oliver M. Wolfe, president, 
said the index would apply to 
the base pay of 25 employes in 
his company’s business adminis- 
trative, sales and service depart- 
ments. It will not affect the 
company’s regular incentive and 
profit-sharing plans. 

Upward or downward adjust- 
ments in pay rates, the company 
said, will be made on a percent- 
age basis in direct proportion to 
changes in the cost-of-living 
figures. Current pay for the 
firm’s mechanics, the largest 
classification, ranges from $1.40 
to $1.65 an hour. 











Kentucky Dealers Visit Olds Plant— 

Twenty-four Oldsmobile dealers and members of their sales organizations from 16 Kentucky 
communities flew to Lansing, recently to tour the plant and meet with Oldsmobile officials. 
Here the group is gathered before one of the new outdoor posters. 
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At NADA Committee Parley in Washington— 

Here are some of the 40 committee members of NADA who convened in Washington to consider dealers’ problems. Foreground (left 
to right): Charles C. Freed, Salt Lake City; Carl E. Fribley, Norwich, N. Y.; Fred Sutter, Columbus, Ind., secretary of NADA; J. Saxton 
Lloyd, Daytona Beach, Fla., first vice-president; R. D. McKay, Wichita, Kans., president; Turner A. Summers, Louisville, treasurer: Dick 
Price, Dallas; Harold A. Lanphear, Providence; E. Jack Beatty, Denver, and E. $. Dowd, Cleveland. 

Back row (left to right): T. T. Penrose, Burlington, Vt.; James A. Ayers, Chattanooga, Tenn.; Fred L. Haller, Washington: Hanford A. 
Crockard, Berkeley, Calif.; George B. Wallace, Portland, Ore.; George F. Ziesmer, Mankato, Minn.; David E. Castles, St. Louis; Russell B. 
Lentz, Spartanburg, S. C.; Robert Quillen, New Castle, Del.; William A. Plunkett, Boston, Alton M. Costley, East Point, Ga.: Charles D. 


Henderson, Albany, and Roscoe Hambric, Topeka, Kans. 


Clarit 


Demanded on Used-Car Ceilings . . . 





Illinois Dealers Hit Excise Plan 


(Continued from Page 3) 


our national defense actually de- 
pends on adequate and effi- 
cient transportation, again faces 
NADA, 

This, in substance, was the mes- 
sage brought the IATA by Donald 


C. Barnhart, of Washington, as-| 


sistant manager of the NADA. 

Barnhart said “there are still in- 
dividuals in government, in certain 
businesses, and in all walks of life 
who do not yet see man’s depend- 
ence on the automobile. In No- 
vember, the general counsel of the 
Office of the National Production 
Authority labeled the automobile as 
‘non-essential.’ Last month the di- 
rector of the OPS said that he 
‘couldn’t be bothered or excited 
about automobiles.’ 


Discriminatory regulations and | sccounts for nearly one-fourth of | 


controls and the unjust proposed 
increase in the excise tax on auto- 
mobiles are monuments to this 
philosophy,” Barnhart declared, 
The NADA official pointed out 


Texas Lots Fight 
Curb on Import 


Of New Models 


AUSTIN, Tex.—Members of the 
Texas Used Car Dealers Assn. have 
been urged to cooperate in a fight 
to defeat Texas house bill 409, 
which would require that a manu- 
facturer’s certificate be surrendered 
to the state highway department 
before the title for a new unregis- 
tered car is granted. It would can- 
cel importation of new cars into 
the state, according to TUCDA, 

Used-car dealers are urged to 
wire their congressman, ask him to 
vote against the bill and requesting 
a hearing for it in the senate. 

Sponsor of the measure is Rep. 
W. A. Williamson, general manager 
of the Texas new-car dealer organ- 
ization. 

The used-car organization said: 

“To most used-car dealers, even 
many new-car dealers, this appears 
to be selfish legislation, which 
would be of no benefit to the public, 
but would benefit the new-car deal- 
ers to the detriment of used-car 
dealers and the automobile pur- 
chasing public, and would tend to 
create a monopoly and restrain 
free trade. 

“It is considered general knowl- 
edge that in most instances new 
cars are padded from $200 to $1,000. 
The public has been forced to pay 
this pad to obtain new cars from 
many new-car dealers.” 


Macaulay Gets 


| |Packard Boost 


DETROIT. — Packard Thursday 
announced promotion of M. F. 
Macaulay to general factory man- 
ager, in which post he will exercise 
immediate supervision over the 
company’s three major divisions— 
automobile, marine-diesel and air- 
craft-jet engine. Macaulay, 53, 
joined the concern in 1934. 


| later in his address that “cus- 
tomer relations and general pub- 
lic relations are very important 
during this period of expanding 
government controls. Most gov- 
ernment agencies respond to pub- 
lic demand in developing and 
| revising all types of controls—so 
it is highly important now that 
dealers redouble their efforts to 
| build and maintain good public 
| relations.” 

Citing that the automobile busi- 
ness “seems to bear the brunt of 
governmental regulations and con- 
trols before other businesses or 
other products,” Barnhart said “the 
very nature of the organization of 
|the automobile business makes it 
jeasy for government to impose 
}controls and regulations. 

“Since the automobile business 


all retail business in the country, 
when anything is done to the busi- 
ness along financial lines it has a 
very drastic effect on the total 
| picture. : 

“For example, to proposed in- 
creasing excise taxes on automo- 
biles from 7 to 20 percent—in one 
sweep —increases federal revenue 
by a considerable sum. The bigness 
of our business makes it vulnerable 
from many viewpoints.” 

Speaking on “Your Federal 
Taxes,” M. H. Cochran of Stokes 
Tax Controls, New York, said: 
“The number one spook of 1951, 
so far as the automotive industry 
is concerned, is section 102 tax 
on unreasonable accumulation of 
surplus, 

“To date,” he said, “dealers have 
had little difficulty in establishing 
that all earnings are needed in the 
business and that dividends cannot 
be paid. It involves teaching the 
internal revenue agents the auto- 
mobile business and showing them 
that the automobile business is not 
all roses, and showing them how 
bad it was in the ’30s and how the 
present war activities have only 
put off the evil day. 

“Many dealers will be likely can- 
didates for the penalty tax on un- 
reasonable surplus this year, This 
tax can be avoided by proof that 
the funds are needed in the busi- 

ness. The facts should be assem- 
bled at this time. Don’t wait until 
the revenue agent walks in before 
you build up your proof.” 

Other convention speakers were: 





Five More Join 


CATA Roster 


CHICAGO. — Another boost in 
membership for the Chicago Auto- 
mobile Trade Assn., which recently 
passed the 500 mark, was an- 
nounced last week by Frank H. 
Yarnall, president, who released the 
names of five more members, all 
new car dealers. 

The new dealerships added to the 
roster are: Chicago Auto Sales & 
Service (Kaiser-Frazer); Cicmanec 
Motors (Kaiser-Frazer); Elmhurst 
Lincoln-Mercury, Inc.; Grand Cen- 
tral Motors (Kaiser-Frazer and 
Willys), and Hyde Park K-F 
motors, Inc. 


fe ee M. Lewis, attorney for the 
Chicago Auto Trade Assn., who dis- 
| cussed pending legislation in IIli- 
|nois; Earl W. Merritt, director of 
the automobile department of the 
secretary of state’s office of Illi- 
nois; W. K. Braasch of Chicago, a 
sales training authority with the 
automotive industry, who spoke on 
“Selling Your Service,” and Wesley 
C. Heppard of Peoria, head of the 
district office of National Produc- 
tion Authority. 

David P. Whelchel, a humorist 
and manager of the Tennessee Au- 
tomotive Assn., was the speaker at 
the annual banquet closing the con- 
vention, 





Movie Depicts 
Life, Work of 


Truck Drivers 


_WASHINGTON. — A new motion 
picture, “A Professional Portrait,” 
which presents in dramatic terms 
some little-known aspects of the 
professional vehicles driver’s life 
and work, was given its initial pre- 
sentation here last week. Following 
a luncheon by the American Truck- 
ing Assns, 


Guests included high level gov- 
ernment officials dealing with high- 
way transportation and representa- 
tives of industry associations. 

The film was produced by the 
Automobile Manufacturers Assn. in 
cooperation with the Automotive 
Safety Foundation, the American 
Transit Assn., the National Assn. 
of Motor Bus Operators, the Na- 
tional Council of Private Motor 
Truck Owners, the National 
Grange, the Truck-Trailer Manu- 
facturers Assn., the NADA, the 
American Automobile Assn., and 
the National Highway Users Con- 
ference. Distribution will be by the 
ATA and the NHUC. 


| 















Deputy Doss— 

H. C. Doss (left), Nash sales vice-president, 
was made a “'Lone Star'’ deputy sheriff of 
Tarrant county during his visit to the Dallas 
zone. Shown here is "special sheriff's repre- 
sentative’’ Mrs. Clyde Burns, of Clyde Burns 


Motors, Fort Worth, 
his badge. 


presenting Doss with 


| 
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By Harry Stanton 
Staff Correspondent 


BOSTON.—Like the tale of the 
man who allegedly bit a dog, the 


story of a dealership that has de-| 


cided to scorn the risks of an un- 
certain automotive future and ex- 
pand—instead of hauling in _ its 
horns—may be news. 

However, the accent of the ex- 
pansion is on service business, 
which looks good for the future. 

The dealership is Clark & White, 
Inc., originally formed only five 
years ago to sell Lincoln and Mer- 
cury cars. From that kick-off point 
it now has taken over a famous 
four-story building, rented out part 
of the space to tenants, and re- 
served some 60,000 square feet of 
floor space for its own operations. 

The building was nicknamed 
“Fuller’s Folly” when it was built 
some 46 years ago out in what was 
then farm land. Now the building 
is located just about where traffic 
gets unbearable. 

Some regard the building as one 
of the whitest of white elephants 
in the auto business. It went beg- 
ging for a buyer after the Fuller 
organization ended its Packard deal 
a year or so ago. 

However, Clark & White be- 
lieve they can see through the al- 
leged white elephant, and that 
there are advantages on the other 
side. Clark & White, by the way, 
stress followup, both on service 
and car sales. 

Buyers of new cars are followed 
up by the salesman who made the 
deal, literally sticking his chin out 
in accordance with management’s 
belief that if there is trouble, it is 
better to know about it. 

Although the new plant was 
opened only a month ago it is at 
present handling about 700 repair 
orders a month and making parts 
sales of $6,000 to $8,000 a month. 
The deal calls for 1,000 new cars a 


year. 
The ground floor, which faces 
Boston’s Automobile Row—Com- 


monwealth Ave.—houses the show- 
room, parts department, fast repair 
shop, finance office, executive of- 
fices and such adjuncts as locker 
room, cashier, service sales and 
record - keeping departments. A 
broad ramp leads to a huge base- 
ment area which includes a dou- 
ble washstand, production 
ing shop, metal shop, paint shop, 
undercoating shop, additional store- 


FBI Breaking 
Car Theft Ring 


ALBUQUERQUE, N. M. — The 
10th member of a ring of car 
thieves believed to be operating in 
this area has been caught recently 
by Federal Bureau of Investigation 
agents near Wickenburg, Ariz., ac- 
cording to Percy Wyly, district 
FBI agent. 

Car thefts of approximately $100,- 
000 are attributed to the gang. 
Twenty-seven autos stolen from 
seven nearby states have been 
identified as having been stolen by 
the organization, Wyly said. 


The following advertised-delivered prices 
are based on factory retail prices at the 
factories, including spare tires, as estab- 
lished by the Office of Price Stabilization. 
The prices include federal excise taxes 
and factory handling charges, and dealer 
delivery and handling charges. They do 
NOT include transportation charges, state 
or local sales taxes or optional equip- 
ment. 


BUICK—Special—4-dr., sed., $1,991.51 
(del., $2.034.56); 2-dr. sed., $1,937.20 
(del,, $1,981.25); cl. cpe., $1,904.41: bus. 
epe., $1,850.10; Riviera del., $2,072.48; 
conv. del., $2,385.09. Super—4-dr. sed., 
$2,194.21; 4-dr. Riviera, $2,269.02; sed. 
epe., $2,093.77; Riviera, $2,194.19; conv., 
$2,539.59; stat. wag., $2,916.77. Roadmas- 
ter—4-dr., Riviera, $2,835.41; Riviera, 
$2.927.64; conv., $3,057.79; stat. wag., 
$3,521.08. (Dynafiow standard on Road- 
master, optional at $169.20 on Special and 
Super.) 


CADILLAC 61—4-dr. sed., $2,938.79; cl. 
epe., $2,831.27. 62—4-dr. sed., $3,315.61; 
el. epe., $3,229.59; conv., $3,746.69; Coupe 
De Ville, $3,612.54. 60 Special—4-dr. sed., 
$3,892.84. 75—7-pass., $4,887.76; lim., $5,- 
081.17. (Hydra-Matic optional at $174.25 
on 61 and 75 standard and on 62 and 60 
Special.) 

CHEVROLET — Styleline Special—4-dr., 


sed., $1,489.04; 2-dr. sed., $1,439.85; cl. 
cpe., $1.444.98; bus. cpe., $1,363.98. Style- 


line Deluxe—4-dr. sed., $1,570.04; 2-dr. 
sed., $1,521.84; cl. cpe., $1,538,24; Bel- 
Air, $1,787.36; conv., $1,896.02; stat. 
wag., $2,046.74. Fleetline Special—4-dr. 
sed., $1,489.04; 2-dr. sed., $1.439.85. 
Fleetline Deluxe — 4-dr. sed., $1,570.04; 
2-dr. sed., $1,521.84. (Powerglide optional 


on Deluxe models at $158.50.) 


CHRYSLER—Windsor—4-dr. sed., $2,- 


Dealer Bets on Future 


Clark & White Expands Despite Uncertainties; 
Takes Over Boston Landmark 


polish- | 






rooms and space for delivery prep- | : 
aration of both new and used cars.| Farther back along the drive-| 


| Main entrance at the front is 
a pair of electrically-operated 
folding doors permitting two-way 
traffic. At the front, one side of 


Trailmobile Cites 
Improvements in 


New Trailer 


CINCINNATI.—A new Trailmo- 
bile truck-trailer, Model A, incor- 
porates design and combinations of 
materials suggested by truck and 
trailer operators in many parts of 
the country, the firm announced 
last week. 


Model A is constructed to trans- 
port commodities both intra-state 
and interstate. It has many im- 
provements, says the company. 


The unit’s sidewalls are con- 
structed of Alclad panels, which re- 
sist corrosion and remain bright 
after long use, the firm states. They 
can be replaced without structural 
teardown. Ribbed roof-bows in the 
crowned roof have greater resist- 
ance to deflection, it is said. 

Four die-formed steel bumpers 
and a steel tail-shelf protect the} 
rear-end against damage. Lights 
and reflectors are recessed behind | 
bumpers and tail-shelf for protec- 
tion. 

The floor will support maximum | 
lift-truck front-axle loadings and 
are light in weight, the firm re- 
ports. The rear-roof member is 
dent-resisting, it is claimed. 

The thick, extruded aluminum 
rub-rail at the bottom of the side- 











the driveway opens into the com- 
pany’s own finance office and 
space on the other side houses 
the parts department with a 
counter on the driveway for re- 
tail and wholesale sales and an- 
other at the rear for issuing parts 
to service men. 


way there are stalls for diagnosis, 


|tune-up, light repairs, squeak and} 
| rattle and a Walker 4-post drive-on | 


lift with overhead lubricant reels. 
Across the driveway is the service 
manager’s office, cashier, locker 
and lunch room. Including the parts 
department, the front shop has 
about 12,000 square feet of space. 


Four service salesmen each have 
a lift to assist in diagnosing ail- 
ments and they do considerable 
testing in the process of writing up 
the order. 

The back shop has about 8,000 
square feet of floor space with a 
skylight roof. A monorail track 60 
feet long has a chain fall for each 
stall for front and rear-end work, 
motor overhaul and other heavy re- 
pairing. The back shop houses the 
tool crib, a wheel aligner and bal- 
ancer, and the target for headlight 
adjusting under the state’s compul- 
sory inspection law, A broad ramp 
leads from the back shop to the 
basement. 


Under the ramp is storage room 
for used-car equipment and out- 
of-season items like snow tires, 
chains and antifreeze. Another 
basement room keeps tires, muf- 
flers, tail pipes and batteries 
under lock and key. Trickle 
charging equipment keeps a stock 
of 50 new batteries always at 
efficiency. 


The double washstand in the 


| basement has a steam jenney be- 
|'tween the stalls which provides 100 
| pounds 
| forced flow of liquid soap for clean- 
|ing white sidewall tires. 


steam pressure and a 


A complete radio repair shop has 


wall and the integral drip molding}, trained radio man in attendance. 


at the top protect both side-panels 
and lights. 








New at Trailmobile— 


Loren C. White is treasurer, gen- 
eral and sales manager; William 
van Vloten, used-car manager; 
James W. Smith, general service 
manager, and the president of the 
company is Forrester A. Clark. 
About 75 people are employed. 


Canadian Makers 
Name R. M. Sale 


TORONTO.—Rhys M. Sale, presi- 
dent of Ford Motor Co. of Can- 
ada, was elected president of the 
Canadian Automobile Chamber of 
Commerce at the annual meeting 
of the association here. 

D. C. Gaskin, vice-president of 
Studebaker Corp. of Canada, Ltd., 
was elected vice-president, and J. L. 
Stewart and F. R. Hazelton were 
reelected general manager and sec- 
retary, respectively. 

In addition to sale and Gaskin, 
members of the board of directors 
of the association are: E. J. Cos- 
ford, Canadian Car & Foundry Co., 
Ltd.; E. C. Row, Chrysler Corp, of 


Here's the new truck-trailer introduced by Canada, Ltd.; W. A. Wecker, Gen- 
Trailmobile. With the view above of one of| ora] Motors of Canada, Ltd.; C. D. 
the Model A Trailmobiles are shown the four Roice, International Harvester Co. 
men who created it. Left to right: William A.| of Canada, Ltd.; T. S, Adams, Nash 
Burns jr., sales vice-president; James J. Black,| Motors of Canada, Ltd.; R. J. Tel- 


vice-president of engineering; George 


M.|ford, Reo Motor Co. of Canada, 


Bunker, president, and S. E. Biggs, vice-presi-| L.td., and L. M. Hart, White Motor 


dent of manufacturing. 


| 


209.81; cl. cpe., $2,189.32; Town & Coun- 
try wag., $2,825.76; 8-pass. sed., $2,949.27. 
Windsor Deluxe—4-dr. sed., $2,409.68; cl. 
epe., $2,388.15; Traveler, $2,646.42; New- 
port, $2,725.34; conv., $2,833.47; 8-pass. 
sed., $3,149.38; lim., $3,279.03. New York- 
er—4-dr. sed., $2,854.85; cl. cpe., $2,- 
827.94; Newport, $3,239.70; conv., §$3,- 
347.57. Imperial—4-dr. sed., $3,159.49; cl. 
epe., $3,147.71; conv., $3,826.44. (Fluid- 
Matic optional at $120.90 on Windsor, 
standard on Windsor Deluxe and other 
models, Fluid-Torque optional at $152.60 
on New Yorker and Imperial.) 


CROSLEY—Bus. cpe., $915.50; stat. 
wag., $972.50; Hotshot, $924. Super—2-dr. 
sed., $1,003; stat. wag., $1,046; conv., 
$1,005.50; Super Sports, $999. 


DeSOTO—Deluxe—4-dr. sed.. 
cpe., $2,048.27; Carry-All, 








$2,059.05; 


el. $2,268.95; 


8-pass. sed., $2,766.70. Custom—4-dr. sed., | 
Sportsman, | 


$2,251.53; cpe., $2,233.07; 
$2,574.97; conv., $2,667; 8-pass. sed., $2,- 
959.42; Suburban, $3,283.90; stat. wag., 
$2,808.46. (Tip-Toe Shift standard on 
Custom, optional at $120.90 on Deluxe.) 

DODGE—Waytarer—2-dr. sed., $1,801; 
bus. cpe., $1,671.32; Sportabout, $1,790.26. 
Meadowbrook—4-dr sed.. $1,914.80. Coro- 
net—4-dr. sed., $1,995.80; cl. cpe., $1,- 
981.95; conv., $2,407.95; stat. wag., $2,- 
567.33; 8-pass. sed., $2,704.19: Diplomat, 
$2,299.75. (Gyro-Matic optional at $94.60 
on all models except Sportabout. ) 


FORD—Deluxe 6—4-dr. sed.,$1,508.41; 
2-dr. sed., $1,459.73; bus. cpe., $1,365.95. 
Deluxe 8—4-dr. sed., $1,597.56; 2-dr. sed., 
$1,548.88; cl. cpe., $1,548.88; stat. wag.. 


el, 








| ginia, 


Co. of Canada, Ltd. . 


Current Prices on New Automobiles 


$2,080.24. Custom Deluxe 6—4-dr. sed., 
$1,584.25; 2-dr. sed., $1,535.57; bus. cpe., 
$1,454.60. Custom Deluxe 8—4-dr. sed., 
$1,678.53; 2-dr. sed., $1,629.85; cl. cpe., 
$1,635.48; conv., $1,998.28; stat. wag., 
$2,161.21; Victoria, $1,974.70. (Ford-O- 


Matic optional at $168.20 on all models.) 


FORD OF BRITAIN-—4-dr. sed. (Pre- 
fect), $1,022; 2-dr. sed. (Anglia), $1,004. 
(Delivered in New York.) 

FRAZER-—4-dr. sed., $2,359; Vagabond, 
$2,399. Manhattan—Conv., $3,075; Vir- 
$3,075. (Hydra-Matic standard on 
Manhattan, optional at $158.61 on other 
models, ) 

HENRY J 4—2-dr. sed., 
luxe 6—2-dr. sed., $1,467.21. 

HILLMAN MINX—4-dr. sed., $1,540; 
conv., $1,790. (Delivered in New York.) 

HUDSON — Pacemaker Custom — 4-dr. 
sed., $2,144.68; 2-dr. sed., $2,101.54; bus. 
cepe.. $1,963.90; cl. cpe., $2,144.68; conv., 
$2,642.33. Super 6 Custom—4-dr. sed., $2,- 
287.07; 2-dr. sed., $2,238.29; cl. cpe., 
$2,287.07; conv., $2,826.76. Commodore 6 
Custom—4-dr. sed., $2,480.01; cl. cpe., $2,- 
455.10; conv., $3,010.97. Commodore 8 
Custom—4-dr, sed., $2,568.32; cl. cpe., 
$2,543.42; conv., $3,099.28. (Drivemaster 
optional at $98.67 and Super-Matic op- 
tional at $158.30 on Pacemaker and Super. 
Hydra-Matic optional at $158.30 on Com- 
modore and Hornet.) 

KAISER—Special—4-dr. 
2-dr. sed., $2,114.10; cl. cpe., 
bus. cpe., $1,949.79; 2-dr. Traveler, 
216,80; 4-dr. Traveler, $2,268.16. 
-——4-dr. sed., $2,278.43; 2-dr. sed., 


$1,333.70. De- 


$2,165.45; 
$2,093.55; 
$2,- 
Deluxe 
$2,- 


sed., 








Press Meets Studebaker Adman— 


Mike Meehl, is now handling advertising and publicity for Studebaker's assembly plant at 
Vernon, Calif., and the Pacific division which embraces eight western states and the territor- 
ies of Hawaii and Alaska. Meehl, with offices opened in the western factory, will act as 
representative of the national Studebaker advertising agency, Roche, Williams & Cleary 
Pictured here at a press party where Meehl was introduced to the metropolitan Los Angeles 
newspapermen, left to right: Earl M. Douglas, general manager of Pacific factory; Meehl, 
L. E. Minkel, Pacific sales manager, and Clyde Riley, regional manager of the Studebaker- 


Pacific southern California-Arizona branch. 





Trial of Fi erguson Case — 


V 


Under Way in N. Y. 


(Continued from Page 2) 


were that Ferguson came into court 
with “unclean hands” inasmuch as 
certain of his patents are invalid, 
and that, in fact, Ferguson at- 
tempted to ruin the Ford business. 


Ford claimed there was no 
“trust or confidence” in the hand- 
shake agreement, but that it was 
merely an arrangement which 
could be set aside by either at 
anytime. 

Ferguson’s charge that Ford has 
been selling a tractor designed by 
him since 1947 was also denied be- 
fore Judge Noonan. 

Ferguson said the only changes 
in Ford’s present tractor involve 
paint, nameplate, model number 
and some ideas given to Ford en- 
gineers in confidence, when Ford 
and Ferguson people worked along- 
side each other from 1937 to 1946. 


Whitney N. Seymour, Ford at- 
torney, told Judge Noonan that 
such claims were “extravagant” 


and could not be substantiated. 


In fact, Seymour said, the 
Fordson tractor, an original Ford 
version, was the basis for the 
Ferguson tractor. Reading a let- 
ter dated July 11, 1928, Seymour 
quoted Ferguson as stating that 
the Fordson tractor had many 
excellent features which ought to 
be copied. 

Seymour said that between 1919 
and 1946, Ford lost $30,000,000 in 
the manufacture of Ferguson-sys- 
tem tractors while Ferguson prof- 
ited by $2,500,000 in royalties and 
dividends. 

Seymour said that the break be- 
tween Ford and Ferguson was 
brought about by the latter, and 
not by the “cupidity” of Ford ex- 
ecutives. He charged Ferguson witn 
preparing from 1942 on for a break 
“under circumstances which would 
have left Ford flat.” 

Seymour said that in 1946 Fergu- 
son forwarded Ford blueprints to 
Standard Motors, British manufac- 
turer of Ferguson-type tractors, 


227.08; cl. cpe., $2,247.62; bus. cpe., §$2,- 
114.10; 2-dr. Traveler, $2,329.78; 4-dr. 
Traveler, $2,381.12. (Hydra-Matic optional 
at $158.61 on all models. 


LINCOLN—4-dr. sed., $2,639; cl. cpe., 
$2,591; Lido, $2,790.50. Cosmopolitan— 
4-dr. sed., $3,320.50; cl. cpe., $3,266; 
Capri, $3,493; conv., $4,048.50. (Hydra- 


Matic optional at $174.25 on all models.) 

MERCURY—4-dr. sed., $2,084; cl. cpe., 
$2,030.50; Monterey, $2,203.50; conv., $2,- 
475; stat. wag., $2,627. (Merc-O-Matic op- 
tional at $168.50 on all models.) 


NASH—Rambler Super—Suburban, $1,- 











after making “crude efforts” to re- 
move the Ford imprint. 

Seymour challenged Ferguson 
attorneys for saying nothing 
about Ford’s “enormous contribu- 
tion” in getting Ferguson started 
in business, and that the venture 
would not have succeeded with- 
out the Ford name and warranty. 

He said that Henry Ford ad- 
vanced Ferguson $80,000 when the 
Briton came to the U. S. in 1938 
and that $34,000 of this had never 
been repaid. 

Ferguson, now 66, sat through 
most of last week’s sessions. 


Boston Dealers 


Elect Fay 


BOSTON.—Boston Automobile 
Dealers Assn. has elected C. Nor- 
man Fay, of C. E. Fay Co., presi- 
dent; Otto Lawton, Lawton-Wing 
Co., vice-president, and Charles 
Kane, Motor Car Co, of New Eng- 
land, secretary-treasurer. 

Fay is also a director of the 
Massachusetts State Auto Dealers 
Assn. and the Boston Better Busi- 
ness Bureau. 


Rentzel Picked 
For Fleming Post 


WASHINGTON. — Delos Wilson 
Rentzel, chairman of the Civil 
Aeronautics Board, has been nom- 
inated by President Truman to suc- 
ceed Maj. Gen. Philip B. Fleming 
as Undersecretary of Commerce for 
Transportation. At the same time, 
Gen. Fleming was named to the 
post of ambassador to Costa Rica. 
Both appointments are subject to 
approval by the Senate. 

Rentzel has a lengthy background 
in air industry operations, 








AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 


400 Patriclan—4-dr. sed., $3.586.25. (Ul- 
tra-Matic standard on 400, optional at $185 
on other models.) 

PLYMOUTH—Concord—2-dr. sed., $1,- 
547.50; bus. cpe., $1,422.85; Suburban. 
$1,905.75 (Savoy, $2,014.23); Cambridge— 
4-dr. sed., $1,607.76; cl. cpe., $1,575.17. 
Cranbrook—4-dr. sed., $1,687.51; cl. cpe., 
$1,660.35; conv.,- $2,050.29; Belvedere, 
$1,951.59. 

PONTIAC—Chleftain 6—4-dr, 
791.28 (del., $1,888.67); 
($1,836.40); cl. ecpe., 
836.40); stat. wag., $2,324.39 (del., 
495.29); bus. cpe.. $1,612.89; conv. del., 
$2.178.80. Streamliner 6—sed. cpe., $1.- 
717.47 (del., $1,814.86). Catalina 6—del.. 
$2,053.74 (super del., $2,113.21). Chieftain 
|} 8--4-dr, sed., $1,861.01 (del., $1,958.40): 
|2-dr. sed., $1,809.73 (del.. $1,907.12): cl 
pane $1,809.73 (del., $1,907.12); stat. wag., 


$1,- 
$1,739 
$1,- 
$2.- 


sed., 
2-dr. sed.. 
$1,739 (del., 


779.30. Rambler Custom—Conv., $1,886.40; | $2.294.12 (del., $2,475.12); bus, cne.. $1,- 
stat. wag., $1,886.40, Statesman Deluxe— | 683.62; conv., $2.248.53. Streamliner & 
Bus. cpe., $1,755.50. Statesman Super— sed. cpe., $1,788.20 (del., $1,885.59). Cata- 
4-dr. sed., $1,863.10; 2-dr. sed., $1,837.40; | lina 8—del., $2,124.47 (super del.. §$2.- 
sed. cpe., $1,860. Statesman Custom—4-dr. 183.93). (Hydra-Matic optional at $158.50 
sed., $2,026.10; 2-dr. sed., $2,000.40; sed. | on all models.) 
cpe., $2,033, Ambassador Super—4-dr.| STUDEBAKER—Champion Custom—4-dr 
sed., $2,219.80; 2-dr. sed., $2,194.10; sed. |sed.. $1,614.29; 2-dr. sed., $1,581.67; cl 
cpe., $2,215.70. Ambassador Custom—4-dr. | cne.. $1,608.65; bus. cpe., $1,511.27. Cham- 
sed., $2,382.80; 2-dr. sed., $2,357.10; sed. | pion Deluxe—4-dr. sed.. $1,693.91: 2-dr. 
cpe., $2,378.70. (Hydra-Matic optional at/sed., $1.661.29; cl. cpe., $1,688.27: bus 
$158.50 on Statesman and Ambassador.) jcne., $1,590.92. Champion Regal — 4-dr 
OLDSMOBILE—88—4-dr. sed., $2,029.94 sed., $1.775.07: 2-dr. sed., $1,742.71: cl. 
(del., $2,110.94); 2-dr. sed., $1,970.48/ cpe.. $1.769.68: bus. cpe.. $1,672.33: conv. 
(del., $2,050.48). Super 88 Deluxe—4-dr. | $2,088.68. Commander Regal—4-dr. sed. 
sed., $2,190.93; 2-dr, sed., $2,132.47; cl. | $1,888.21; 2-dr. sed., $1,855.84; cl. ecpe. 
cpe., $2,089.41; Holiday. $2,407.25; conv.. | $1,882.81. Commander State — 4-dr. sed.. 
$2,515.91. 98—4-dr. Holiday del.,$2,456.45; | $1 991.19; 2-dr. sed., $1,958.58; cl cpe.. 
Holiday, $2,446.19 (del., $2,711.70); conv. | $1.985.54; conv., $2,304.81. State Land 
del., $2,846.03. (Hydra-Matic optional at | Cruiser 4-dr. sed., $2,126.80. (Automatic 
| $158.50 on all models.) | optional at $201.25 on all models.) 
PACKARD—200—-4-dr. sed., $2,417.37:| WILLYS-OVERLAND—4—Jeepster, $1.- 
2-dr. sed., $2,366.04; bus. cpe., $2,253.84. | 505.38; stat. wag., $1,722.32 (four-wheel- 
200 Deluxe—4-dr. sed., $2,561.08; 2-dr.| drive, $2,136.44). @—Jeepster, $1,612.91; 
sed., $2,509.75. 300—4-dr. sed., $2,971.51. | stat. wag., $1,803.38, 
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First One Rolls 3 Months Early .. . 


Cadillac Beats Tank Schedule 


| tools have been installed by Cad- , pace as called upon in keeping with 
illac already, Ahrens said. More (the needs of our armed forces.” 
equipment is being ordered for * * ® 

expansion of tank output and | rm HE Walker Bulldog, named after 
launching of a new vehicle job | the late Gen. Walton Walker 


(Continued from Page 1) 
cipal airport, has awarded upwards | 
of 1,400 first-line subcontracts, 
mostly in Ohio and to companies 








Mississippi Dealers Visit Plants— 

A group of DeSoto-Plymouth dealers from Jackson, Miss., and surrounding communities 
spent two days in Detroit recently visiting the DeSoto and Plymouth plants. They completed 
their visit by driving away 25 new DeSotos. They are pictured outside DeSoto's new body 
plant. Shown are Mr. and Mrs. Fyke and their daughter, Mary Jane; Mr. and Mrs. Sidney 
Robinson, Mr. and Mrs. Charlie Perry and son, Mr. and Mrs. W. E. Marshall, Mr. and Mrs. 
John Hubbard, Mr. and Mrs. J. J. Hubbard, Mr. and Mrs. Carlos Buffington, Mr. and Mrs. 
J. T. McAdory, Mr. and Mrs. Paul Davis, Mr. and Mrs. Johnny Davis, Mr. and Mrs. Solar 
Lundy, Mr. and Mrs. J. E. Blackburn, Mr. and Mrs. Winton Williams, Mrs. F. W. Mitts, Dena 
Plummer, Roy Burrow, Urvin McRae, Jack Edwards, Jack Thames, Robert Boling, M. E. Diket, 


M. O. Martin, Pettis Walley and son, Cliff Henson, and M. M. Swift. | 
a ne |tinue resolutely and calmly to build 


at the outset and will require from 
1,200 to 1,500 people. 

The Ford tank plant will be used 
to turn out vehicles under Ford’s 
$195,000,000 order from the U, S. 
Army. The Detroit Ordnance Dis- 
trict also revealed last week that 
the recent $7,000,000 award to Ford 
for “ammunition parts” also in- 
cludes the production of 3.5-inch 
bazooka rockets. 


Ford, Chevrolet 
Ready New Plants 
For Defense Work 


DETROIT.—Preparation for the 
building of defense products occu- 
pied the attention: of auto makers 
last week with announcements by 
both Ford and Chevrolet of new 
plant facilities. 

Ford revealed that it has pur- 
chased 157 acres in Livonia, Mich., 
a Detroit suburb, where it will erect 
a tank plant consisting of a two- 
story administration building and 
one-story manufacturing structures 
providing an area of more than 
1,500,000 square feet. 

In announcing receipt of a new 
contract “of more than $25,000,000” 
to build artillery ammunition, 
Chevrolet said it would use the 
facilities occupying three buildings 
in the St. Louis Ordnance plant. 
Chevrolet operated the same plants 
in 1944-45. 

Activation of the facilities will 
begin immediately, the company 
said. Employment on the Chevrolet 
contract will be on a one-shift basis 


—Bos Gorpon 


Meyer Appointed 
To DTA Post 


WASHINGTON.—Appointment of | 
George A. Meyer to a post in the} 
Defense Transportation Adminis- | 
tration is announced by James K. | 
Knudson, administrator. Meyer will | 
serve as chief of the field opera-| 
tions branch of the street and| 


highway transport division. 


Meyer became district super- 
visor with the Interstate Commerce 
Commission’s bureau of motor car- 
riers in 1936. He has supervised 
the bureau’s field staff as field as- 
sistant since 1948. Between 1942 
and 1944, he served as an allocation 
officer for ODT. 
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bomber planes. 








employing 500 workers or less. 

Describing the Walker Bulldog 
or T-41 tank as the “world’s 
best,” Alexander cited the speed 
with which Cadillac reconverted 
the plant as indicating that the 
U.S. is “now aroused to the dan- 
ger abroad from aggressive in- 
tention combined with large 
armaments.” 

“The production of this tank so 
soon shows that we have not lost, 
but rather have increased, our 
skills and that we have regained 
our determination,” Alexander said. 

“It now remains for us to con- 


the arms and armament capacity 


necessary for defense.” 
* * * 


HRENS recalled that when Cad- 
illac decided to use the old 


Fisher bomber plant for its tank} 


program, it was being used by 


Commodity Credit Corp. to store 


beans. Cadillac moved in last Aug. 
15 but the beans could not all be 
removed until Oct. 25. 

Fisher Body erected the huge 


plant during World War II with 


of manufacturing 
By the time the 
plant was completed, however, vic- 


the object 


tory had been assured and plane 


subassemblies were the only items 
produced at that time. 
More than 14,000 machines and 





Munn 


(Continued from Page 3) 


padlock on your garage and told 
you that you would not be per- 
mitted to drive your car any 
more? 

Well, you better start doing it 
now, because the present attitude 
and disposition of some members 
of our national Administration is 
to promulgate laws and regula- 
tions that will in effect make it 
impossible for many to operate 
their cars, or to buy new ones. 

It actually is advocated by top 
level authority in Washington to 
impose a twenty percent excise 
tax on automobiles, putting mo- 
tor cars in the luxury group 
along with those items and com- 
modities which are indeed luxur- 
ies and in no way indispensable 
to anybody. 

But is a car in that class? Is 
there any other single thing that 
is more necessary to a man’s 
work, to the health of himself 
and his family, or that saves 
more time, expense and effort, all 
of which are supposed to be safe- 
guarded by emergency regula- 
tions? 

Increased taxes on automobile 
owners are discriminatory and 
unjust. Automobile owners, last 


| year, paid all the regular taxes 


everyone else paid plus additional 
special taxes assessed against 
them alone amounting to more 
than four billion dollars. 

The industry too was respon- 
sible for one out of every seven 
pay checks and we can’t keep 
America strong, or its people 
mobile, if we cripple or tax it out 
of existence. 


One thing you can do is to 
officially tell Washington that 
| the automobile, gasoline, parts 


and accessories cannot carry any 
More tax burden without wide- 
spread and devastating injury to 
the national security in peace or 
war. Do it now! 

Let’s not brake America into a 
skid. 


Th enles bik 


15 Pct. Rate Boost 


BISMARCK, N. D.—A petition 
seeking a 15 percent increase in 
intrastate trucking rates has been 
filed with the North Dakota public 
service commission by the Middle- 
west Motor Freight Bureau, The in- 
crease would cover all Class A 
motor carriers. 

A petition for a 5 percent emer- 
gency rate increase without any 
hearing had been filed previously 
but was not granted. The commis- 


| this fall, 


it was revealed. The 


Cadillac plant now employs 3,700. 
“Tank building volume,” stated | port. It carries a high-velocity 76- 
| Ahrens, “will move upward as rap-| millimeter gun, which is controlled 
lidly as additional equipment and /|to keep “on target” over-the sharp- 


|machinery can be delivered and/est bumps. 
ltanks were sent to Fort Knox, Ky., 


| installed. 


“It is Cadillac’s intention to con- 
tinue this effort at an accelerated 





Okla. Dealers Warned 


On Guidebook Violation 


OKLAHOMA CITY.—Used-car 
dealers here were warned last 
week to notify the local Office 
of Price Stabilization which 
guidebook they are using. 

J. Frank Martin, OPS district 
manager, said that until the 
dealers list which price book 
they are using, they are in tech- 
nical violation of OPS rules. He 
said that more than 1,000 of the 
1,528 had failed to register. 








program, 


killed in Korea, weighs only 25.8 
tons and is designed for air trans- 


The first of the new 


for exhaustive tests. 

Cole gained tank experience dur- 
ing the last war, when he directed 
a large part of Cadillac’s M-24 tank 


Chrysler Corp., Fisher Body, 
Ford and International Harvester 
are other automotive companies 
which have received tank assign- 
ments from Brig.-Gen. David J. 
Crawford, commander of the De- 
troit Ordnance Tank-Automotive 
Center. 

Entirely new plants are being 
erected by Chrysler and Ford, the 


former at Newark, N. J., and the 


latter in Livonia, Mich. 
Fisher is renovating a plant at 


Grand Blanc, Mich., while I-H is 
activating a plant near Chicago. 


OUR CLIENT WILL FINANCE AND 
SELL FOR ALERT, RESPONSIBLE 
MANUFACTURERS WHO ARE 
INTERESTED IN THE PROFITABLE 


EXPORT MARKET 


Our client is a top-rated, long-established firm. They 


now handle the export business of some of America’s finest 
firms in the heavy equipment field. They are in a position to take 
care of financing, licenses and all export detail for your firm. 


You sell to your client and your bills are paid to you 
in accordance with your own terms. Our client will extend 
credit terms to buyers abroad at their risk. 


If you are a responsible manufacturer in the ma- 
chinery and hard goods field, we invite your communication. 
All replies in strict confidence. References by our client's bank 
and from their present firms available. 


Write: JULES MIREL ADVERTISING AGENCY, DEPT. B 
25 East 26th Street, New York 10, N. Y. 


THE EXTRA-COMFORT 
IN THE NATION’S 





SEAT CUSHIONING 
LEADING CARS 


GEORGE P. HOOPER 


AUTOMOTIVE RESTFOAM SALES 1914 FISHER BLOG 


DETROIT 2, MICH 





BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
ic covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 
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sion will hold a public hearing on 
the request at some future date. 
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Auto Forum 


(Continued from Page 4) 


the early days of the automobile, 
newspapers reflected the glamour 
and novelty of the “horseless car- 
riage” and followed the progress 
of the motor car in minute detail. 

Because newspapers throughout 
the country do not all contribute 
the same amount of space to the 
automobile, I strongly suspect that 
there are many newspapermen who 
regard news of the automobile and 
the industry as something border- 
ing on puff and a concession to the 
importance of advertising. In fact, 


in cases where considerable space | 


is devoted to the automobile, it is 
sometimes tied all too directly with 
advertising and handled in a rather 
direct ratio. 

It seems to me that newspapers 
cannot be criticized for this, but 
that it is a practice that has been 
developed over the years from the 
demands made by the industry 
itself. It is my personal opinion 
that news of new models, automo- 
tive research, latest engineering 
developments, are of acute public 
interest. 

* 7 * 

WOULD like to see our national 

association, as well as the manu- 
facturers association, do a reader- 
ship survey to establish the potency 
of automobile news. I am confident 


Freightliner Corp. 
Combines Forces 


With White Motor 


PORTLAND, Ore.—A marketing- 
manufacturing agreement between 
White Motor Co. and Freightliner 
Corp. was signed last week. 

In a joint announcement, Wilson 





D. Patterson, White’s Pacific Coast | 


manager, and Thomas D. Taylor, 
general manager of Freightliner, 
said Freightliner production now 
will be called White-Freightliner 
trucks. 

They will be sold and serviced 
through White’s branch and dis- 
tributor organization. 

There will be no change in cor- 
porate ownership. Freightliner will 
continue to be owned by Consoli- 
dated Freightways, of Portland. 

Freightliner’s plant here, which 
is to be enlarged later, will pro- 
duce: A short 11,200-pound tractor, 
permitting use of two semitrailers; 
a six-wheel, 13,400-pound dual-drive 
permitting a 50-foot loading space 
or an 8,000-gallon gasoline tank, 
and a transcontinental model with 
sleeper cab permitting use of a 36- 
foot semitrailer. 

Under the agreement, Patterson 
said, parts, repairs and sales will 
be available from White outlets 
throughout the country. 


a 
CLOTH 
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LAS-STIK’S THE LEADER in tne 
polishing cloth field—a better prod- 
uct than ever now with SILICONE 
added to the impregnation, There’s 
EXTRA VALUE in this big, heavy- 
nap flannel cloth with stitched edge, 
in serviceable metal container. Fine 
for furniture, too. If jobber can’t 
supply, order direct from: Las-Stik 
Mfg. Co., Hamilton, Ohio. 


THE ORIGINAL 
WAX-TREATED 


POLISHING CLOTH 


FOR AUTOMOBILES AND FURNITURE 
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| Saat the results of such a survey} 
would show an overwhelming inter- 
est and enable us to put automo- 
bile news in a class with the type 
of local and national information 
that daily makes up our news- 
papers. 

The subject of public relations 
is by no means being ignored by 
the industry. Every manufacturer 
has such a department, as does the 
manufacturers’ association, the na- 
tional dealer association, many 


|state associations and many indi- 


vidual dealers. There are hundreds 
of men engaged in this profession 
serving the automobile industry, 
and there are many thousands of 
dollars a year expended, 

What is now needed is proof 
that will expand the space that 
newspapers will devote to the au- 
tomobile. This becomes particu- 
larly important in face of an im- 








pending newsprint shortage. 
Unless we show to the editors 
of America that the automobile 

is “real news,” we might very 
well be seriously curtailed in 

future space allotments. 

There is unquestionably a feeling 
prevalent among the people deal- 
ing in communications that the 
automobile is not as glamorous to- 
day as it was before cranks were 
replaced by automatic starters. It 
is my opinion that nothing could be 
further from the truth. With the 
present alltime high in automobile 
ownership and in production, it fol- 
lows most logically that interest is 
at an alltime peak. At every party 
and every gathering, the subject of 
automobiles comes up. The relative 
merits of one car over another are 
freely discussed and often by the 
American people, and they watch 
eagerly every development. 

~ * * 


| MY office we recently had a 
clear indication of the public’s 
interest. At the conclusion of the 
Mobilgas Grand Canyon Run, my 
office was deluged with phone calls 
from the public asking who won. 


Incidentally, regardless of how 
you like the Economy Run, one 
thing stands out very clearly, It is 
one of the greatest ways of creat- 
ing public comment and interest 
in the motor cars of this country. 
It is a promotion that admittedly 
has a commercial aspect and no 
doubt there are newsmen who 
would balk at it on that basis. 
However, in recent surveys made 
by General Petroleum which spon- 
sors this event, there was an as- 
tounding number of people who 
knew who won and with what 
mileage. Whenever a manufacturer 
shows an extremely revolutionary 
new model or an_ experimental 
model, we are keenly aware that 
these cars are the subject of in- 
tense public conversation and spec- | 
ulation. 

If you will go along with me that 
a fair definition of news is a well- 
read item, then it seems clear that 
it is up to us in the industry today 
to prove to the American press 
that the automobile merits run-of-| 
the-press coverage. | 

There is an obligation on our | 
part to see that stories turned 
out by the industry are good 
stories, interestingly written, and 
on the subject that does have 
public interest, and is not merely 
dollar-a-word talk. I think with a 
concentrated effort, the total 
linage devoted to the automobile 
no doubt can be greatly in- 
creased, 

We have long been working on 
this kind of a program in Northern 
California, and to my best judg- 
ment we enjoy press relations sec- 
ond to none. Two years ago when 
the San Francisco Dealer Assn. | 
decided to make “Know Your Au-|} 
tomobile Dealer Week” a big affair, 
we received 13 pictures and 7,448} 
total lines of space, including two| 
very important editorials on the 
editorial page. 

I would welcome reaction to my | 
thinking as expressed in this arti- 
cle and maybe we can get the ball 
rolling to do some sound research 
and then apply that research to 
great advantage. 





Willys Names Benson 
Benson Motors, 3400 E. Gough 
St., Baltimore, has received a 
Willys-Overland franchise. Francis 
M. Benson is the dealer. 
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This is the Kaiser exhibit at the Pakistan 
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K-F Display at International Fair— 


International Industrial fair. The display was 


sponsored by International Automobiles, Karachi, distributors of K-F products in Pakistan. 


Sales by Dealers 
Reported Lower 
At End of Year 


SAN DIEGO, Calif.—Sales of both 
new- and used-car dealers were 
down at the end of 1950, compared 
with 1949 year-end results, the 
Mail-Me-Monday Barometer of 
Small Business indicated last week. 

Used-car sales were off one-third, 


while new-car sales declined 13 per- | 


cent, the report stated. 

The used-car sales index at the 
end of 1950 was 69, against 103 in 
December, 1949, and 78 in Novem- 
ber, 1950. The new-car sales index 
stood at 113 in December, 130 in 
December, 1949, and 91 in Novem- 
ber, 1950. 

For small business as a whole 
throughout the nation, the average 
firm ended 1950 with a sales decline 
of about 10 percent from 1949 in 
volume of goods sold, after adjust- 
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|ment for the rise in general price 
| levels, according to the Barometer 
| index, 

| Sharply higher tax rates in the 
\last quarter of 1950 absorbed a 
small average increase in net 
| profit. 

“After taxes,” the report said, 
“the 1950 net profit position of the 
average small business will be 
about equal to 1949 results.” 


The Barometer indicated tough 
sledding for small business firms in 
the months ahead, as a result of 
credit controls, price controls, short- 
ages of goods and materials and 
higher taxes. 

Mail-Me-Monday statistics of 
small business are compiled month- 
ly by Accounting Corp. of Ameri- 
ca, San Diego. They are based on 
actual bookkeeping entries of more 
than 10,000 firms throughout the 
| U.S. 








AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week, 
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Gets Edict Over 


Army General 


LAWTON, Okla.—Federal Judge 
Stephen S. Chandler has ruled that 
Maj.-Gen, A. M. Harper acted with- 
out “due process of law” when he 
ordered the property of Jones & 
Haithcock, used-car firm here, “off 
limits” to Fort Sill personnel. 

The Fort Sill commander issued 
the order after he charged the 
used-car dealers with “swindling a 
lieutenant.” 

Lt. Richard D. Bacon testified 
that he purchased a “new” car 
from Jones & Haithcock but that 
the car had already had three pre- 
vious owners. The dealers allegedly 
refused to refund Bacon $1,006. 

Notwithstanding, Judge Chandler 
said: “The plaintiffs’ (Jones & 
Haithcock) right to enjoy the pa- 
tronage of military personnel is a 
property right. The loss of this 
right was not incidental to a lawful 
order entered for the purpose of 
safeguarding the welfare and 
| health of military personnel.” 

Harper acted outside the scope 
of his power, Judge Chandler said. 


Dillner Loses Fight 


On Pa. Truck Law 


HARRISBURG, Pa. (UTPS).—W. 
J. Dillner Transfer Co., Pittsburgh, 
was defeated in its action against 
the Pennsylvania truck weight law 
when the case was thrown out of 
court by special judge W. Walter 
Braham, of Lawrence county. The 
Dillner concern claimed that cer- 
tain overloads should be permitted 
above the state’s 45,000-pound limit. 


Counsel for the firm agreed trac- 
tor-truck combinations carrying 


pieces of equipment to form one 
unit, for instance, should not be 
held to the weight limit. In his 
opinion, Judge Braham said special 
permits would be 
sound and _ desirable” 
shippers point of view. 


“economically 
from the 











You want extra 
profits . . . your 
customers want the 
best protection for 
their cars. When you 
sell CELLO both you and 


the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


ly top-quality materials 


and workmanship go into the making 


of Cello Guards. 


Join the thousands of success- 

ful merchandisers who are now featuring 
Cello Grille Guards, and get your share of the 
extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 


For 
Guards and L 


full information on Cello 
icense Plate frames write 


to the factory today for FREE catalog pages 
and price lists. 


GRILLE GUARDS 


rE LLO0,,; GUARD for life 


/Cello Products Co. 161 Prescott Street, East Boston 28, Mass. 
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(U. Ss. PRODUCTION ONLY) Rates: EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash ele Raslala 4 : Wanted Ads accepted a 
Week Week Jan. 1 Jan. 1 rates to encourage this classification for the benefit of our employing readers. Count initials and groups of 
enn Sh, won, scann st, san, ion 1 March 31, as one word. Ads may be signed with your full name and address at regular rates, but if signed Box No 
1951 1950 1951 1951 1950* 1951* care of Automotive News, Detroit 26, Mich.” add One Deller ($1) per insertion for address Gnd extre 
CHER WELTER. .... .......00000000 We” awerss 30,253 126,092 100,750 321,393 replies are forwarded, unopened, the same day received. Display Ads: $9.80 per inch, per insertion 
Chrysler « 3,714 cesses 4,212 16,780 14,922 38,104 WANT AD DEPT AUTOMOTIVE NEW f la r 5 ‘ 
t < < S, PENOBSCOT BUILDING, DETROIT 26, MICH 
DeSoto ........ BBR nce 2,690 10,979 10,964 26,173 nee ieee tee 
Dodge ........ Be eb eews 8,207 33,148 28,235 84,864 
Plymouth Bee then 15,144 65,185 46,629 172,252 
FORD ..... ‘ 29,501 30,792 29,791 131,855 370,926 356,455 : 
Ford. ............ 23,241 23,4384 23,884 104,877 288,499 278,778) HELP WANTED POSITION WANTED DEALERSHIP WANTED 
Lincoln... 667 826 571 2,590 8,515 = 7,884) paRTS MANAGER WANTED for Dodge-|SALES OR GENERAL MANAGER, 30 | GMC DEALERSHIP WANTED, 250 car 
Mercury ........ 5,593 6,532 5,336 24,388 73,912 69,793 | Ply mouth denier, Reqaize ssttled, ag- yee ma, ———-. family. Presently | ee ae cae os — 
586 250 gressive man with extensive truck parts| employed as used car manager for large a or ginia. Capital, experience an 
GENERAL MOTORS 58, 60,488 = 59,253 846 692,633 674,338 experience, able to take full charge of volume dealership, doing districts number | personal qualifications meet all factory 
Buick .. ‘s 9,759 12,214 10,296 43,160 123,587 121,225) department, buy and stock on sound and| one job in city of over 500,000 popula-| requirements. Replies strictly confiden- 
Cadillac .......... 2,261 1,614 2,318 10,070 17,942 29,700 | adequate basis, exploit market to full tion. Extensive experience in buying and| tial. Box 4851, c/o Automotive News, 
8335 extent of potential. Living conditions all phases of new and used car merchan- Detroit 26. 
Chevrolet ....... 29,490 30,795 += 29,658 124,333 350,287 p434) ideal in this outstanding Florida east| ising, advertising, etc. Can accept full GM DEALERSHIP WANTED in Michican. 
Oldsmobile 8,532 7,185 8,416 35,921 92,926 84,984) coast city. This is a strong well estab-| responsibility. No future advancement iin Scions ar aaneoen caiimaan aon 
Pontiac .............. 8,544 8,680 8,570 $7,362 107,891 102,995 — Dodge pen oan Write, — possible with present employer. Would Will’ buy outright — an active interest 
KAISER-FRAZER 4,399 1,522 4,424 19,902 7,995  48,975| @ualifications, experience, age and sal) like salary and profit sharing plan.| ‘om dealer who wishes to retire. Quall- 
ary expected. Joe Blank Motor Co., 2602 AAA-1 references from present employer, fied with all GM Divisions. Replies con- 
EOOE  cencesess ‘ideal RA. ékanws. — coco ee 8. Dixie, West Palm Beach, Fla. _| factory, etc. Write Box 4894, c/o Auto- fidential Write Box 4912 le Aue 
Kaiser ............... 4,399 30 = 4,424 19,902 3,736 48,975 | AcCOUNTANT-OFFICE MANAGER. There | —™Ootlve News, Detroit 26. =F Ss] tive News, Detroit 26. 
CROSLEY ............ ‘ 224 164 113 844 1,512 2,628| is an opening - oa organization for a| ACCOUNTANT-OFFICE MANAGER, Ex- SEW CAR DBALBRENIP, GUL. or Chars 
HU 9 350 man who has had accounting experience perienced in preparation of daily operating , G.M,. or Chrys- 
— aan cas bo aan anand os aes and can handle the entire clerical depart- controls, taxes, insurance, financing and on Buy — - — a a 
seneesseserseseeees ’ ” * ’ ’ ment of our dealership. Please under no all other business management functions. ersey or New frork suburb preferred. 
PACKARD ......... 2,162 1,478 2,170 9,236 16,881 25,272 ciroumstancss cemtact us direct without Sales minded. Now employed but size = Annee eo oe haan 
‘ rs ng out an application giving eal limits opportunity. Box , c/o a 5 
STUDEBAKER ‘Anais "a on “ar Saae Saas your complete history. Write or wire and| Automotive News, Detroit 26. |__| News, Detroit 26. 
WILLYS-OVERL 990 597 | we will be glad to forward you this| FORD PARTS MANAGER. Ten years’ ex- | stot 
Se —_—_ —_—_—_ ——_—_ application. All replies will be handled FORD DEALERSHIP. Experienced auto 
1 « with strict confidence. The Cochrane perience large dealership, presently em- dealer would like to purchase transfer- 
_ Total Cars, L Cars, vu. S. ove 8T,865 107,672 140,608 603,872 1,348,312 1,605,611 Chevrolet Co., 601 State St., Bridgeport, a is ane a, Gee, Gee a rable assets of Ford ge in Michi- 
tincludes station wagons and Jeepsters. *Revised. Conn, : . . : gan or Ohio, handling 300 to 600 cars 
dren. Ambitious, good health, sober, relia per year. All replies strictly confidential, 


COMMERCIAL CARS 

















USED CAR MANAGER. Desire the best, 


sober, aggressive, qualified, used car 
manager; capable of directing and train- 


ble. Box 4911, c/o Automotive News, De- | 


troit 26. 


PARTS MANAGER or parts salesmanager, 



























Box 4886, De- 


troit 26. 


c/o Automotive News, 








| 
- Dealer Wants to Expand. Highest Cash 





ing good used car salesmen. Must be ca 
7 : pable of taking full charge of parts 
(U. S. PRODUCTION ONLY) thoroughly experienced in used car re- 
. ca conditioning and present day values and Sohesen iar lee ‘aaa On DEALERSHIPS WANTED 
Week ‘ Week dan. 1 dan. I capable of operating used car operation 7 
Ended Same Ended Total to to considered. Box 4870, c/o Automotive a 
1 —merchandising 100 to 150 used cars| News Detroit 26 Price for Ford or Lincoln Mercury Dealerships 
March 31, Week, March 24, March, Apr. 1, March 3. monthly. Central midwestern city, 500,- » . —| in Cities of 50,000 and up. Quick Confidential 
i | Haat ok tents | S00 Population write” giving experince | SERVICE MANAGER, iy cmolayed 45 Fresiment of Your Kopi 
CHEVROLE 695 and compensation desired. ox ; ’ k . 
r one —_ SAt8 ore 16) a c/o auveenetive News, Detroit 26. connect with dealer having sizeable po- | Write or Wire 
CROSLEY ? 24 19 15 82 102 ota EXECUTIVE MANAGER. To set up and tential. Box 4919, c/o Automotive News, Box 4862 
DIAMOND T 174 96 168 781 1,290 ’ "ea Detroit 26. c/o Automotive News, Detroit 26 
perate large car and truck leasing busl- | oer EO . 
DIVO ..... .......... 90 71 83 381 1,054 1,202 ness in midwest metropolitan city, Must wr HANAGER-ACCOUNTANT. = 
be thoroughly experienced in automotive mobile and wide experience, m e e, 
DODGE ......... 5540 ..... 4 8,832 a —- ae management and capable of assuming| Within sixty miles. Lud Schwartz, 5119| DEALERSHIP WANTED. Ford or General 
FEDERAL 55 3 53 8 6 5 full responsibility for such an operation. North Tenth St., Philadelphia 41, Pa. Motors; large or small in Ohio, Kentucky, 
FORD ....... gists 7,810 6,893 7,708 34,429 88,655 85,958 | Write giving full details as to qualifica- . a Indiana or Illinois, Can obtain factory 
RR 2,651 2,304 2,644 12,013 28,708 $5,009 | tions, experience and age. Box 4910, c/o DEALERSHIP AVAILABLE approval. Your reply strictly confiden- 
INTERNATIONAL 8,722 2157 3,783 16,497 25,965 47,744 | —AUtomotive News, Detroit_26.___| DEALERSHIP, now handling Dodge-Plym-| tot, pg *» 4: °/0 Automotive News, De- 
he . Y . ” d SALESMAN for southeastern states con- outh, central New York. 150 miles from| ‘TO 20000 
MACK ............... 7 348 223 348 1,575 2,920 4,561 tacting automobile dealers on service fol- N. Y. C, In expanding community on| DEALERSHIP WANTED—Big Three. New 
REO ........... 194 67 173 1,075 157 4,216 | low-up eyatem. Ractery service expert state highway. New, mosera garage (00s York, New Jersey or Connecticut, with 
STUDEBAKE 600 596 ence required. ar necessary. Salary, 0) on 1 acre plot with 310 feet roa or without property. Factory approved. 
RB ........ 860 1,108 676 3, 18 10,476 drawing account. Reply giving experi- frontage. Lubrication extention, paint Replies ceaaeuiad Box 4902, 6 ame. 
ee 409 287 396 1,695 2,961 4,627 ence, references to Allied Plan of Service shop and boiler room in ground level motive News, Detroit 26. 
WILLYS-OVERLAND 1,766 = 1,180 1,755 7,750 6,395 20,166) Merchandising. Box 1563, Atlanta, Ga. _| basement, and storage on second floor. | Ear eRSHIP WANTED. One of “Big 
MISCELLANEOUS 291 158 268 «61,202 2,453 = 8,448 | ASSISTANT SERVICE MANAGER. Large| 4,20 ,Dorse Power oil burner | provides | Three.” 125-250-car, Replies personal. 
ES RE SERED | GUESSED Chicago Chrysler dealer. We want a very hot water, Deep well supplies ample wa- Box oes, c/o Automotive News, De- 
‘ 9 aggressive man, familiar with Chrysler i troit 26. 
Total Trucks, U. S... = 31,395 24,941 30,819 136,085 299,630 376,464) service operation, who can handle iarge | ‘'eF- , Industrial ne, CII NN 0 i antieccnenienieees 
vol WwW addi t t conduit wiring, Compressed air outlets. | GENERAL MOTORS DEALERSHIP wanted 
Total Cars, Trucks, ja: wees woohies caaliiheke aed Two lavatories, service washroom with| jn Houston, Texas or thereabouts, Will 
Be TN sccrsdicccecasen — 169,260 132,613 171,427 739,957 1,647,942 1,982,075 . ] shower and office with intercom system. consider other makes, L. Koppel, 4751 N. 
SO . — chance for advancement. Box 4917, c/o Masite front with gas pumps. Gross in- Spaulding Ave., Chicago 25, Ill 
Total Cars, Trucks, _Automotive News, Detroit 26. = |) come =approximately $300,000. Saleable | ———————————__>—_—+_ _-__ 
cas 8,773 5,226 «8144 42,668 88,715 120,742 | STENOGRAPHER - BOOKKEEPER. Large | inventory over $30,000. Modern tools and | “4001, opestern, Eennsyltaia denlersinp. 
“Set Geist tua ana Total Cars and ee a midwestern dealer. Write giving qualifi- aoe ger yg a — troit 26. ° 
cations, experience, age and salary ex- mortgageable a , . Price, inclusive _ — 
Trucks, U, S, and pected, Box 4856, c/o Automotive News, . ron tee, 908.008. ———— _ BUSINESS OPPORTUNITIES 
> as 9 109 Detroit 26. greement forces sale. Buyer m lie <—--<— i. CCL... i. an 
IED cscsnsecoaseet ..178,083 137,839 179,571 782,625 1,736,657 2,102,817 - _ — fy with factory. J. H. Cruickshank Agt., be ta ae éo > te been “his 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel ae eaten tor Ga ee ie 5 W. 48th St., Now York City, NW. ¥.| Sete soem hotel five ebian ¢ par. 
i - Valley. Experienced and capable of han. | <-coxemburgé 2-4586.__ | _ _________/| tially completed cottages, approximately 
— ——_—_—_— dling complete shop operation. Good op- FOR SALE. Dealership in Michigan, now 42 acres ground with half mile of lake 
d let ll : : portunity for right man in a shop of excel- handling Hudson. Want to sell on ac- front divided into lots and roads. In the 
Out ut under complete allocation starting lent facilities and great potential. All re- count of other business interest. A going heart of the Poconos, the playground of 
Pp May 1. Starting then, NPA said,| plies held strictly confidential. Box 4918,| Concern, have handled Hudson for many) the east on Lake Wallenpaupak. sate 
, - "| years. ew and used cars, service an potential will more than pay for original 
«Continued from Page 1) on ce — to —— more than c/o Automotive News, Detroit 26. . parts. Sales volume last year over 670,- investment. No shoppers, please. Box 
pounds of molybdenum must 000. Good location with lease, proper 4915, c/o Automotive News, Detroit 26. 


divided on whether a CMP might 
improve or worsen anticipated 


first file application with NPA and 
get authorization before receiving 





POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 







party can buy without too large an in- 
vestment. Box 4888, c/o Automotive 
News, Detroit 26. 


DEALER SERVICES 





steel procurement problems. Some | delivery. —— 
Wanted ads are accepted at half reguiar ‘ 
of the smaller producers take the Meanwhile, pretty well in a || rates, namely: 9 cents per word for each ||! oy fee ale) Por eal coun investieent INVENTORY SERVICE 


view that a CMP might assure 
more equitable distribution of all 
scarce materials. 


quandary about what the govern- 
ment definitely plans for the fu- 
ture, U.S. plants scheduled the 





insertion. sh in advance. (Half-rate 
does not apply to display eds in this 
section.) 







you can become a new car dealer in 
healthful and prosperous Saratoga 
Springs. Terms arranged. Box 4914, c/o 
Automotive News, Detroit 26. 


PARTS—ACCESSORIES 
SHOP end OFFICE EQUIPMENT 


COAST to COAST 


Opponents of that view say a| production of 705,000 vehicles in OVER $6000 EARNED by popular GM car 
._ | OVER $6,000 EARNED by popular GM car @ Accurate 

CMP would be the proper program| April—575,000 cars and 130,000 ne ee Experi- | agency January 1st to February 28th. Confidential 
if the nation’s entire industrial! trucks, ship; also Ford experience, Ten years| Not @ big, cumbersome operation, but a @ Counted by Expert Partsmen 
might is used for production of| As previously reported, April| with national finance company in branch | Profitable one. Located in @ prosperous S Receated | — 
military goods, but not under a|schedules are expected to hold| ™&®&ger position. Presently employed as| Puss. 000 “including parts and shop Y Aatamats 
“ Cas , ; auto finance executive, Qualified operat- rice $20,000, including parts and shop e plete ar toa 

guns and butter” economy. steady in GM plants, decline slight-| ing manager, well versed in depart-| ¢@@uipment. Reasonable rent. Box 4907, ‘ol System 

According to William J. Cronin,| ly at Ford and increase at Chrysler.| mental functions, procedures, new and | _¢/0 Automotive News, Detroit 26, _ @ Priced Authorized Publications 

: : ; ’| Most of the independents hope to| USe4 car merchandising. Interested in | DEALERSHIP IN MIDDLEWEST. City of @ Used to Buy-Sell Dealerships 

managing director of the Automo- P returning to retail field with dealer in| 100,000 population. Handled over 800 new @ Quality at Cost 


and used cars last year. Parts and serv- 


bile Manufacturers Assn., a CMP/|hold to the schedules that helped| Chicago or suburbs on profit basis; can Talbot's Agtomobile Dealers 
i make last month the bes roduc- invest. Box 4896, c/o Automotive News, | ice departments. Also body shop. You can 
at this time would only mean a e produc Detroit 26. buy all or % interest. Approximate value, Inventory Service 


“shopping license” for auto mak- 
ers, without ony assurance of de- 
livery. 
® * * 

T APPEARED likely that C. E.| 

Wilson, head of the Office of| 
Defense Mobilization, would decide 
the immediate fate of the CMP 
proposal this week. At a press con- 
ference last week, Wilson indicated 
that there was still much doubt in 
his mind over whether a system of 


tion period for March in history. 





' Classified Want Ads 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 












20 years’ experience, married and have 3 
children. Am 40 years of age. Well 
versed in the knowledge of merchandis- 
ing, wholesaling, advertising of used cars. 
I have only one bad habit and that is 
wanting to make money. So it should be 


to my ability and past performance 
this field. As to location, prefer Phila- 
delphia or its vicinity. Box 4916, c/o 
Automotive News, Detroit 26. 


SALES MANAGER - GENERAL MAN- 


USED CAR MANAGER. Position wanted. | 


a profitable venture for both parties. | 
Upon interview can furnish references as | 
in | 


$75,000. Box 4926, c/o Automotive News, 
Detroit 26. 
| FOR SALE. 
pendent line. 
northeastern Ohio. 


Dealership, handling inde- 

Located in county seat 
Diversified market— 
agriculture and small industry. Good 
background of owners. Excellent facili- 
ties. This profitable dealership being sold 
for health reasons, Box 4903, c/o Auto- 
motive News, Detroit 26. 


| FOR SALE, Dealership in Iowa, now han- 
dling 100 Hudson car quota. Service de- 
partment, paint and body shop, large used 
car lot. Building and lot can be bought or 
leased. Box 4927, c/o Automotive News, 








490 Newport—Detroit 13, Michigan 
Midwest 45355. 





COMPLETE DEALER MANAGEMENT 


service available to you! If your dealer- 
ship is sick, if you wish to retire with a 
sure income or if you have other interests, 
we will operate your business on a profit- 
sharing basis. Our past record will war- 
rant an inspection. Auto Dealers Manage- 
ment Corporation, 2201 Main, Houston, 
Texas. Phone AT 7110. 





INVENTORY SERVICE 


umi- . st- A . ull-Dobbs sales experience. etro! ° 

rationing steel, copper and alumi wants have been fulfilled. A post-card GER. Hull-Dobb 1 Detroit 26 

num was yet necessary. will do and your courtesy will help Also Chevrolet and Plymouth retail | 397 GAR CONTRACT, now handling Dodge Parts and Accessories Depts. 
; ; ; us maintain the present high regard | ‘T2ining. Can operate both new and| and Plymouth. Ohio county seat town of | Full-time experts. No pickup, part-time help; 
Wilson said he was primarily hich thi - used car departments, Three years re- 8,000 population. Good money maker. | confidential and unbiased. Certified reports. 
worried that a CMP might un- which this department enjoys. ah eee a ae he Books open. Box 4853, c/o Automotive | Also special aggrooe service. Experienced 
ily “a ivili e . n sales News, Detroit 26. organization —in business since 1939. Free 
necessarily cut SCTOss civilian pro AUTOMOTIVE NEWS promotion. Mature, reliable, health ex- = ——| booklet on Parts Department operation sent 
duction” and bring on an unneces- | cellent. Available immediately. Box| | =£DEALERSHIP WANTED __| on request. Call or write for service details. 
4898, c/o Automotive News, Detroit 26. | BIG THREE AGENCY. Experienced auto- Automotive Inventory Service Co. 


sary shortage of goods for con- 
sumers. 

At the same time, controls were 
eased on what use can be made of 
what aluminum is left for civilians. 





HELP WANTED 


OFFICE MANAGER. One of the midwest’s 


largest Ford dealers wants an office 
manager for their dealership who is ag- 
gressive and can handle other phases of 


SERVICE MANAGER. Entire service super- 
vision—parts, shop, body department, new 
car delivery. Recent experience. 500 car 
G.M.C, dealer. Location open. Will relo- 
cate. Age, 36 years. Box 4922, c/o Auto- 
motive News, Detroit 26. 


mobile operator with adequate capital de- 
sires 125 car minimum dealership. Prefer 
east, Immediate action. Replies confiden- 
tial. Box 4923, c/o Automotive News, De- 
troit 26. 


WANTED. All or part of any make dealer- 





9900 Freeland, 


Detroit 27, Mich. WE 3-6449 








USED CARS FOR SALE 


This easin however, apparentl ne Business and te act as dealer's right | wees 
meant no hee for aut roe hand man. He must have worked in other | REGIONAL MANAGER or supervisor for ship. Eastern Pennsylvania, eastern AUTO AUCTION 
o *| Ford dealerships and be experienced with automotive parts supplier. 25 years’ ex- Maryland, Jersey, Delaware. Age 34. 
. 2 ee Ss Ford accounting principles and practices. perience in parts merchandising, ability to} Aggressive, experienced, capable man- TIM ANSPACH 
PA continued its ban on the use This job includes business management handle salesmen and produce business. ager. Cash, confidential. Box 4901, c/o : 
of aluminum for decorative and| 0": He must be able to work in a fast Box 4921, c/o Automotive News, De-| Automotive News, Detroit 26. 1175 Washington Ave. 
e an operation and be familiar with all de-|_ ‘troit 26. DEALERSHIP WANTED—Pontiac, Olds or ALBANY, N.Y. 
trim purposes. tails of the business. This is a perfect|}EXPERIENCED SERVICE MANAGER. Buick. Experienced auto dealer wants to (For Dealers Only) 


Simultaneously, NPA announced 
that molybdenum, a scarce steel- 
hardening alloy, will be placed 


opportunity for you if you want to ad- 
vance further. Age 25-40. Send a picture 
with your qualifications. Box 4909, c/o 
Automotive News, Detroit 26. 


Now employed. Desires to make change 
for position with future. Salary and per- 
centage basis preferred. Age 33. Box 
4866, c/o Automotive News, Detroit 26. | 


purchase a 200 to 500 car dealership in 
central states area. Ample capital. Re- 
plies strictly confidential. Box 4885, c/o 
Automotive News, Detroit 26. 





EVERY MONDAY... 
Member of N.U.C.D.A. and N.A.A.P.A. 


12 NOON 


Ae ES 


"fy 


vn 


G 


> il 


SA 


T 


8 
1]  s 


19 





ive 


ito 
er- 
hi- 
irs 


e- 


sh 
ps 
ial 


EE 


4 


- 


USED CARS FOR SALE 


BIG AUTO AUCTION 


Every Monday of Every Week 
We never miss 
at 


MONTPELIER, OHIO 


In Northwest Part of the State 


Dealers Only 


We cash checks if desired 


More cars, more buyers are coming every 
week. Sale begins at 12:30 P, M. in new, 
modern sales pavilion. 


MONTPELIER AUTO 
AUCTION COMPANY 


Woodruff, Jenkins, Drake, Co-Partners 


AUTOMOBILE 
AUCTION 


28 Miles from wee Loop 
Yq Mile East of Illinois State Line on Route 30 
EVERY FRIDAY—11 A.M. 
200 Cars Average 
75% Actually Selling 


Cars guaranteed against cracked blocks, 
bad transmissions and differentials. 


STRICTLY WHOLESALE 
Dealers Buy - - - Dealers Sell 


George Lawson and Bud Fennema 
OWNERS 


Automobile Auctioneers 


DYER AUTO AUCTION 
Phone 2361 & 405|—Dyer, Ind. 
Res. Lansing, Ill. 730 & 107R 








ATTENTION DEALERS !! 
THE R.A. AGENCY 
SPECIALIZING IN THE SALE OF 

EX-TAKIS 
HAVE MOVED TO LARGER QUARTERS: 


54TH AND LINDBERGH BOULEVARD 
(Below Woodland Avenue) 


PHILADELPHIA 43, PENNSYLVANIA 


MORRIS FREEDMAN, MGR. 
Herbert J. Cole 


SARATOGA 7-2300 SHERWOOD 7-1700 
Evergreen 2-0400 








THE TUESDAY SALE—11:30 A. M. 
FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 
(in the Heart of the Nation) 


Phones: E -25 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 








USED CAR BUYERS 
OUTSTANDING VALUES! 


— CLEAN — 
1949 PLYMOUTHS & CHEVROLETS 
1950 PLYMOUTHS & CHEVROLETS 


2 door and 4 door models 


“Z" FRANK BEFORE YOU BUY! 


America's Largest Chrysler-Plymouth 
Dealer 


PHONE: HO. 5-2000 


6116 N. WESTERN AVENUE 
CHICAGO, ILLINOIS 








JERRY LYNCH 


HAS THE CLEANEST USED | 
CARS IN TOWN 
FOR WHOLESALE 


MAKE THIS YOUR 
HEADQUARTERS 


WA 1-0061-2 9133 Gratiot 
Detroit, Michigan 








SHELDON OLDS 
8421 Michigan, Detroit 


Always a selection of good used cars. 
Wholesale 
Write, wire or telephone 
P. E. QUINLAN 


Used Car Manager 
Tiffany 6-4800 
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USED CARS FOR SALE 


—AUTO— 
AUCTION 


a 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





DANVILLE, PENNA. 
EVERY WEDNESDAY 


always find real action at 
both these auctions. 


R. D. WEST, Prop 


Tex Rickard 


will 


Jos. E. Johnson 
Auctioneers 





ATTENTION 
USED CAR BUYERS 


We currently have for sale a nice selec- 
tion of low mileage 1949 and 1950 Chev- 
rolets, Fords and Plymouths in coupes, 
2-door and 4-door sedans. 


ROBINSON AUTO RENTAL, INC. 


4200 Sansom Street, Philadelphia 4, Pa. 
1. E. Spatig, Used Car Mgr. 








Philadelphia's 
BIG DEALER AUCTIONS 


TUESDAY THURSDAY 
12 NOON 12 NOON 


GILBERT — ROBINSON 
Automobile Auctioneers 
6600 N. Broad St. Phila, Pa. 


PLENTY OF CARS AND BUYERS 
WEEKLY PRICES MAILED ON REQUEST 


Tel. Livingstone 8-3000 








KEN SCHAEFER'S 
The Only Indiana 


AUTO AUCTION 


in Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
Dutch Stuart, Auctioneer 
S15 N. Iilinols St. Phone Lincoin 5383 








A SPOT TO STOP 
We specialize in wholesaling to 
out-of-town buyers. 

Always a wide selection of clean, new car 
tradeins. Stop in to see the world's 
friendliest dealer. 

TOM TAYLOR MOTORS, INC. 
Authorized DeSoto-Plymouth Dealer 
21600 Woodward Jordan 4-6969 
Ferndale, Detroit, Michigan 





____USED CARS WANTED 





TOP PRICE PAID FOR 
CHRYSLER PRODUCT SALVAGE 


Postwar Dodge—DeSoto—Chrysler—Plymouth 
wrecks bought within 100 miles of Baltimore 


DULANEY MOTOR CO., INC. 
Pennsylvania and Delaware Avenues 
TOWSON 4, MARYLAND 
Phone Towson 060! 








PARTS FOR SALE 





CHEVROLET PARTS. Largest stock of 


prewar model parts in Oklahoma—1929- 
1942. Engine, transmission, chassis, sheet 
metal, radiators, grilles, etc. Shipped any- 
where same day. Wire, phone, write. Ward 
Chevrolet Co., Stillwater, Okla. Phone 925. 


CHEVROLET PARTS — 1928 to 1951. 
Prompt service. Louis Chevrolet, Thomp- 


sonville, Conn, 





| FOR SALE. Complete stock of Ford parts, 


also steel parts, bins. Contact Raabe Auto 
Co., Van Wert, Ohio. 





PONTIAC 
PARTS 


Most complete stock in Midwest 


SHIPPED ANYWHERE—SAME DAY 


Write—Phone—Wire 


FRANKLIN-WEBER PONTIAC 
6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 
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SHOP EQUIPMENT FOR SALE 


FOR SALE—One set Kent Moore wheel 
| aligning heads. Excellent condition, $125. 
| O'Neil Auto Sales, 6014 Calumet Avenue, 


AVAILABLE Hammond, Ind. 
FEDERAL DIESEL TRUCK|___ stor requirement wanteD __ 


oe WANTED—Showroom turntable. Write or 
D 29, MT, 146" wheelbase, 2 speed axle, 1000x phone Cope and Dunham Auto Sales, 126 


| PARTS FOR SALE a | _TRUCKS FOR SALE 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 































Wholesalers: We are Quantity 20—12 ply tires. Straight air brakes, air horn, E. Lockwood, Webster Grove, Mo. Re- 
Shippers of All General Motors’ chrome grill, Bostrum seats. Trailer connec-| Public 5591. 
Parts. Same Day Service tions, 299 cubic inch Hercules Diesel motor. | ~~ ie MISCELLANEOUS 


On Mail Orders and inquiries. 3-4 tons. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 


FOR SALE. Bus seats. Slightly used re- 
cliner mohair and genuine leather sta- 
tionary head rest seats. C. B. Moore, 
Inc., Blue Mound, Il. 

ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St... 
Lynchburg, Virginia. 

USED ADDRESSOGRAPH wanted. Nemith 
Motor Corporation, 2350 Fifth Ave., Troy, 
N. Y. 


Will Sell for $4,500 
F.O.B. CORPUS CHRISTI 


Federal Truck Parts Also Available 


CARNEY-MELTON, INC. 


P. O. Box 1959 Corpus Christi, Texas 






















FOR ONE OF 
THE LARGEST STOCKS FORD and LINCOLN-MERCURY Dealers 
of 
GENUINE CHEVROLET PARTS|| ComPLETE DEALER MANAGEMENT SERVICE AVAILABLE TO YOU! 
A Body Shell ie 1948 - 1069 Bring to your dealership the profitable benefits of our National experience. 
on We supply experienced volume operating manager and supervise your 
contac 






entire operation. 






lL. JANMAN, Parts Manager 


Homer Chevrolet Co., Inc. 
9757 Grand River 
Detroit 4, Michigan 


Our staff is composed of experienced merchandisers capable of producing 





maximum revenue in all departments. 






Now rendering management service to Ford and Lincoln-Mercury Dealers in 
many principal Cities Coast to Coast. 


















INQUIRIES INVITED 


CENTRAL SERVICES, Inc. 


(Principals @ BERL BERRY @ RUDY FICK e@ C. V. NICHOLS) 
1221 BALTIMORE @ KANSAS CITY 6, MISSOURI 


OLDSMOBILE 
PARTS 


Write - Phone - Wire 


Jordan 4-6618 


GAGE and DRUMMY, INC. 


21710 Woodward Ave. 
DETROIT 20, MICHIGAN 











References: 
FORD MOTOR CO. and CITY NAT'L BANK & TRUST CO., KANSAS CITY, MO. 


















AUCTIONS DEALERS ONLY EVERY WEEK 
SAFER TRANSACTIONS — CLEAR TITLES — SAFER CHECKS 

ema Chicage, tinal 

Tim Anspach Auto Auction - 


Albany, New York South Bend Auto Auction 


Decatur Auto Auction South Bend, Indiana 
Decatur, Iilinois 
Montpelier Auto Auction 
Montpelier, Ohio 





24 Hours Service on Shipments 








$10,000 
FEDERAL TRUCK 
PARTS INVENTORY 


Will sell at cost less 25% by 
certified inventory. 


Thursday 


Maney Auto Auction 
Murfreesboro, Tennessee 


H. C. Turney Auto Auction 
Akron, Ohio 


Wheeling Auto Auction 
Wheeling (Chicago), Ill. 


Friday 


Amarilio Auto Auction 
Amarillo, Texas 


Dyer Auto Auction 
Dyer, Indiana 


guiec Auto Auction 
uincy, Illinois 


These Auctions Are Members of the 


NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION INC. 
Headquarters—Towanda, Illinois Elsie Martin, Secretary 


Tuesday 


Arena Auto Auction 
Chicago, Illinois 

Fort Wayne Auto Auction 
Fort Wayne, Indiana 
Tri-City Auto Auction 
Moline, Illinois 


Wednesday 
Aptco Auto Auction 
Detroit, Michigan 
Clarke Auto Auction 
Indianapolis, Indiana 


Boxing Will Be Extra 
Federal Diesel Truck Also Available 


CARNEY-MELTON, INC. 


P. O. Box 1959 Corpus Christi, Texas 








DODGE TRUCK 
PARTS 


Chrysler — DeSoto — Dodge — Plymouth 
For Hard To Get Parts 


RAYNAL BROTHERS 


DODGE DEALERS 








Maney Motor Co. Auto Auction 


DEALERS ONLY 
Always a Buyer for Your Car 


Huntsville, Ala. 






Murfreesboro, Tenn. 


Every Thursday Every Friday 
Phone 111 11 A. M. Phone 3188-J 


Member: NATIONAL AUTO AUCTION PROTECTIVE ASSOCIATION, INC. 





ioe Chalmers Detroit 13, Michigan 
Phone LAkeview 6-1300 






Most complete stock in middle west 








AUTO-TRUCK PARTS. New-used-rebuilt. 
Any part, any year. From bumper to 
bumper. Super Auto Salvage Co., 1801 8. 

Main St., South Bend, Ind, Phone 6-5584. 





PARTS WANTED = 
| SET (4) new chrome wheel discs, 1949-1950 
Cadillac. Will appreciate ship C.O.D. or 
bill us. Will pay full list price. Auto Seat 
Cover Co., 314 Belmont Ave., Youngs- 
town, O. 
WANTED, Cadillac engine 
new or used. Ames Precision Machine 





ew Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [] or Two Years $14 (J 








Works, 'P. O, Box 311, Waltham 54, 
7 . e 
| _ Mass. s for which check is attached [_] or send bill [_] 
|WANTED. For antique car, four 32x3% 
tires and tubes—new or used. Magna ER aan nee ea ee 


Automobile Co,, Holyoke, Mass. 


BUSES FOR SALE 

BUSES FOR SALE. 1942 Reo-Wayne, 60 
passenger. 1945 Reo transit, 31 passen- 
ger. 1946 Ford, 48 passenger. 1948 Chev- 
rolet, 48 passenger. 1950 Ford, 36 pas- 
senger. 1950 International-Harvester, 
Wayne, 61 passenger. 1950 Federal, 60 
passenger. 1950 International-Metro, 16 
passenger. 1950 Ford, 48 passenger. 1948 
Reo, 55 passenger. National Bus Sales 
Co., 101 N. 33rd St., Philadelphia 4, 
Pa. Phone BA 2-7605. 

NEW 1951 FORD EIGHT 194’’ two-speed 
axle 8:25 dual rear tires. Wayne school 
bus, 48 passenger. Immediate delivery, at 
Richmond, Ind.—$3,961.93. Holmes Motor, 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


CORP R eee EEE HEE EEE HEHEHE EEE HEE EEE EEEEE 


TRADE CONNECTION: 





Truck Dealer (1) 
Insurance [] Financia! 1 


Manufacturer [) 
Supplier [) 


Lexington, Tenn. 


TRUCKS FOR SALE 
1950 GMAC 1% TONS inclosed insulated 
body, Ideal for produce hauling. Over- 
drive, 1,800 actual miles. A real buy at 
$2,250. Bledsoe Buick, Inc., Warsaw, Ind. 


Car Dealer [) 
Jobber [1 


COP e eee HHH HEHEHE HEHEHE EEE EEE HEHE EES 


ee eS SS ee ce ee ee ce ee ee ee ee ee ee ee! 














E * Mechanized equipment rolling on a total of 117 
wheels helps the Taylors, Country Gentleman reade 





rs 
of Kansas, farm and live better. Equipment includes 






trucks, cars, jeep, discs, plows, balers and 
trailers. Good customers for automotive replacement 










the strongest kind of help to you in selling your best rural 
customers! This has been proved in a nationwide survey of 

~-men ‘and _womeh heads of Country Gentleman homes. Not 
. | @nly;do'they read Country Gentleman more, use it more, like 
*\ it more than the other big farm magazines—but they also... 








7 READ THE ADVERTISING in Country Gentleman...in 96.2% of homes. © 
2 GET BUYING IDEAS from the advertising in 3 out of 4 homes. 


3 RECALL DEFINITE BUYING IDEAS in over 3 out of 4 of these homes. 


| like you give 
s why ati . Aut of nearly 2 tol 


h 


That’s why Country Gentleman also rates first with 
advertisers. They invest more advertising dollars in 


i ; Country Gentleman than in any other farm magazine. 
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GREATER Power 70 Move Peon 
GRATER POWER 70 MOVE Gooos 
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